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Sparks 


State of the nation’s economy: 
Up 

Sree. — Output last week was 
scheduled at 99.8 percent of indus- 
try capacity, a rise of 0.3 point from 
previous week. That level would 
produce 1,995,000 tons, compared 
with 1,989,000 in week earlier. 

Livinc Costs—Cost of living 
rose 6 percent during the past 
year. 

Business Activiry — New York 
Times’ index for week ended Feb. 
17 rose to 173.8 from 163.5 in pre- 
ceding week. Figure for like 1950 
week was 148.7. 

Retaw Sates—January volume to- 
taled $11,800,000,000, 25 percent over 
January, 1950. Automotive retail 
sales amounted to $2,470,000,000, 


compared with $1,907,000,000, a year 


0. 

Bank CLearincs — Checks pro- 
cessed in 25 large cities during 
January hit a record total of 
$77,220,000,000, 6 percent above 
previous peak of October, 1929, 
and 29 percent above January, 
1950. 

Homes—Builders started work on 
87,000 dwelling units in January, a 
record high for the month. That 


compared with 78,700 starts a year | 496 793 cars and 113,405 trucks for a 


ago and 50,000 two years ago. 


Lire Insurance —January sales} ryary. 


totaled $2,068,000,000, 17 percent 
above like 1950 month and the 
highest January on record. 

* * * 


Down 

Exectric ENercy—Distribution in 
week ended Feb. 17 amounted to 
6,905,223,000 kilowatt hours, com- 
pared with 6,957,284,000 in preced- 
ing week. However, amount was a 
16.4 percent increase over like 1950 
week. 

Raw EquipMeNnt— The National 
Production Authority has alloted 
only enough steel for May to build 
9,000 new freight cars. For the first 
four months of 1951, NPA has al- 
lotted sufficient steel to turn out 


10,000 cars monthly. 
, = « 


General 

U. S. Bupcet— The government 
rolled up a budget surplus of $1,- 
149,500,886 in the first seven months 
of the current fiscal year, compared 
with a deficit of $2,660,725,277 for 
the comparable period of the last 
fiscal year. The Administration ex- 
pects, however, to wind up this 
fiscal year June 30 with a deficit 
of $2,700,000,000, compared with last 
year’s deficit of $3,122,000,000. 


Top Cars 


New-car registrations 
states in January: 
1951 Pos. Make 

1— 46,805 Chev. 
2— 32,216 Ford 
14,659 Buick 
14,461 Pontiac 
14,249 Plym, 
8,933 Mercury 
8,665 Olds. 
8,653 Dodge 
7,683 Stude. 
4,616 Nash 
4,402 Chrysler 
4,328 Hudson 
3,748 Cadillac 
3,706 DeSoto 
2,994 Packard 
2,393 Kaiser 
1,887 Henry J 
1,055 Lincoln 
781 Willys 
163 Crosley 
85 Austin 
65 Ang.Pref. 
... Frazer 
Total All Makes 
186,747 144,318 

For further details see page 

20, today’s issue. 


for 


1950 Pos. 
34,619— 1 
27,425— 2 
10,861— 4 

9,980— 5 
16,136— 3 
6,321— 8 
7,234— 7 
8,440— 6 
4,895— 9 
2,891—13 
4,593—10 
3,533—11 

878—15 

3,144—12 
1,566—14 
732—16 


4— 


607—17 
476—18 
149—19 
1038—21 

18—22 
137—20 


20— 


22— 
23— 
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The Newspaper of the 


Week’s Output 
Off Slightly to 
176,940 Units 


But March Schedules 
Indicate Best First 
Quarter in History 


By Bernie Thomas 


Associate Editor 


y alltime high January and 
February output marks al- 
ready under their belts, U. S. plants 
this week headed for the best first- 
quarter in history. 


Although schedules leveled off 
slightly after Wednesday night, 
plants in this country last week | 
turned out 144,200 cars and 32,- 
740 trucks for a total of 176,940 
vehicles, according to Automo- 
tive News’ estimates. 
That compared with the previous j 

week’s 1951-high production of 155,- JS 
436 cars and 33,287 trucks—a total 
of 188,723, and one which compared 
well with some of the best obtained 
in 1950. 

Some of the overtime that swelled 
the previous week’s effort was lack- 
ing last week. Still, by Wednesday 
night U. S. plants had produced 





FRED M. ZEDER 


Auto Notables 
At Rites for 
Fred Zeder, 64 


ETROIT.—With automotive 
greats in attendance, the man 
who had a hand in the engineering 
of every Chrysler car ever built was 
laid to final rest here Wednesday. 


total of 610,198 vehicles in Feb- 


ce ed * 
HIS was 106,000 more cars and 
23,400 more trucks than were 
in February, 1950, when 
Chrysler plants were down for the| : 
entire month because of a strike.| Fred M. Zeder, vice-chairman 
Although hampered by the rail| of the board of Chrysler Corp. and 
strike, Chrysler plants were able| Chrysler’s engineering vice-presi- 
to contribute an estimated 106,636) dent since 1923, died suddenly 
cars and 15,154 trucks to this year’s! Feb. 24 at Miami Beach, Fla. 
February total. | In silent tribute to Mr. Zeder, all 
A slight increase in production|Chrysler Corp. plants paused for 
is looked for this week, with U. S.|two minutes during the funeral 
plants aiming at the production of | services. 
1,634,000 cars and 386,000 trucks for | He would have been 65 years old 





a total of 2,020,000 units in the| arch 19, and reportedly had been | 


first three months of 1951. 


After that, auto makers will be 
limited to 80 percent of the steel 
they used on a quarterly average 

(Continued on Page 34, Col. 3) 


Workers Likely 
To Get Boost of 


4 Cents an Hour 
By Mac Gordon 


Associate Editor 


EW-CAR and truck makers were 
+‘ preparing last week to hand 
out employe wage boosts of at least 
four cents an hour, in conformity 
with the upward movements of the 
government’s consumer price index. 


Final ratification of the cost-of- 
living raise, which will be retroac- 
tive to March 1, was given last 
week by Eric Johnston, Economic 
Stabilization Administrator, John- | 
ston put into effect the 10 percent | 
wage-raise formula drafted by the} 
Wage Stabilization Board. 


New-car worker raises of four, 
or even five, cents an hour are 
permissible under the 10 percent 
formula, which uses Jan. 15, 1950, 
as its yardstick date. 


In effect, the formula bars raises 
exceeding 10 percent of the Jan. 15 
(1950) level, except when granted 
for routine promotions or duty 
transfers. Annual “merit” raises are 
also allowed, apart from the 10 per- 
cent. 


|planning to retire this April. The 
late Walter P. Chrysler once called 
him “the greatest engineer this in- 
dustry has ever produced.” 


| * * * 
AUTOMOTIVE greats, as well as 
+4 civil leaders, attended the rites 
Wednesday. Pallbearers were K. T. 
Keller, chairman of Chrysler Corp.; 






jr. O. E. Hunt, Dr. Howard R. 
Hartman, head of Mayo clinic; 
Thomas Murray, former Chrysler 
director; O. R. Skelton and Carl 
Breer, other members of the fa- 
mous engineering trio of Zeder, 
Breer and Skelton. e 


During his career, Mr. Zeder 
either aided or pioneered in the 
development of the high-compres- 
sion engine, hydraulic four-wheel 
brakes, the down-draft carburetor, 
.the automatic clutch and innumer- 
1) 





(Continued on Page 32, Col 


By William Ullman 
Washington Correspondent 
ASHINGTON.—-March 1 marked 
the expiration date of the price 
freeze imposed upon the nation’s 
automobile manufacturers in a 
proclamation that shook the motor 
world a couple of months ago. 
March 1 also marked the deadline 
for this issue of AUToMoTiveE News. 
Seeking to learn what was next 
in automotives, following the sup- 
| plementary regulation to the gen- 
eral price freeze covering ceiling 
prices on used cars, and the later 


* + * 


XACT amount of the March 1 
automotive pay boost was un- 
known Thursday, because of the 
delay encountered by the Bureau of | 
Labor Statistics in releasing the| 





In This 


consumer price index reading for || Pesistrations praetor eee - 
Jan. 15, 1951. BLS Chief Ewan|| Production by Makes .........Page 34 


Issue 





(Continued on Page 27, Col. 1) 































Henry Ford II, Walter P. Chrysler | 


Industry 












Profits Pegged on 





Bulletin 

WASHINGTON. -—— OPS an- 
nounced late Thursday an aver- 
age increase of 31% percent in the 
price of new cars over the level 
prevailing on Dec. 1, 1950. 
Y/ ASE GTON. —With the long- 

awaited “Hancock formula” ap- 
parently buried somewhere, and 


| nobody knowing how deep, the Eco- 
‘nomic Stabilization Agency served 








‘notice last week that new-car 
|prices may rema‘n frozen unt! 
Apr. 1. 


Meanwhile, in an action not en- 
|tirely unexpected, Economic Sta- 
bilizer Eric Johnston last Tuesday 
|signed the controversial 10 percent 
wage increase formula. 

The formula limits wage _in- 
| creases to 10 percent above Jan. 15, 


| 1950, levels, but Johnston urged the| 


|board to authorize the operation, 
until June 30, of escalator clauses 
in existing labor contracts regard- 
less of effect on the ceiling. 


+ + * 
H 


E URGED similar relaxation of 
tion, 


the ceiling to permit the opera- 
until June 30, of contracts 
providing annual wage boosts for 


increased productivity and recom-| 


mended that the board exclude 
from the 10 percent limitation, 
health, welfare and pension bene- 
fits. 

Other developments on the same 
day were these: 

1. The Office of Price Stabiliza- 
tion issued an order, effective 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


188,723 


176,940 ’ 


| 
| 

Prev. 
Week 


116,854 


1950 
Week 


Last 
Week 


| For complete production totals 


|| by makes, see table, page 34. 





No. 7 aimed at retail merchants 
generally, this correspondent took | 
a post (several of them, in fact) | 
in the government’s current—and 
foremost—madhouse, the Office of 
Price Stabilization. 
But experience, persistence and | 
| ingenuity—-such as we have—could 
|not break down the barrier to find 
|out whathehel had become of the 
|mooted, mysterious Hancock for- 
|mula that was to set everything 
|aright in the automotive price field. 
s + . 


LINKING out of the press room 
on the first floor of the temple | 
on our way to the higher levels| 
above, we shoved past two writers 
trying to explain their own gobble- 
degook to each other. 


THIS WEEK—NET PAID ABC 


39,102 








viay Be Extended to 
All of U.S. 


Hancock Formula Is Still Undergoing Study by OPS; 
Controversial 10% Wage Boost Program OK’d; 


Producers 


Some Retail Items 


March 29, placing more than 230,- 
| 000 clothing, furniture and other 
| retail stores under a new system 

of price controls based on a 

freeze of margins or “mark-ups.” 

It replaces for such establish- 
|ments the general price freeze of 
last Jan. 25 and, according to OPS, 
| will result in some price increases 
and some rollbacks. More of the 
latter than the former, in the opin- 
|ion of Michael V. DiSalle, price 


| stabilizer. 

prams not covered by the regula- 

|* tion—-but still under the general 

price freeze — include automotive 
‘Continued on Page 28, Col. 1) 


High Auto Post 
With U.S. Goes 
To Chamberlain 


NM IAMI, Fla.— Ray Chamberlain, 

: convention manager for NADA 
|and manager of the Miami auto 
| Show, will leave Miami in the next 
| few days to take a top-level job in 
| the Defense Transportation Admin- 
istration. 

Chamberlain’s job will include 
estimating the need for new auto 
production, manufacture of parts 
to keep existing cars and trucks 
rolling, and allocation of critical 
materials. 
| Chamberlain is returning to fa- 
|miliar ground. As cxecutive vice- 
| president of NADA, Chamberlain 
|spent four war years in Washing- 
ton, where he worked with federal 
agencies, congressional committees 
|and top industrialists to gear the 
tremendous productive capacity of 
the automotive industry to military 


needs. 
| (CHAMBERLAIN has been con- 

4 nected with the automotive in- 
dustry since 1906, when he began 


* * * 











* * * 


as an automobile mechanic. He 
shifted into the sales end and be- 
|came truck sales manager for 
Packard in New York in 1915. 
| Later he became general sales man- 
j}ager for Packard. 

| He joined NADA in 1941 and 
|retired in 1945. However, in 1947 


|NADA asked him to run the con- 
| vention in Atlantic City and he was 
inamed permanent manager. 


A Day in the OPS Madhouse 


lessly for the upper tier where the 
brains are clustered. 

“Now,” said I to one official on 
an intermediate level, “tell me 
just what is going to happen to 
that factory price freeze now that 
its sentence has been served.” 

I thumbed over some press re- 
leases I had picked up and looked 

sneeringly at a half dozen other 
poor boobs waiting for my place 
in line while the official I had 
hooked phoned and phoned and 
phoned all over the place trying 
to find out for me. 
7” * + 

N TIME I got a long Chinese 

answer which, broken down into 
a few words, spelled: “Nobody 


seems to know.” 





“How do you figure a markup?” 
| was the last I heard as I left hope- | 





“Will the Dec. 1 price freeze be 


(Continued on Page 29, Col, 1) 
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But Some Changes Urged . . . 


Not Much Flurry Yet 
Over U.C. Ceilings 


By Bob Gordon 


Associate Editor 





| they had hoped to reap a harvest 
| at premium prices. 


— prices for new and used | * * & 
ears, which became ee Tene appeared to be a definite 
Friday (March 2), still haven't} minority, however. For that 


caused much flurry in dealer ranks. matter, so were premiums, Very 
A survey of several cities by | few areas reported premium prices 
Automotive News discloses very ‘being paid, except for one or two 
few dealers flatly opposed to the | “hard-to-get” models. 
ruling. Most of them admit the 
In almost every section of the 
regulation is good, although sev- country, going prices were be- 


eral would like to see some | neath the levels quoted in the 
Ganges made. | various guidebooks approved by 
Loud beefs came from dealers, | & PP 

who were overloaded with high-| the Office of Price Stabilization 

priced “new-used” cars on which | for setting ceiling values. 

_ = — At the same time, most of the 
|cities reported used-car business as 
| somewhat slow. There was no rush 
|to beat the effective date of the 
| price regulations. 

Most dealers blamed this on the 


Credit Relief on 
fact that the public is “ignorant” 


Later Used Cars of the situation regarding used-car 


WASHINGTON.—A contingent of | prices. They report that most people | 
Virginia dealers was on record last | think used-car prices will be lower 
week with the stand that present | under the ceiling regulations. 
credit restrictions force more peo- | * * 8b 


Va. Dealers Seek 


| 
| a 








od 


| Henry J Ready for Mobilgas Grand Canyon Run— 


| The Henry J DeLuxe entry in the Mobilgas Grand Canyon Run gets a last minute check up 
| before impounding by AAA officials of the March 6-7 event. Left is Charles Noonan, Kaiser- 
Frazer Los Angeles regional manager, with Danny DePaolo, Glendale (Calif.) K-F dealer who | cording to OPS spokesmen, to pre- 
is sponsoring two Henry J's, a four and a six, and a Kaiser in the annual 840-mile| vent “wise guys,” who made occa- 


competition 


mile test of economy and perform- 
| (March 6). 


eral Petroleum garage at Eighth | 


/ance, begins at 3 a.m. tomorrow | 


Entries for Economy Run 
Break Tape Tomorrow 


LOS ANGELES.—The 1951 Mo-| thus 
bilgas Economy run, grueling 840- | 


aligned in 11 competitive 
groups—nine “price” classes and 
two special “lightweight” classes. 
All winners will be determined 
by a “ton-mile-gallon” formula in 


The cars will start from the Gen- Which the weight of the car and| 


passengers is multiplied by the 





ple to use prewar cars, thus inflat- | 
ing prices on the older models. | 

During a two-hour conference | 
with R. M. Evans, a Federal Re- 
serve Board governor, the dealers | 
offered suggestions for credit regu- 


a factor in lagging busi- 
ness is the approaching dead- 
line for income tax returns, some 
dealers say. They point out that 
used-car prospects are not willing 


to shop seriously until they find | 


lation revisions to help improve the |out whether they will have to pay | 


and Flower Sts. here, and finish at | Mileage and the result divided by 

the south rim of the Grand Canyon. |the number of gallons of gasoline | 
All entires will vie for the | consumed. 

sweepstakes trophy and also for | The overall sweepstakes winner 

honors in their respective price | and the 11 class winners will be 

classes, wherein each car will be | @nnounced and awarded trophies 





market for better used cars. 
Evans, who has charge of mat- t bat 
ters concerning the FRB’s Regu- | 8€ oo ye . 
lation W, promised the dealers nie | Regarding the ceiling price order, | 
staff would make a study of their| Some dealers were confused by the} 


|the tax man or whether they will | 


competing against others in the in ceremonies at the south rim 
same price range. of the Grand Canyon Thursday 
Two other classes of competition, (March 8), after American Auto- 

for four-cylinder and six-cylinder| Mobile Assn. officials have com- | 


lightweight cars, have been added| puted and certified performance | 





ideas. Details of the dealers’ pro-|Statement regarding old cars, and) 
posals were not revealed. by the admonition that “in no case | 
Dealers attending the meeting | can the price of a used-car exceed 
were: J. L. Tysinger, president of |the retail delivered price of the | 
the Virginia Automobile Trade | Same car when sold as new.” 
Assn.; J. R. Chapman, Richmond; Concerning the prices of old | 
Paul W. Freed, Waynesboro; Irving| cars, the order stipulated that: | 
L. Fuller, Newport News; H. H.| “If the used-car is older than the | 
Rutrough, Roanoke; C. A. Simpson, | oldest model of that make shown | 
Newport News; W. T. Robey,| in the guide which the seller uses, | 
Buena Vista; Z. T. Gray, Newport! the ceiling price shall be the ceil- 
News, and C. E. Wright, Norfolk. | (Continued on Page 30, Col. 1) 





to this year’s classic. Entrants are| data. 

- ev ———| Makes and models by classes in | 
which they will compete are as | 
follows (prices being factory retail | 


AMA Asks Bid 





‘Price Amendment 
Stirs Confusion 


On Dec. Hikes 
A 


General Ceiling Price Regula 


week, which has caused a welter o 
excitement and confusion in the of- 
fices of automotive manufacturer: 
and wholesalers. 


| The ruling, known as Amend- 
ment 2 to the GCPR, concerns 

| price increases by manufacturers 

| and wholesalers of all classes 
during the base period of Dec. 19, 
1950, to Jan. 25, 1951. 


The amendment was issued, ac- 


sional sales at regular intervals 
during the base period at higher 
prices, from using these higher 
prices as their ceiling price. 

* * . 

T DOES that, auto industry 

spokesmen admit, but it also 
penalizes many legitimate concerns 
which did not raise prices during 
ithe base period, or which rolled 
|back price increases made before 
ithe base period began. 

The amendment decrees that 

manufacturers or _ wholesalers 

cannot, with certain exceptions, 

use a price as their ceiling price 

to a class of purchasers, unless 

| they made at least 10 percent of 
their total deliveries during the 
base period to that class of pur- 
chaser at that price. 

Those manufacturers or whole- 
salers, who tilted their prices dur- 
ing the base period and managed 
to make 10 percent of their total 
deliveries during that period at the 
higher price, are permitted to use 
that higher price as their ceiling 
price. 





* * * 


LITTLE-heralded change in th: 


tion was issued in Washington las: 


- | bile, 


To State Case 
On Tax Hikes 


DETROIT. — The Automobile | 


quested an appearance before the | 
House Ways and Means committee | 
in the week of March 7-15, to pre- 
sent facts in opposition to the pro- 


| posed increases in the excise taxes 


on automobiles and gasoline. | 

Pointing out that nearly 85 per- 
cent of passenger traffic in the 
U.S. is handled by private automo- | 
the AMA declared that the| 
automotive excise taxes are levies 
on essential tools, needed in the! 
daily life and work of millions of | 
Americans. 








Dealer's Entry Wins Stock Car Race— 
Hudson Florida Motors and Milford Motor Co., Jacksonville, Fla., entered this winning 
Hornet in the National Stock Car Championship race at Daytona Beach, Fla., recently. 


Major Defense Jobs Coming; 
Tooling Orders Imminent 


DETROIT. — Although there was 
very little action on defense con- 
tract awards to automotive firms 
as of presstime Thursday, there 
were reliable reports that some 
“very large’ announcements were 
imminent, 


Most of the awards announced 
in the early part of last week 
were small, the largest being a 
$6,049,050 order to Collins & Aik- 
man Corp., a leading supplier of 
automotive upholstery. 

A report from Washington, how- 
ever, indicated that the govern- 
ment was preparing to place a 
number of machine tool orders said 


NPA Relaxes Use 
Of Inventory Nickel 

WASHINGTON.—The Nation- 
al Production Authority last 
Thursday ordered a slight re- 
laxation of its order banning use 
of nickel in more than 200 non- 
defense items. 

Nickel may be used in banned 
items beyond the March 1 dead- 
line, said NPA, if metal is in 
inventory and cannot be used 
for other more-essential prod- 
ucts. Inventory nickel, there- 
fore, can be used to plate bump- 
ers, grilles, horn rings, trim, 
hubcaps, wheel rings and wheel 
covers. 








to involve between $300,000,000 and 
$600,000,000, 

It was explained that federal 
officials had decided to place the 
large “pool orders” for machine 
tools in order to avoid delays 
which might result if such orders 
were not made until defense con- 
tracts had been placed and ana- 
lyzed by individual manufacturers. 

The National Production Au- 
thority said it was necessary that 
the machine tool industry expand 
now to meet mobilization needs, 
since the industry was operating 
at a low level before the Korean 
war started. 

The NPA said the government’s 
order will accomplish two things. 
It sets up a system of pool orders 
under which the government’s 
General Services Administration 
will place orders with machine tool 
firms “so they can fit these ma- 
chines into their production sched- 
ules without further delay.” 

It also provides that 70 percent 
|of the machine tools produced be 
|}made available to the armed serv- 
ices or their prime or sub-con- 
| tractors. 

The Trailmobile Co. announced in 
|Cincinnati that it had received a 
letter of intent from the Army’s 
Corps of Engineers to produce over 
| $2,000,000, worth of heavy-duty 
truck-trailers, 





-Bos Gorpon 


Nearly 25 percent of the price of | 
a new automobile is made up of| 
taxes, the AMA said. Under the) 


|proposed 20 percent levy on new- 


car purchases, the federal excise 
tax bill alone would average $265) 
per car, it noted. That’s $172 more | 
per car than the present 7 percent | 








tax, the AMA said. 
+ x 


x 


Oregon Users Denounce | 


Excise Boost Proposals 

SALEM, Ore.—-The Oregon High- | 
way Users Conference has approved 
a resolution vigorously opposing a 
recommendation by Secretary of 
the Treasury John Snyder that the | 
7 percent manufacturer’s excise tax | 
on new aaitomobiles be increased 
to 20 percent and that the federal 
gasoline tax be increased from 1% 
to three cents a gallon. 


N. Calif. Dealers 
To Meet Friday 


SAN FRANCISCO. — The annual 
meeting and election of the North- 
ern California Motor Car Dealers 
Assn. will be held Friday (March 
9) at the Fairmont hotel here. 

The parley will begin at noon, 
according to Amos T. Crowl, man- 
ager. 








Chrysler Corp. Earned 


$127,.876,791 Last Year 

DETROIT. — Chrysler Corp. 
Thursday reported 1950 net earn- 
ings of $127,876,791, or $14.69 a 
share, compared with $132,170,- 
096, or $15.19 a share in 1949. All- 
time high records for unit and 
dollar sales and taxes were re- 
ported. 

Last year sales equalled $2,190,- 
693,425, against $2,084,602,547 in 
the preceding year. 








delivered): 


Class A ($1,400 to $1,750): Ford 6, | 


Ford 8, Chevrolet Styleline, Plym- 
| outh Cranbrook, Studebaker Cham- 
| pion, 


Class B ($1,751 to $1,950): Nash 


|Manufacturers Assn. last week re-| Statesman, Studebaker Commander. 


Class C ($1,951 to $2,175): De- 
Soto Deluxe, Mercury, Kaiser 
Special, Nash Ambassador, Stude- 
baker Land Cruiser. 

Class D ($2,176 to $2,450): Chrys- 


ler Windsor, DeSoto Custom, Pack- | 


ard 200, Hudson Commodore 6, 
Class E ($2,451 to $2,700): Hud- 
son Hornet 6, Lincoln. 
Class F ($2,701 to $3,000): 
ard 300, Cadillac 61. 
Class G ($3,001 to $3,300): Cadil- 


Cram for Ride? 


Student Engineers to Judge 


Economy Run Cars 


PASADENA, Calif. — Forty - five | 
engineering students from the Cali- 
fornia Institute of Technology here 
embraced some extra curricular ac- 
tivity last week in order to qualify 
as official observers for the Ameri- 
can Automobile Assn. in the March 
6-7 Mobilgas Economy Run. 

Under an AAA plan, a student 
will ride in one of the 1951 model 
automobiles entered in the test to} 
make sure that each is driven over 
the Los Angeles-Grand Canyon 
route according to rules. 
lac 62, Lincoln Cosmopolitan, Chrys- 
ler Imperial. 

Class H ($3,301 to $4,000): 
lac 60 Special. 

Class I ($4,001 to $6,000): Cadillac 


Pack- 











Cadil- 


75, Chrysler 8-Passenger Imperial. 


Special 4-Cylinder Lightweight: 
Willys Jeepster, Henry J. 

Special 6-Cylinder Lightweight: 
Willys Jeepster, Henry J, Nash 


Rambler, Plymouth Concord. 


These dealers met on the opening day of the 


Benson Ford, vice-president and general man 


j HOSE manufacturers and whole- 
salers who did not raise their 
|prices during the base period, are 
\left at the old figure. Those, who 
raised prices before Dec. 18, 1950, 
and then rolled them back to the 
old level in compliance with the 
government’s plea at that time that 
|it was patriotic, are also left in 
permanent possession of the pro- 
verbial “bag.” 

Amendment 2 
new-car producers, 
| prices are pegged at the Dec. | 
| level by Price Regulation No, 1. 
It does affect, however, the prices 
| of truck producers, among many 
| others. 
The order appears to be particu- 
‘larly harmful to those manufactur- 
'ers or wholesalers who raised prices 
and then rolled them back before 
the beginning date of the base 
period, Dec. 19, 1950. 

This is applicable since the excep- 

(See FREEZE, Page 31, Col. 1) 


K-F Purchases 
Detroit Plant 


WILLOW RUN. — Kaiser-Frazer 
last week announced purchase of 
its Detroit Engine division plant 
from Continental Motors Corp. K-F 
has operated the plant for produc- 
tion of engines since early 1947 
under a five-year lease agreement. 

Purchase price of the plant was 
not disclosed. A K-F spokesman 
said the purchase cleared the way 
for conversion of a portion of the 
plant for production of Wright 
R-1300 aircraft engines for the 
U.S. Air Force. 

K-F will also continue production 
of automobile engines in the plant, 
the spokesman said, while still get- 
ting part of its engine requirements 
from Continental’s plant in Muske- 
gon, Mich. 


does not affect 
since their 











| Chicago L-M Dealers Convene— 


Chicago auto show to hear factory executive 


| outline service, sales and production problems. Among those attending the meeting wer 


ager; S. W. Ostrander, operations manage 


J. E. Bayne, general sales manager, and R. F. G. Copeland, advertising manager. J. A. Ha 


Chicago district sales manager, was host. 
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Today I introduce to those who 
don’t know him Ernest Burwell 
(Chevrolet), Spartanburg, 8. C., a 
long-time respected friend in this 
field. In 1944 he became an office 
boy for the Ford Motor Co., and 
six years later became a Ford 
dealer. He is a past NADA direc- 
tor for the state, and is now 
chairman of NADA’s Business 
Management committee. He was 
a commander in the Navy in 
World War II, and served as flag 
secretary of the Seventh Fleet. 
He was an Aide to Admiral 
Thomas Kincaid, and served on 
the staffs of both General Mac- 
Arthur and the late Secretary of 
the Navy Forrestal. Burwell 
wrote this immediately after 
Christmas, but his advice is still 
timely: 


HIS is written the day after 

Christmas. In September, on 
returning from two months in 
Europe — where the war clouds 
seemed much closer—I wrote the 
following editorial to head the 
Business Management committee’s 
article for NADA: 


WHY YOU SHOULD LOOK 
AHEAD! 


Nobody knows how far or how 
fast the war situation will de- 
velop. For that reason, it is wise 
to look ahead. 

We can’t eat our cake and have 
it, too. Steel for tanks won’t pro- 
duce cars, and scarcer metals like 
copper and zinc may be controlled 
before you read these lines. 

Where will YOU be in 1951? 

If production goes off 50 per- 
cent? With 25 percent of our 
manpower drafted for military 
service or lured to war plants? 

If your gross profit, finance re- 
serves, insurance commission, ac- 
cessory sales, etc., are greatly 
reduced—will your expenses de- 
crease accordingly? 

How is your service absorp- 
tion? It was over 100 percent in 
1945—but had dropped to 61 per- 
cent on June 30, 1950. Are you 
doing something about it? 

Are you taking steps now to 
fortify your service staff with 
men who will not be drafted— 
stable family men who own 
homes in your town? 

We once lived on parts and 
service. We may have to do it 
again. 

7 * 
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Stick to Guns 


ISITING Americans were sur- 

prised when asked by the Euro- 
peans why the U.S. was so slow to 
comprehend Russian aggression. We 
were distressed to find among our 
former allies a sentiment to get 
along with Russia somehow, rather 
than fight—an apparent willingness 
to watch the U.S. and Russia bat- 
tle it out from the sidelines—that 
Europe blamed Russia’s rise to 
power on U.S. and British conces- 
sions to Moscow. 

After pouring out 16 billions in 
Marshall Plan aid, visiting Amer- 
icans were bewildered to find the 
U.S. so friendless and alone; sur- 
prised that Spain and Yugoslavia 
seemed our most willing allies. 

Then came Korea— 

Now we are in it, and war econo- 
my eventually means. declining 
motor production, with all the 
headaches of readjustment that 
spells for dealers. 

In a time of uncertainty, courage 


is the first requirement. Many 


dealers who liquidated during the | 
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(The opinions expressed herein are those of Columnist 
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last war lived to regret their lack 


of persistence in adjusting their 
businesses to the many difficulties. 
Those who stuck to their guns 
reaped a satisfying reward in post- 
war opportunity. Those who stick 


it out this time should do as well. 
* * + 


Today’s Challenge 

E ARE fortunate to be in a 

business vitally necessary to 
defense. This is a nation on wheels, 
dependent upon motor transporta- 
tion. We have moved to suburban 
homes and factories in the last 
decade, connected by the world’s 
greatest system of paved roads. 
Food and fuel delivery, medical 
services, civilian production, war 
production, law enforcement—even 
government itself—are dependent 
upon motor transportation. 

We can render a great service to 
our country and ourselves by keep- 
ing the wheels of America rolling. 
We expect fewer new cars and 
trucks to sell—maybe half of 1950— 
who knows? But don’t forget that 
1951 will see 50,000,000 cars, trucks 
and buses in use, according to the 
U.S. Bureau of Public Roads. 
That’s 50 percent greater parts and 
service market than the 34,000,000 
vehicles in 1941, 

Today’s challenge is successful 
management in a war economy. 
As production declines, so must | 
dealer overhead. Three factors 
make a dealer _ self-sustaining 
without benefit of new produc- 
tion: (1) parts and service; (2) 
buying and selling used cars and 
trucks; (3) controlling expenses. 

Making parts and service revenue 
absorb the majority of fixed ex- 
pense is the first objective. In 1945 
it absorbed 135 percent. We may 
not face that level of operation, but 
it’s a good time to pump the water 
out—and the sooner we increase 
parts and service and reduce ex- 


penses, the better off we'll be. 
* * > 


Start Budgeting 

TART now. We can’t make foot- 

prints in the sands of time, sit- 
ting down! Inflated expenses—an- 
nual salary arrangements, long- 
term leases, etc.—can’t be corrected 
overnight. Sit down alone and 
think it through. Just what are 
our objectives and how are we go- 
ing to accomplish them? 

One good plan is to start budget- 
ing. A rule of thumb is to take 
80 percent of present potential as 
a base. If production declines, the 
20 percent margin may be a life- 
saver, With good production, better 

(Continued on Page 33, Col. 1) 





Munn Analyzes 


U.C. Ceiling 


By John O. Munn 


wars I haven't officially re- 
turned from my vacation, I 
cannot refrain from making a few 
comments on the used-car price 
freeze that became effective March 
2. 

I am sure that automobile dealers 
in general welcome anything that 
will combate inflation and help 
make a dollar worth a dollar, They 
are particularly interested, too, as 
it applies to their own field. 

The full effects of this regula- 
tion cannot be judged until ex- 
perience is gained on how the 
OPS will administer it, especially 
as regards to its effect on person- 
to-person sales. Of the used cars 
that the regulation affects, 40 
million of them are in the hands 
of owners—the important seg- 

ment. A million and a half are, at 
the present time, in the hands of 
dealers. So it is important, if this 
regulation is to have the fullest 
anti-inflation effect, how it is ad- 
ministered on casual sales. 

It would seem to me that, in the 
first place, an industry advisory 
committee should be set up by OPS 





so that it.can receive the benefit 
of the experience and the coopera- 
tion from all sectors of the trade. 
OPS wants it to work. We want it 
(Continued on Page 32, Col, 3) 
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Dealers tell me 


By John 0. Munn 
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At Miami Dealers’ Show— 


Panorama view of the Miami auto show, held at Dinner Key auditorium, Feb. 21-27. More 


- 


TATIOR 





than 150 cars were on display, including all 


leading American makes and six foreign makes. The exhibition was sponsored by the Miami Automobile Dealers Assn. Theme of the show 


was “Conservation of Transportation." 
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Exposition Committee— 

Here are the members of the Miami Auto Dealers Assn. who had charge of the 195! auto 
show. Left to right, Richard Thiel, R. B. Ingman, Ben McGahey, Donald Neese, E. E. Price, 
association president; Jack Zeder general convention chairman; C. B. Tutan, William Coggins 


and Cecil Holland. 


DALLAS. — Dealerships now va- 
cant, or to become vacant, should 
not be replaced until new cars 
again become plentiful, according 
to the Chrysler - DeSoto - Dodge - 
Plymouth Dealers Assn., headed by 
Dick Price, Dallas. 

The association also urged au- 
thorized dealers to stop selling new 
cars to non-authorized dealers. 

Members of CDDPDA have 
been sent ballots on which they 
can voice their opinions on these 
two problems. 

At the same time, the association 
announced that dues have been re- 
duced. 

“It seems obvious that the ap- 
proximately 44,000 new-car dealer- 
ships will have thousands of cas- 
ualties,” the association said, in 
urging that dealerships should not 
be replaced. 

“These (casualties) will occur 
largely among the under-financed 
dealers; the small dealers who even 
in 1949 and 1950 received so few 
cars that their survival was always 
‘touch and go,’ and the small deal- 
ers whose manpower will be re- 
duced by wartime removals below 
the minimum point at which they 
can operate successfully.” 

To halt new-car sales to non- 
franchised dealers, the associa- 
tion suggested that authorized 
dealers with surplus cars should 
sell them to other franchised 
dealers at the prevailing price. 

The association said it would like 
to operate a nationwide clearing 
house at its office—-through whose 
records all Chrysler Corp. dealers 
can learn by wire, phone or letter, 
where cars are available. This idea, 


N. C. Dinalais Set 
Conclave in May 


RALEIGH, N. C.—The 16th an- 
nual convention of North Carolina 
Auto Dealers Assn. has been set for 








F ranchise Freeze Urged 
By Chrysler Line Assn. 





May 13-16. 

Members are urged to make 
reservations at the Carolina hotel, 
Pinehurst, N. C., as soon as the 
reservation blanks are received. All 
reservations, it is announced, will 
be on the basis “first come, first 
served.” 

The annual golf tournament will 
be held on Sunday, May 13. Those 
who enter the tournament will be 
allowed to register on Saturday 
evening, May 12. 


it was said, would make it un- 
necessary for any authorized dealer 
to sell new cars to unauthorized 
dealers. 

“With this plan,” said CDDPDA, 
“an overstocked dealer and an 
understocked dealer could cooper- 
ate to the mutual benefit of each 
other.” 

The new reduced dues schedule 
of the association follows: $15 if 
sales were less than 49 vehicles in 
1950, $25 if sales were between 50 
and 99 vehicles, $50 if between 100 
and 149, $75 if between 150 and 199, 
$100 if between 200 and 249, $125 


if between 250 and 299, and $150 if 
over 300. 





Texas Dealers Set 
Nov. 3-6 Parley 


AUSTIN, Tex.—The 1951 conven- 
tion of the Texas Automotive Deal- 
ers Assn. has been set for Nov. 3-6 
at the Shamrock hotel, Houston, the 
board of directors has announced. 

President C. P. Simpson noted 
that the Rice-Navy football game 


would be played Nov. 3. in Houston. | 


On the House . 


Orders Plentiful 
Despite Crowd Dip 
At Miami Show 


By George Connell 
Staff Correspondent 

MIAMI, Fla.—The 1951 show of 
the Miami Auto Dealers Assn. 
closed Tuesday night (Feb. 27) with 
attendance off some 20,000 from 
last year despite a flying start on 
opening night. 

Inspite of the smaller attend- 
ance, the dealers were more than 
satisfied with results. Orders for 
cars were plentiful, and virtually 
every concern reported developing 
even more prospects than a year 
ago. 

: Already the dealers are discuss- 
ing prospects for 1952, assuming 
conditions get no worse. 

“We've got to decide whether to 

make the play for the tourist trade 
|or the home folks,” declared Presi- 
dent E. E. Price (Hudson) of the 
|dealers group. 
“Last year we drew 53,000, and 
|the show was held after the season 
was over. At that time we had no 
competition from the horse and dog 
tracks, jai-alai and the night clubs. 
In addition to that competition, 
thousands of Miami business men 
and their employes work in stores 
which keep open nights, and were 
unable to attend.” 

Ben McGahey, chairman of the 
publicity committee, expressed be- 
lief that if a show is held next year, 
it should be several weeks later 
than the Chicago exhibit, so that 
the manufacturers would be able to 
move their huge exhibits to Miami. 

All dealers agreed, however, that 
the 1950 show was far ahead of the 
one last vear in the matter of fac- 
tory participation and in displays 
of the current models. The latter 
included half a dozen foreign cars 
as well as American autos. 

During the week seven 1951 auto- 
|mobiles were given away, one each 
| night. 

Attendance at the Miami show 
baffled the dealers because the pic- 
ture was entirely confused. After a 
tremendous opening day crowd 
there was a nosedive of cash cus- 
tomers which continued the rest 
of the week, although there was a 
good pickup on Saturday. 

However, nearly 20,000 turned out 

(Continued on Page 33, Col, 3) 


| 





AMA, NADA and various state dealer associations are making 
valiant efforts to convince Washington of the essentiality of the 
automobile, and there are some signs that the work is beginning to 


bear fruit .. 
these groups in 


. Good work is also being done by 


fighting the proposed 20 percent 


excise tax on cars; dealers all over the country are 


protesting to thei 
Automobile O 


r congressmen... 


ld Timers group is planning a 


drive to form a Michigan council this summer; 
hopes to hold a big banquet tieing in with De- 


troit’s 250th ann 
in his 38rd year 
association; for 
state legislature 


iwersary ... “Cap” Williamson is 
as manager of the Texas dealer 
22 years has been member of 
, four as a senator ... Fora 


realistic approach to the highway and truck prob- 


lems, I recomme 


Pete Wemhoff 


South Africa reports dealers’ pro 


in Feb. 28 Detroit Free Press . 


nd Frank B. Woodford’s column 
.. AP story from 
fit margin on imported cars has 


been cut to 17% percent; in 1941 margin was 33%, was 25 just 


before recent cut... 


Reports say auto makers are continuing with work on 1952-model 
tools and dies, since they’re too far along to be bothered by material 


shortages. Whether the extensive c 


fall is anybody’s guess right now . . 


hanges will actually be made next 
. HCL has begun to hit dealer 


association functions; hotel increase has forced Washington (D. C.) 


group to up dinner price to $5.. 
president of the Stillwater (Okla.) 





. Virgil Simpson has been elected 

dealer association. 
—Pete Wemuorr, Editor 
Automotive News 
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Epitor’s Note: Following is one 
of a series of articles written 
especially for Automotive News 
by managers of the various state 
auto dealers associations: 


By Frank R. Broadway 


Exec, Vice-Pres., Alabama Assn 


| ESS than a year ago the average | an 

4automobile dealer was asking: | 
“Where do we go from here?” The | 
period of war boom sales was over. | 
the necessity for | 
settling down to 
a hard job of gen- 
eral promotion 
and direct selling 
presented itself 
forcibly. 

This same deal-| 
er was relying for 
a great deal of 
assistance upon 
the state automo- 
tive association of 
which he was, 
and is, an active participant. His 
association, attempting to meet the 
needs of the time, was playing 
whatever part it could in providing 
that help. | 

Today, the dealer has stopped 
asking the question, “Where do 





Frank Broadway 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 

© ™ the dealer on every used vehicle accepted in partial payment for a new 
& A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
a governments applied to the building and maintenance of highways. J 4. The | 
t t elimination of governmental and bureaucratic controls over this industry 
. 1 5. A return to the precepts of independence and the rewards of applied 
R energy and ability, which made America and gave more of her citizens | 

NEWS more of the better things of life than anywhere else in the world. 


© The Production Ouilonk ; 


ey ee now believe that it will be possible to build 

nearly 5,000,000 passenger cars in 1951, with about 
3,000,000 coming in the first half and 2,000,000 in the second, 
as a result of the recent 20 percent cut in auto steel. 


Consider that this will follow the all-time high production 
year of 1950 in which 6,663,306 cars were built. The year 
before that 5,118,579 cars were produced. 


Stack these figures up against the immediate prewar 
years. In 1941 car production was 3,681,558. In 1940 
output was 3,608,042, and in 1939 the industry built 
2,866,796. And those were high production years. 


Granted that the economy has reached a higher plateau, 
but those possible 5,000,000 cars for this year still represent 
a high production figure. 


Thus it still seems a good idea for dealers to keep in mind 
the fact that they may have to sell in 1951. War fears will 
ebb and flow. So will resistance to substitute materials 
in cars. 





We think it is intelligent planning to give the auto 
makers opportunity to build as many cars as consistent 
with a realistic defense effort. 


We also see the chance that the makers and dealers may 
have the opportunity to do some real hard selling. 


Used-Car Ceilings 


N WEIGHING the guidebook ceilings placed on used cars, 
here are a couple of thoughts to consider: 


The ceilings seem fairly generous at the moment. But will 
they give dealers margin to trade in the spring market? | 


Will individuals selling their cars insist on getting ceiling | 
prices for them, even though the market at present is lower, 
and thus force prices up to the lid? 


If prices were pushed up to the ceilings, it might be| 
necessary for dealers, new and used, to insist on tradeins at | 
prices sufficiently below the ceilings to enable them to) 
remain in the used-car business. 

Ceilings on used products—especially complicated mechan- | 
isms like cars— always represent a risky and difficult | 
endeavor. We can only hope — and work — for the best. 











|dealer is not going anywhere in 
particular, Neither is his associa- | 
tion. With the business acumen} 


|and the operational facility that is | 
| typical of the industry and all its} 


|fight with a degree of mobility | 


| utmost thought and consideration 
|to the basic requirements of any 


| Automobile Dealers Assn. of Ala- 
|bama, Inc., I have been impressed 


|to gear its operations at all times 


| of normalcy which had followed all|That’s a might 


| the 


we go from here?” His trade 
association, by the same _ token, 
knows that the question has be- 
come obsolete. The answer is so 
obvious that neither dealer nor 
association feels any compunction 
to ask it. 

The truth is that the automobile 





supporting activities, both dealer | 
and association are coming to re-| 
alize that they must stay in the| 
economic picture and fight their | 


which will spell success or failure. | 
x * * 


THIS leads the thinking trade 


association manager to give the }# 


we 
ua. 


type trade association which as-| _ 
pires to serve the needs of its loyal | 
members. | 





As executive vice-president of the 


after long and careful deliberation 
with the primary responsibility of | 


any trade association—and that is letters but you may sign sour name 


; ; used, if you so request 
to the needs of its membership. 


This basic philosophy in itself is 
somewhat contradictory, however. 
In the history of trade associa- 
tion development, almost every 
such organization has _ been 
founded for a definite purpose— 
= te Gas tee ‘oar — the Automotive News does not ar- 
other cause. | rive in the first mail; but on brows- 
Now we must recognize that the| ing through the Feb. 5 issue, what 
primary trade association function|do I see in the letterbox column! 
atta bee | I did not read Miss Strengell’s 
e same | : : ; : Si 
time upon stability of principle and | article that inspired this en 
mobility of operation. We must | !€8s reply by vere wae 9 
hold fast to the precepts of our| Bergen Junior College, Teaneck, 
way of life and the basic principles| N. Y., and its publication was no 
of our economy. At the same time,| doubt justified. But this reply 
we must gear our operations to an| Yipe! I suppose we cannot condemn 
everchanging set of conditions. a junior college teen-ager for his 
Pin i Finn Oe immature opinions to which he has 
HEN the last war came on, we| aq right, but this article seems more 


knew that the entire American like the work of a junior high stu- 
economy must be adapted to an all- a. : ’ ’ 


out effort to win a war against | ! ae 

determined and powerful enemies.| He mentions “inferior makes of 
After the war, we believed that | cars.” By what standards are they 
conditions would return to a kind| inferior — price, size, make, etc? 
broad statement, 
other wars. We proceeded accord-|and can be considered as fighting 


ing to this conviction. | words to many manufacturers and 
Now we are all called upon, for | car owners as well 


first time in history, to go| f : 
from a state of postwar readjust-| He also mentions Chrysler, Cadil- 


Yipe! 

May I offer some friendly criti- 
cism to your otherwise splendid 
| newspaper? 

’Tis a blue Monday, indeed, when 





|ment to a state of defense pre-|lac and Lincoln as America’s top 
| cars in both price and quality. True, | 


(See AUTO FORUM, Page 29, Col. 3) 


25 Years Ago ree 


The Big Story 


The automobile caused great worries among baby carriage manu- 
facturers in 1926. 


A survey, conducted by buggy makers, revealed that many mothers 
planned to use their cars, instead of baby carriages, to give their 
infants fresh air. Such a trend caused carriage makers to curtail 
output. 


From the files of Automotive News 





‘Tackles Teen-Ager ... . 


This is an open forum for the discussion ot any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 











° 


with the assurance that it will not be 


Address Editor, Automotive News, Detroit 26, Mich. 





but what about Packard? Can you 
name top quality cars and ignore 
a company that has produced many 
of America’s finest automobiles for 
51 years? 

Perhaps Mr. Korsgen has never 
seen the interior of the late K-F’s 
nor the postwar Hudsons, either. 

I have ridden in, driven and 
worked on many models produced 
in the last 30 years, and can truth- 
fully say that no one company has 
a monopoly on quality. 

Our independent companies rep- 
|/resent the best examples of Amer- 
ican industry and way of living, 
production the cream of American 
motordom.—Cuaries H. RepmMonn, 
820 E. Tuscarawas St., Canton, O. 

* ¢ 6 


Now It’s Right 

Referring to page 8 (AN,Feb.26), 
the cut under the head, “Row Is 
Elected Chrysler, Ltd., Chief in 








Cc. R. Swartz 


E. C. Row 


|Canada,” is not his photo.—R. W. 
| Love, Regina, Sask., Canada. 

Epiror’s Note: Right. The pic- 
ture in the Row article is that 
of C. R. Swartz, whose promotion 
to Oldsmobile zone manager in 
New York was announced on 
page 21. 
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e- *Frazer’s Hig 


American Fashion Academy's , 


Gold Medal Fashion Car of 1951 





| 9 | K | 
me | 
winner of the Grand Prix d’Honneur, 


G priceless points! 


| A discount rate far more generous than the industry average! 


A prize package for any dealer...the glamorous 1951 2 Complete protection against price and model changes! 
Kaiser; the smart, tough and thrifty Henry J— 


each the prize winner in its field! No wonder they 3 A price range that starts at the very top, with the handcrafted 

. ! 1951 Frazer...the 1951 Kaiser. hottest car on the road...and goes 
bear the honors of two continents! ei , 
clear below the lowest price field with the sensational new Henry J, 


And no wonder the new Kaiser-Frazer Priceless now more than ever...the car for today! 
Franchise is the talk of Automobile Row in every American 
city and town! Just examine its six priceless points — 4 Attractive retroactive discounts to fleet buyers, based on volume 


nurchases. The only fleet plan of its kind in the industry. 


If you want to know more about the 5 Passenger cars and only passenger cars to sell...no by-products 
unusual new Kaiser-Frazer franchise, 
wire or call Walter deMartini, Vice President and 
Director of Sales, Kaiser-Frazer Sales Corp.. 6 
Willow Run, Michigan, today! 100% reimbursement for labor costs on warranty work. Kaiser-Frazer 
values owner loyalty and good will—but doesn’t forget the dealer! 


or specialized vehicles! 


Built to Better the Best on the Road! 


OTOST KAISER-FRAZER SALES CORPORATION, WILLOW RUN, MICHIGAN 
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"Firepower’ to Pace 500 Race— 


A Chrysler convertible, powered by the new 180-horsepower Firepower engine, will pace | 
the Indianapolis 500-mile race on May 30, David A. Wallace, president of Chrysler division, | 
announced at a dinner Tuesday night in Indianapolis. Wallace will drive the Chrysler around | 
the 2'/,-m'le track on the pace-making lap at speeds around 100 miles an hour. Wilbur Shaw, | 
president of the Indianapolis Motor Speedway and a three-time winner of the event, will be 
Wallace's riding companion. Seated at the wheel of the pacemaker is Wallace. With him 


is Shaw. The picture was taken at the speedway track. 


Defendants Minimize Practices .. . 





FTC Charges F ought 
In ‘Bogus’ Parts Case 


DETROIT.—Defendants in 


the | chief, 


were other industry wit- 


Federal Trade Commission’s “coun- | nesses. 


terfeit” parts case argued last week 
that their merchandising practices 
generally duplicate those followed} 
by Electric Auto-Lite, Ford and 
Delco-Remy. | 

Represented at the first in a se- 
ries of eight hearings on the FTC 
complaint were Tungsten Mfg. Co. 
and Union Electrical Parts 
both of North Bergen, N. J., manu- 


facturers of ignition points and_| solicited bribes was a “deliberate | 
lie.” He 
amount of his income last year. 


parts which the FTC says are mar- 
keted as “genuine” Auto-Lite, Del- | 
co-Remy and Ford parts. 

The commission included in its 


|your salary, 
Co., | $30,000 on the side?” 


objections 


complaint nine distributing con- 
cerns and 35 individuals. Several 
of these were represented at the 
two-day hearing before FTC Ex- 
aminer Abner E. Lipscomb in 


the Federal building. 

The North Bergen manufacturers 
are accused of selling the ignition 
parts “in bulk, unstamped and 
bearing no identification marks.” 
The FTC contends that the pur- 
chasers of these items then “stamp, 
label, package and sell them” as 
genuine and original Ford, Auto- 
Lite and Delco-Remy parts. 

Raymond Flynn, supervisor of 
parts programming for Ford, said 
the company shipped replacement 
parts in bulk to any dealers or serv- 
ice depots so ordering. 

Flynn and C. W. Raney, Ford 
parts engineer, were examined 


closely by Lewis Vandenbach, attor- 


ney for the North Bergen firms. 
Flynn said he believed that all 
after-market parts shipped by the 
company bore the Ford trade- 
mark. He identified a “bogus” 
parts box displayed by FTC At- 
torney James Downs as “general- 
ly resembling” the ignition con- 
tact points box used by Ford. 





| 
| 


The Ford official acknowledged | 
that the company had never been! 
unduly concerned by the alleged} 
“counterfeiting” of its ignition sys- | 
tem parts in replacement market | 


channels. He denied defense cla‘ms, 


however, that unfilled parts pack-| 


ages had been released 


into the) 


field through the Ford organiza- | 


tion. 


William G. Schneider, an Elec-| 


tric Auto-Lite ignition 


engineer, 
identified 18 of 21 breaker arms as 
bogus. But defense attorneys drew | 


from both Auto-Lite and Ford wit- | 


nesses the statements that the ques- 
not necessarily | 
inferior to the genuine articles, and | 
in some instances might even excel | 


tioned parts were 


the genuine items. 


Thomas Barton, Auto-Lite parts 
packaging official, and Richard J. 
division 


Moran, Auto-Lite service 


Fair Trade Rules 
Off Until May 6 


DETROIT.—Request of the 
tional Used-Car Dealers Assn. 


Na- 
to 
the Federal Trade Commission to} 


allow more time before promulgat- | 
ing fair trade practice rules has 
been granted. 

The rules are designed to “elimi- | 


A bribery inference as the hear- 


ing opened provided fireworks. 
Barnett Warner, who investigated 
the parts case for the FTC, re- 
belled at answering the following 
question asked by Vandenbach: 


“Did you state that $16,000 was 


Warner asserted that the hint he 
refused to divulge the 


Lipscomb ruled as out of order 
from other attorneys 


that Warner was an unfit witness 


because he was “biased,” prejudiced | ,,;); : 
and unworthy of belief.” piling purposes, according to Leland 


Lipscomb said the next hearing in 


the case would be held March 26 in 
Chicago. 


—Mac Gorpon 


War Work Posts 
Filled by Buick 


FLINT.—Buick General Manager 


Ivan L. Wiles has announced ap- 
pointment of Roy I. MacArthur as 
general 
of aircraft engine manufacture, and 
of Don F. Taylor as assistant gen- 
eral superintendent 
tank transmission manufacture. 


superintendent in charge 


in charge of 


MacArthur has been superintend- 


ent of the forge plant since 1945, 
while Taylor has been assistant di- 
rector of inspection since 1949. 








By Tom Hewitt 


Staff Writer 


come scarcer before 
|more plent'ful this summer. 


have to idle more. 


“~~ |Before Supplies Start to Increase .. . 


Tire Shortage Seen Worse 


DETROIT.—tTires are due to be- 
becoming | 


Rubber firms already have laid 
|off hundreds of workers and may | working four or five-day weeks, in- 


came effective, a spokesman for the |only 20 to 30 percent of the tires 
Un:ted Rubber Workers-CIO esti-|they received last year. So they are 
| mated that 10,000 of the 60,000 rub- | doing their best to spread available 
|ber workers in Akron, the rubber-/|tires around. 

would be idled| Goodrich has cautioned its deal- 
lers to “discourage scare buying .. . 
mount on wheels all tires sold... 
|urge use of recaps ... Sell a tire 
|only where the actual need exists.” 


|producing capital, 
| within a few weeks. 
| Most tire companies now are 


stead of a normal six, in an effort 


Many dealers are out of some 


to prevent unemployment. 


but that you made} 


tire sizes already, and shipments 
from factories have fallen off. 
Manufacturers’ combined inven- 
tories of passenger and truck 
casings at the start of 1951 were 
65 percent below the previous 
year’s level. 

| Observers in the rubber industry 
|blame the gloomy outlook on the 
|government’s rubber policy—stock- 
| piling, allocations, and slow reacti- 
|vation of synthetic plants. Added 
up, they say, those factors have 
| resulted in a rubber shortage, caus- 
ing layoffs and reduced output. 


The latest National Production 
Authority rubber order, which be- 
came effective last Thursday 
(March 1), will probably hurt tire 
| production even more—at least for 
|a few months. 

The order limits small-size pas- 
senger car tires to 15 percent 
| natural rubber, and larger tires 
to 22 percent, That means the 
rest of the tires will have to be 
made of synthetic, which is al- 
ready in short supply. Rubber 
firms may be unable for some 
time to get enough synthetic to 
keep up even their present output 
rate. 

However, production of synthetic 
|rubber has been stepped up to a} 
point where it can be substituted 
| for a large part of the natural rub- 
|ber needed for defense and stock- 








|Spencer, NPA’s rubber director. 

| Officials of NPA’s rubber divi- 
sion said that consumption of nat- 
ural rubber had run about 35,000 
|tons for February and that the ob- 
| jective was to trim this figure down 
'to 30,000 tons in March and to hold 
|it at that level until the end of 
June. 

Despite the cutbacks necessi- 
tated by growing defense pro- 
gram demands, there will be “tlit- 
tle if any changes in the appear- 
ance, performance or safety” of 
tires, according to an NPA 
spokesman. 

Previous permitted natural rub- 
ber usage had been 25 percent for 
smal] tires and 35 percent for larger 
ones. 

Before the new NPA order be- 




















Normally, they would now be 
building up inventories for tra- 
ditional summer demand. But the 
demand is exceeding the supply, 
giving them no chance to build 
stocks, At the start of the year, 
inventories of all tire makers 
totaled only 3,769,000 passenger 
and truck casings, 65 percent less 
than at the same time last year. 


Dealers’ stocks were likewise low 





Another factor limiting avail- 
ability of replacement tires, one 
Akron Observer points out, is the 
high production rate of automo- 
bile companies. Every vehicle 
produced takes five tires. 


The largest part of the limited 
output of the Big Four tire makers 
is going to the auto industry as 
'original equipment now. This puts 
.|a big dent in the supply of tires 
Retailers say they are receiving ‘available for older vehicles. 











Converts Car Engine to Propane— 

Arthur G. Hilf, assistant general manager of Fageol Products, a subsidiary of Twin Coach 
| Co., is shown with his 1950 propane-powered Hudson. To convert the engine, he installed a 
high-pressure propane tank, heat exchanger and carburetor adapter. Provision is made for 
changing from gasoline to propane merely by flipping a switch, even while the car is in 
motion. The conversion cost was $150. Other Twin Coach officials who have propane cars are 


CHIGAGO.—An estimated 457,000 


motoring enthusiasts attended the 
nine-day 43rd annual Chicago Auto- 
mobile show Feb. 17-25 and the pre- 
view on the evening of Feb. 16, it 
Was announced last week by the 


chances for deliveries of cars and 


R. W. Jones, service engineer, and Walter Eck, experimental engineer. They are using the 
cars for experimental purposes. 


Gate at ’51 Chicago Rin 
21,000 Short of Record 


trucks. 


Those manning the exhibits made 
it clear to prospects that they 
could promise no definite dates for 
deliveries. Some of them were able 


Chicago Automobile Trade Assn., 
sponsoring organization. 

The total compared with the all- 
time high of 478,000 for Chicago and 


to take care of deliveries with rea- 
sonable promptness, but others 
were forced to state verbally that 
April to July dates were the best 


—Coming Events 


Dealer Conventions 


Mar. 26-27 — Illinois Automotive 
Assn., 3st Annual Convention, 
Marquette hotel, Peoria, Ill. 


Apr. 2 — Louisiana Automobile Dealers 
Assn., The Roosevelt hotel, New Orleans. 

May 13-l16—North Carolina Auto Dealers 
Assn., 16th Annual Convention, Carolina 
hotel, Pinehurst, N. C. 

May 14-15—Missouri Automobile Dealers 

ssn., Hotel Jefferson, St. Louis. 

May 3!-June 2— Washington State Auto 
Dealers Assn., Winthrop hotel, Tacoma. 

June 28-July 1!— Michigan Automobile 
Dealers Assn.. Mackinac Island, Mich. 

July 8-10—Summer meeting of Automotive 
Trade Assn. Managers, Hotel Book- 
Cadillac, Detroit. 

Sept. 16-18—28th Annual Convention, New 
York State Auto Dealers Assn., Saga- 
more Hotel, Bolton Landing, Lake 
George, New York. 

Sept. 16-18— Annual convention of Ken 
tucky Automobile Dealers Assn., Ken 
tucky Lake, Gilbertsville, Ky 

Sept. 27-28—33rd Annual Convention, New 
Jersey Automotive Trade Assn., Hotel 
Traymore, Atlantic City, N. J. 

Oct. 14-16 — Tennessee Automotive Assn 

ynvention Buena Vista Biloxi 
Miss 

October 21-23—Florida Automobile Deal- 
ers Assn.. 195! Annual Convention, 
Tampa Terrace hotel, Tampa, Florida. 

Oct. 29-30—Annual Convention, Ohio Au- 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn. 
Shamrock hotel, Houston. 

Jan. 27-30, 1952—NADA convention, Wal- 
dorf-Astoria hotel, New York City. 


Trade 
Pere 


hotel 


Aftermarket Shows 





General 


March 6-7—195! Mobilgas Economy Run, 
Los Angeles to Grand Canyon. 

Apr. 1-2—Canadian Automotive Whole- 
salers and Manufacturers Assn. conven- 
tion, King Edward hotel, Toronto, Ont. 

Apr. 4-15—33rd International Motor Show, 
Turin, Italy. 

Apr. 17-20— National Packaging Exposi- 
tion, sponsored by American Manage- 
ment Assn., Atlantic City. 

Apr. 30-May 2—U. S. Chamber of Com. 
merce 39th annual meeting, Washing- 
ton, D. C. 

May 7-l!—The Greater New York Indus- 
trial show, 7ist Regiment Armory, New 
York, 

May 30-Sept. 9— World Transportation 
Fair, Santa Anita Park, Arcadia, Calif. 


Sept. 24-26—National Truck Body Manu- 
facturers and Distributors Assn., an- 
nual convention, Haddon Hall, Atlantic 


City, New Jersey. 
* * * 


Engineering 

Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet- 
ing, Hotel Book-Cadillac, Detroit. 

Apr. 2-5—American Society of Mechanical 
Engineers (spring meeting), Atlanta- 
Biltmore hotel, Atlanta. 

Apr. 16-18—American Society of Lubrica- 
tion Engineers (annual convention and 
lubrication show), Bellevue-Stratford ho- 
tel, Philadelphia. 

June 3-8—Society of Automotive Engineers, 
summer meeting, French Lick Springs 
hotel, French Lick, Indiana. 

Aug. 13-15—Society of Automotive Engi- 
neers, West Coast meeting, Olympic 
hotel, Seattle, Washington. 


the nation, set in 1950 when the 
show was resumed after an interim 
lof 10 years. It bettered the 1940 
figure by 25 percent. 

Exhibits were crowded each after- 
noon and evening, with the central 
| arena packed to capacity, including 
standing room, at most perform- 
ances of “Transportation U. S. A.”, 
the “timely, tuneful tour of Amer- 
ica” glorifying 1951 passenger cars. 

By all standards, the show proved 
a great success for the industry, it 
was agreed by high officials of the 
factories who attended. Salesmen 
were constantly busy taking care 
of visitors who asked mainly about 


260 Exhibitors 
‘Take Space for 
‘Pacific Show 


| SEATTLE.—More than 260 auto- 
|motive product manufacturers will 
occupy almost 500 booths at the 
11951 Pacific Automotive show, 
scheduled for March 21-24 in the 
|Civic auditorium here, according to 
A. J. Thompson, show president. 

Three display levels of the audi- 
torium will be occupied by ex- 
hibits, said Thompson, who is gen- 
eral manager of Piston Service, 
Seattle. 

“Get It From Your Jobber” again 








Sept. 10-13—Society of Automotive Engi- 
neers, tractor and production forum, 
Schroeder hotel, Milwaukee. 

Oct. 29-3I1—Society of Automotive Engi- 
neers, transportation meeting, Knicker- 


nate and prevent unfair or decep- 


tive practices in the 


March 6, 


installment | 
sale and financing of vehicles in 
interstate trade.” The new effective 
date for the rules is May 6, instead | 
of the originally announced| 





Mar. 21-24—Pacific Automotive show, Civic 
Auditorium, Seattle, Wash 

Apr, 26-29 — Southwest Automotive show, 
Oklahoma City. 

May 17-20 — Southeast Automotive show, 
Atlanta. 


bocker hotel, Chicago. 
Oct. 29-30—Society of Automotive Engi- 


neers, diesel engine meeting, Drake 
hotel, Chicago. 
Oct. 3l-Nov. | — Society of Automotive 


Engineers, fuels and lubricants meeting, 
Drake hotel, Chicago. 





will be the theme of the show. The 
exposition will emphasize the man- | 
ufacturer-to-wholesaler - to - retailer 
method of distribution. 





Among the sidelights of the show | 


they could assure. 


er. Several 


Prospects were urged for the 
most part to see their nearest deal- 
thousand orders were 
signed during the show despite the 
fact that pressure to buy on the 
part of salesmen was conspicuous 


by its absence. 


TAA Schedules 


Regional Meetings 


NASHVILLE. - 


the industry will be discussed. 


The dates and locations are as 
follows: Apr. 3—Johnson City, coun- 


try club; Apr. 4—Knoxville, Andrew 


Johnson 


hotel; Apr. 5—Chatta- 


nooga, Patten hotel; Apr. 10—Mem- 
phis, Peabody hotel; Apr. 11—Jack- 
son, New Southern hotel; Apr. 12 

| Nashville, Noel hotel. 





We Regret 

Since so many dealers have 
sent Automotive News photos of 
themselves receiving Ford Four- 
Letter and Pontiac Chieftain 
awards, or giving cars to schools, 
We are swamped and regret sin- 
cerely that space limitations will 
not permit us to publish them 
all. We shall try our best to use 
them in the order received and 


will be regional membership meet-| we trust that those dealers, 
ings, March 20, in Seattle of the| whose photos we are unable to 
National Standard Parts Assn. and| publish, will understand our 
of the Motor and Equipment! problem, 


Wholesalers Assn. 


| 





The Tennessee 
Automotive Assn. has announced 
the dates for the regional meetings 
to be held throughout the state. Ex- 
planations and meanings of federal 
rules and regulations pertaining to 
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DETROIT.—The most promising 
future for the gas turbine engine 
lies in truck and bus operation, ac- 

. cording to C. F. 
Kettering, Gen- 
eral Motors’ re- 
search expert. 

In an article in 
the Journal, a 
publication of the 
Franklin Insti- 
tute, an organiza- 
tion devoted to 
the advancement 
of mechanical 
and scientific 
arts, he writes 


Cc, F. Kettering 
that the “functional design can be 
carried out to a greater degree in 
these installations.” 

As yet, he thinks, the gas tur- 
bine engines are not in a position 
to present serious competition to 


the conventional automobile and 
commercial vehicle engine. 

To gain a place as a power 
plant for automotive use, Ketter- 
ing says the turbine must prove 
that it is not only equal to, but 
better than diesel and gasoline | 
engines now in use. This will 
probably not materialize for the | 
next 10 or 15 years, he predicted. 

| 


In a review of the turbine engine, 
he lists the advantages and dis-| 


advantages of the revolutionary 
motor. 
Simplified ignition and lubrica- | 


tion, ability to use a variety of | 
low grade fuels, and little vibration | 
are the chief advantages, Kettering | 
feels. 

But, while engineers are rapidly | 
improving turbine operations, there | 
are still many problems that must 
be ironed out, the research expert | 
adds, 

At the present time, the turbine | 


has no neutral position — it = 


DTA Field Work 
To Be Handled 
By ICC Staff 


WASHINGTON. — Adhering to a | 
policy of using existing govern- | 
ment facilities to carry out duties 
of the Defense Transport Adminis- 
tration, Director James Knudson 
announced last week that for the | 
present DTA will not set up field | 
offices to handle its highway trans- | 
port matters. 

Instead, said Knudson, the field | 
staff of the Interstate Commerce | 
Commission’s bureau of motor car- | 
riers will do the job. | 

Specifically, the DTA _ duties 
which the ICC field staffs will per- | 
form, include: 

1. Studying and reporting on the | 
following: adequacy of motor trans- | 
port in the various field areas; | 
available supply and shortages in 
manpower, equipment, and parts 
for all street and highway trans- | 
portation subject to the jurisdiction 
of DTA, 

2. Organizing and supervising in- | 
dustry program committees. 

3. Attending meetings involving 
street and highway transport prob- 
lems, 

4. Making recommendations as | 
to issuing emergency and tempor- | 
ary special operating authorities. 

5. Supervising, regulating, and | 
controlling, in accordance with di- | 
rections or general or _ special 
orders issued by DTA, all forms 
of highway transportation, includ- 
ing private and for-hire vehicles. A 
delegation of authority necessary 
to carry out these functions is to| 
be issued to the director of the bu- | 
reau of motor carriers. 





Cordell Elected 


In Tallahassee 


TALLAHASSEE, Fla.—Joe W.| 
Cordell has been elected president | 
of the Tallahassee Automobile | 
Dealers Assn. He succeeds W. T. 
Mayo. 

Others elected were: Johnny 
Johnson, vice-president; Fred 
Drake jr., secretary, and Jess Park- 
er, treasurer, The organization has 
voted to contribute $250 toward 
inancing of the Tallahassee base- 
all club, 


Gas Turbines Appraised 


Kettering Sees Most Promising Future 
In Truck, Bus Operation 













| 
| 


equivalent to having an automatic | 


transmission locked in drive posi- 
tion at all times, he reports. He 
also says that installation of such 
an improvement would result in a 
more complicated control system. 

Brakes for a gas turbine engine 
would also present a problem, he 
states, Lifting the accelerator gives 
a free-wheeling sensation, at high 
speed, because there is no braking 
power from the engine, according 
to Kettering. Brakes would have to 
be radically improved on turbine- 
driven vehicles, he states. 

And furthermore, turbine en- 
gines have a high fuel consump- 
tion, he continues. They will use 
twice as much fuel as the con- 
ventional engine uses, and instal- 
lation of regenerators to improve | 
operating economy would compli- 
cate space problems, he says. 

Rather than the appearance of | 
the gas turbine in the automotive | 
field, Kettering looks for improve- | 
ment in carburetors, ignition sys- | 
tems, head design, and manifold} 


SRP ; 

© LISTED WITH 
UNDERWRITERS’ 
LABORATORIES 


Re-examination 
Service 
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| systems in the regular auto engines. 












Pinkson Completes Family Album— 

At the KSFO microphone in San Francisco during a recent interview are (left to right): 
William Clay Ford, director of Ford; Leon J. Pinkson, auto editor of the San Francisco 
Chronicle; Allard A. Calkins, president of the Anglo California National bank (sponsors of 
an auto news radio show); and Clem Powell, district sales manager for the Ford's Richmond 


(Calif.) branch. ‘Pink's’ interview with young William Ford completes a "Ford Family 
Album" which began back at the 1915 Pacific International Exposition, when he first inter- 
viewed Henry Ford, founder of the firm. In later years, Edsel Ford and his two sons, Henry 
Il and Benson, were added to the album. The interview also featured Powell. 


combustion chamber of conven- 
tional engines is the most fertile 
field by which high compressions— 


He states that the turbine engine 
“may one day supplement diesel 
and gasoline engines, but it is not 
likely that they will replace them.” 

Kettering points out that the 


—can be reached without the need 
of high octane gas. 
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and therefore greater fuel economy 
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Witcote is the 
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Seniority Dinner 
Fetes 700 People 
‘At U.S. Rubber 


Approximately 700 
employes of U. S, Rubber’s Detroit 
plant with 25 years service or more 
were honored at a dinner here last 
week. The dinner marked the for- 
mation of a company 25-year-club 
at Detroit. 

Included in the group of employes 
were 28 men and one woman who 
had completed 40 years or more of 
jservice. Approximately 121 have 
|been with the company for periods 
of 35 to 40 years. 

Most of these people remember 
the early days of the Detroit plant, 
|when it was known as Morgan & 
Wright. Oldest U. S. Rubber em- 
ploye in point of service is Otto 
Hlavacek, paymaster of the plant, 
| who has 45 years seniority. 

Gold watches were awarded 30 


_|employes in the 40-year class. Gold 


pins were given those who had 
;}completed 25 years. 

Presentation was made by C. L. 
Moody, Detroit factory manager. 
J. W. McGovern, vice-president and 
general manager of the Tire divi- 
|Sion, addressed the _ gathering. 














ires only 30-40 


: “pounds of air. With low air pressure you need 
NO MASKING—save time and material. 


There’s another reason, too, why dealers prefer 
Witcote +4—IT GOES FARTHER. It is heavier, 
contains more solids, less volatiles... 


COSTS LESS PER POUND. 


It does a better job with less 
material ... Witcote will undercoat 


AN EXTRA CAR PER DRUM. Try it and see. 





For an advertiser 


ATM 
















HEAR IT NOW is a program precisely tuned to our time... 
a time of insatiable appetite for news, and for 


knowledge about the people and places that make news. 





Edward R. Murrow and Fred Friendly are today telling 

a = = America the time. Using the same techniques which 

S W at ti im e it IS made their “I Can Hear It Now” records best-sellers, 
they provide listeners with radio’s most illuminating, 

informative and dramatic program. 


On this show, you hear the actual voices of newsmakers... 
a tired soldier in Korea...a foreman on a throbbing 
Detroit production line...a general telling of the 

urgent need for blood donations (a plea which brought 

the Red Cross more than half a million blood-donors)... 

a housewife trying to balance a family budget. Big voices 
and small ones...completing a clear picture of this 


uncertain, tragic, funny, fast-moving world. 






John Crosby correctly predicted that it would be 


a program the whole family will listen to...“‘with an 






intensity of concentration not found elsewhere.” 







For an advertiser whose message deserves this “intensity 


of concentration,”’ and who prefers to have his name 






linked with important and productive radio... it is time 






to consider Hear It Now... a CBS Package Program. 





The Columbia Broadcasting System 
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NPA Allots $10 Million 
For Metal Exploring 


By William Ullman 
Washington Correspondent 
72 DEFENSE PRODUCTION ADMINISTRATION last 
week approved allocation of $10,000,000 to the Depart- 
ment of the Interior for use in “encouraging exploration for 
strategic and critical metals needed in the defense program.’ 


The money was authorized by the 1950 Defense act. 


The funds, it was said, will® 
be used to assist prospectors 
and mine operecors in search- 
ing for and blocking out new re- 
serves of ore vitally needed for the 
nation’s rearmament program and 
for essential civilian requirements. 

Officials expressed the belief that 
the program would relieve short- 
ages of some critical and strategic 
metals and minerals without divert- 
ing unnecessarily either materials 
or manpower otherwise essential a 
the defense program. 


It was pointed out that an im-/ enterprises can 


William Uliman 


portant part of 
the job of explor- 
ing for strategic 
and critical met-| 
als is expected to} 
be carried out by) 
prospectors and| 
small concerns, | 
and that while} 
the program i 
not designed to | 
benefit any par- | 
ticular segment | 
or industry, small | 
in the aggregate 


make a substantial contribution to 
the supply of mineral raw mate- 
rials which the nation needs. 


Currently the exploration pro- 
gram will apply only to the follow- 
ing: Antimony, asbestos, beryl, bis- 
muth, cerium (and rare earth ores), 
chrome, cobalt, columbium, copper, 
cryolite, flourspar, graphite (cruci- 
ble flake), kyanite and other mul- 
lite refractories, lead, lithium, man- 
ganese, mercury, mica (strategic 
grade), miscellaneous ferro-alloy 
ores, molybdenum, monazite, nickel, 
tantalum, tungsten, sulphur and 
zinc. 

* * * 


Canal Priced Out 


a ORDER exempting the Pan- 


ama Canal zone from all price 
regulations “issued or to be is- 
sued” was promulgated last week 
by the Office of Price Stabilization. 

The OPS explained that in the 
Canal zone there are no privately 
owned business’ establishments 
and the U. S. government, princi- 
pally through its own _ stores, 
maintains a practical monopoly 
on the supply of all goods to resi- 
dents of the Canal zone and the 
armed forces in that area. 


Practically all consumers in the 
Canal zone are _ government per- 


Produced by International Harvester— 


This M-51 military truck, a five-ton, six-wheel-drive vehicle, is one of the two models bein: 


produced at the company's Fort Wayne (Ind. 


sonnel or employed on government 
projects. The prices established for 
commodities purchased by such 
employes are purposely low. Suffi- 
cient price control may be indirect- 
ly achieved by control of prices at 
the source of supply in the U. S., 
it was said. 
However, it 


was stated, sales 


~ CHANGEOVER TIME 


Really Iegister for you 


C 


Ta VAS 
QUALITY 


PRODUCTS OF AN 
INDEPENDENT DISTRIBUTORS BY 


pay 


KENDALL 


or 


iS 


Refined from 
100% Bradford, 
Pennsylvania 
Crude Oil by 
special Kendall 
processes. 


INDEPENDENT REFINER...SOLD THROUGH 
INDEPENDENT DEALERS 


) plant for the Army. (See story on page 29 


made by a person in the continenta! 
U. S. to a purchaser in the Cana! 
zone continue to be governed by 
the general ceiling price regulation 
and any subsequent price regulation 
issued by OPS. 


? * o 


Highway Parley Set 

- President’s Highway Safety 
Conference is set to reconvene 

in Washington June 10 with Maj 

Gen. Philip Fleming as_ general 

chairman. 

President Truman okayed the 
program last week, hoping that it 
| will serve to reduce the “appalling 
loss of life, personal injury and 
economic wastage” resulting from 
highway accidents. 

He termed results of the first 
national conference, called in 
1946, as “encouraging.” Since the 
conference, he noted the number 
of traffic deaths has been cut 
from 11.3 per 100,000,000 vehicle- 
miles of travel to less than seven 
in 1950. 

“Preliminary figures for 1950 in- 
dicate that the number of deaths 
approached 35,000, personal injuries 
were suffered by 1,200,000 and the 
economic losses are estimated at 
$2,250,000,000. The figures for last 
year are the highest since 1941- 
the alltime high year. This is the 
| price the American public has paid 

| for carelessness, ignorance, disre- 
|gard of the law and _ inefficient 
| driving,” the President declared. 
> > * 


| Scrap Appeal 
FrAcine a serious scrap supply 
situation, steel mills and foun- 
dries, it is understood, have enlisted 
|the aid of the government and the 
nation’s industrial plants to help 
|increase the flow of this vital raw 
| material. 
The present 30-day 
| of iron and steel scrap is said to 
| be about half the normal stock- 
pile. 

It is believed the situation could 
|be improved considerably, accord- 
ling to scrap authorities, if the na- 
tion’s mills and foundries were en- 
abled to obtain approximately one 
million tons of foreign scrap on 
which U. S. interests have strong 
| claims. 


inventory 


* > * 


Retailers’ Sales Up 
HE Bureau of the Census re- 
ported last week that a 25 per- 
cent sales increase was recorded by 
large independent retailers in Jan- 
uary, 1951, as compared with Jan- 
uary, 1950. 
| In the automotive field, sales of 
|}motor vehicle dealers were tabu 
\lated at 24 percent higher whil« 
|gasoline service stations rose 21 
percent, 
* 7 * 
Petroleurn Agency 
The Department of Commerce 
}announced establishment of a pe- 
| troleum division in the Office of 
| International Trade. All OIT func- 
|tions with respect to the licensing 
|of petroleum products and petro- 
hones development projects will be 
centralized in the new division, it 
was said. Lester M. Carson, 25 
cane with the oil industry here and 
|abroad, was named to head the 
| operation. 
* °¢ 


Tungsten Scarce 

Representatives of tungsten-con- 
suming industries have advised the 
National Production Authority that 
continued unavailability of tung- 
sten will result in serious loss of 
production of tool steels, lamps and 
electronic equipment. Chief reason 
for the shortage, it was said, is 
the complete cutoff from Far East- 
ern sources of supplies, 
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‘Next to TEMPO VI, motor cars are my second 
love,’ says this popular racing sportsman. “To 
me, appearance is just as important as perform- 
ance ...and nothing equals BLUE CORAL for 
preserving the fine factory finish of my cars. No 
wonder it's called the finishing touch for any car!” 


All over America you'll hear such tributes as this 
coming from men in every walk of life. For all 
colors look lovelier, last longer, after a BLUE 
CORAL TREATMENT — and its profit-story is just 
as good to look at, too. 


=, Finishing alk 
for Any Carl 


COMPANY FACTORS. 


Choice of Champions 
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Year-round BLUE CORAL Maintenance Service 
has been an unexpected source of extra profits, 
new customers and prestige to thousands of motor 
car dealers. So why not capitalize on new cars... 
and cars in service .. . by using BLUE CORAL 
exclusively? Why not build now for oh 
today’s sales, tomorrow's reputation 
and future good-will? Every car is a 
patient for a Blue Coral Treatment. 
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GUY LOMBARDO ... famous Gold 
Cup winner and orchestra maestro 
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FOB FACTORY } 


Auto Makers Forced 
To Alloy Substitutes 


aC makers are being forced into a program of substi- | 


tute alloy steels. - \@ 
1. Two interim steels will replace existing alloy steels for 


the next two or three months. :; 
2. After that, two additional series of alloy steels, desig- 
nated as 80B00 and 81B00, on at an emergency meeting called 
will probably replace the in- in Detroit last week by an SAE 
terim steels. group at the suggestion of the Al- 
j 2 itte Ameri- 

As a result of their World War | loy Steel committee of the Amer! 
Il experience, most automobile | C4n Iron & Steel Institute, Techni- | 


i i k, tractor 

ieve that the| cal experts from car, truck, c j | 

metliurgits believe that the conch moving. and alvraftfrms| Sut avr om RW. Ugh atu 
; | were in attendance. etroi e. 


be made with a minimum of incon- a a 
venience, and that very few service = = 
failures will ever be rightfully at-| Extent of Affect ferential gears, 
tributed to them. CTION taken at the meeting, it | Pins, transmission shafts, 
The foregoing steps were decided | was said, will probably affect | P!"S and differential pinions. 

ae ee ee ‘|material specifications in 60 per- The interim steels, as the name 

| cent of the cars built this year, Be-| implies, will serve only as stop- 
gap items. These alloys carry 


cause the alternate steels will cost 

more than present steels, car man-| lower molybdenum and slightly 

ufacturing costs will increase ac-| increased chromium. Their offi- 

cordingly. | cial designation will be “interim 
8600 and 8100 steels.” 


Typical applications for alloy | 
|steel in a car include axle shafts,| The immediate cause of the alloy 
steering knuckles, steering arms,| crisis for auto makers has been a 


| transmission gears, ring gears, dif-| shortage of molybdenum. However, 





leaf springs, king 
piston 


Fort Wayne Dealers 
Give $1,000 in Dimes 


FORT WAYNE, Ind.—The Fort 
Wayne Auto Trades Assn. has pre- 
sented a check for more than $1,000 
to the local March of Dimes cam- 
paign for the fight against infantile 
paralysis. 























DEALERS — We Buy One or a Hundred Cars. 
BUYERS — We Carry a complete Stock of Cars on Hand at All Times for Wholesale. | 


| heheh Sichebs Achebe 4 
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Nash Honors Doraty Motors— 
W. W. Doraty (left), president of the Cleveland Nash dealership, receives a 10-Point Select 


ne manager. Doraty's firm is located at 1780! 


restrictions on nickel and serious 
shortages of silicon and chromium 
have been contributing factors. 


Because of the molybdenum 
shortage, production of the so-called 
Amola_ steels — widely used by 
Chrysler and other car makers— 
was stopped March 1. Now, so- 
| called leaner alloy steels have to be 
| substituted. 


* + * 


Hardening Agent 


place existing steels contain bo- 


}ron. This is the significance of the 
|letter “B” in the 81B00 designation. 
| Boron is a very powerful hardening | 


agent, and it was used in compara- 


| tively large quantities during World 


War II. 

The amount of boron that will 
be added to the new steels this 
time is so insignificant that these 
steels will be referred to as 
“needled steels.” 

By adding boron, instead of larg- 
er amounts of chromium, nickel 





“DOC” GREINER AUCTION 


BUSINESS PHONES 
AD 6397 
GA 639! 


MAIL ADDRESS 
714 HURON ST. 
TOLEDO, OHIO 


Every Thursday at Noon in Toledo 
HELD IN TOLEDO'S MILLION DOLLAR SPORTS ARENA 





Mr. New and Used Car Dealer: 


If you have never attended one of Doc Greiner’s Auctions, don’t let 
it happen again. Get headed for Toledo next Thursday. 


Way back in April of 1947, Doc Greiner thought there was a place in Toledo for a good, clean run 
Auction, The way the Auction has built up, has confirmed his thoughts. 


Even though he was driven out of Ohio for over a year, by a jealous competitor, who dug up a 108- 
year old law to do it, his sale has continued to grow and grow. Doc went to Columbus himself and lobbyed 
through his own bill, so that all auto auctions in Ohio could operate without fear of a 2% tax hanging over 
their heads. 

Here are the advantages you as a seller have by selling your cars through this sale: No seller has 
ever been hurt by a bad check at this auction. Doc has his own check envelope system, which his attorney 
drew up for him. This service is free. Every buyer is checked as to the length of time his account has been 
in the bank, if he is known personally by the bank and if the bank has ever had to return any of his checks 
for the reason of insufficient funds. Your cars are displayed inside under flood lights, no one gets cold at 
this Auction. You may reserve numbers by calling. He can’t guarantee you the highest dollar in the world, 
but you will get a square deal. Everybody treated alike. Sellers, you can also cut down your Overhead by 
coming to this auction. No need to bring your cars in the day before, when you get here your numbers are 
waiting for you. 


This is why you should buy your cars here: a three acre parking lot to test the cars before you 
pay for them, every car sold with a ride and a drive, unless otherwise announced, you can buy your post-war 
cars with a guarantee that they have never been hit, by just asking the auctioneer. Over 90% of the post-war 
cars are announced as guaranteed all the way when they hit the auction block. Drivers and convoys are 
always at your service. Ask your friends how Doc Greiner treats them. Over 100 cars to select from 
each week and the seller is not allowed to bid on his cars. 


The sale is held each and every Thursday in the heart of Toledo. Held INSIDE Toledo’s New 
Million Dollar Sports Arena, right down town at Number One Main Street, Cherry Street Bridge and 
Maumee River. There is no question but what this is the best and most expensive Auction building in the 
United States. Seventy cars are inside and on display before the sale starts. The Sports Arena has recorded 
music, built in P. A, System, two large ladies and men’s rest rooms, seating capacity for 7000, plenty of heat, 
air conditioned in summer, building has flood lights, restaurant inside, bar near the block, maybe too near. 
If you care to stay over Thursday night, you can see the greatest names in wrestling held in the Sports 
Arena. There are no parking problems, room for over 1,500 cars. We can’t brag too much about this new 
set-up Doc has, come in and see for yourself and bring the wife along, she will be comfortable here and 
so will you. Hotel reservations made on request within walking distance of shopping area. 


| 
| 
| 


Doc Greiner is a member of the National Used Car Dealers Association as well as a member of 
the State and Toledo Associations. He has served as Regional Vice President for the National organization 
for four years. He never missed a Convention. He was the only Car Dealer to testify before the Tax Com- 
mittee in regard to the tax on casual sales of used cars at the last session of the legislature. This bill is 
introduced again in Ohio this year and Doc has already made several trips to Columbus to support it. Your | 
support of this auction will help defray part of the expense. 1 


Respectfully submitted, 


Hobart E. Wagstaff, Editor 
Pemberville Leader 





DEALERS: We print a complete list of the cars entered in each Doc Greiner Auction. This list shows the | 
condition of the car, approximate mileage, whether the car has been hit, or not, top bid, and if not sold, what | 
the dealer wanted. This service is $12.00 per year, and includes a binder to keep them in, Write for your} 
free sample. Make your check out today for $12.00 to The Leader, Pemberville, Ohio. 


~_”Do02j]2-—™] FH EHEHEHHEREEEEETENEEFTERTREETjHETEeEETETEEEeeeEEETeleleleeeeeeeleeeTeTeTeeeeeeeeeeeeeeee 
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and molybdenum, it is hoped that 
most of the nickel, chromium and 
molybdenum required will eventual- 
ly be picked up from scrap. Thus, 
very little alloy will be needed for 


each heat of steel. 
* * * 


Tests in 1938 


‘THE first extensive tests of bo- 


ron-treated steels were made by 
Buick as far back as 1938, Boron- 
treated steels were used for armor 
plate, shot and for many of the 
heavy sections required in army ve- 
hicles during the last war. 

Foreseeing that the present sit- 
uation would develop, steel com- 
pany metallurgists began to pre- 
pare for it last August, Steel 
firms cooperated in making heats 
of the new  boron-containing 
steels, 

Extensive laboratory tests were 
made to determine the ability of the 
new compositions to harden in 
heavy sections and the physical 
properties that would be developed. 
That work has been done. 

During the next two or three 
months, samples of the new boron 
steels will be made into parts for 
processing in auto plants and for 
testing in the field. During World 


War II, similar steps were taken} 


to pre-test alloy steels when it be- 
came necessary 
compositions. | 

While some minor processing and | 
service problems developed when | 
attempts were made to use the new | 
steels in production, the tests as a| 
whole were a very accurate indica- | 
tion of what could be expected in| 
actual service. | 


Louisiana Assn. 
Switches Site of 
Apr. | Parley 


NEW ORLEANS.—The Louisi- 
ana Automobile Dealers Assn. has} 
switched the site of its annual con- 
vention Apr. 1 to the Roosevelt | 
hotel here, President Claude J. 
LeDoux announced last week. 

The parley was originally sched- | 
uled for the Jung hotel. 

LeDoux also announced the ap- 
pointment of Joseph A. Paretti as 
chairman of the convention com- 
mittee. Paretti will be assisted by 
Mike Persia, S. J. Gonzales sr., 
Wiley L. Mossy, Walter Bolton and 
R. J. Young. 

Brown A. Fortier has been named 
chairman of the speakers commit- 
tee. He will be assisted by S. J. 
Rogers. 





| TH alloy steels expected to re-| 


to use alternate | 


IN. Y. Auto Club 


7 ‘Urges Controls 


1 On Antifreeze 


NEW YORK.—Continued appear 
jance on the market of harmfi 
| antifreezes that annually cause mil 
| lions of dollars in damage to auto 
is evidence of the need for a law t: 
|protect car owners in New Yor! 
state, the Automobile Club of Ney 
| York said last week. The club i 
| supporting antifreeze-control legis 
jlation now under consideration a 
| Albany. 
| This is particularly importan 
|now that the national emergenc 
|is expected to cause a decrease i 
auto production, Leo T. Kissan 
club vice-president, pointed out, 

Contending that the only saf: 
permanent antifreeze solutions ar 
types with an ethylene glycol bas 
and non-permanent types with ei 
ther a methanol or ethanol alcoho 
base, Kissam said that watery com 
pounds made with inorganic salts 
or petroleum-oil bases will caus: 
serious damage to automobile en 
gines and hose connections, 

Bills offered would prohibit dis- 
tribution or sale in this state of 
|antifreeze solutions that are adul- 
jterated or misbranded and thos: 


for which false or misleading 
| claims are made. 
The proposed legislation would 


also prohibit removal of the label 
from a container of antifreeze and 
the adding of adulterating sub- 
stances. 





Chevrolet Names 
‘Marshall to Head 
'Defense Output 


DETROIT.—B. D. Marshall was 


named manager of defense work for 
last 


| Chevrolet week by W. J. 
Scott, Chevrolet 
man u facturing 
Manager, who 
said the move was 
designated to sep- 
arate defense 
from civilian op- 
erations. 
Marshall, whose 
official title will 
be manager of de- 





fense manufac- 
turing plants, has 
B. D. Marshall been assistant 


manager of Chevrolet’s Flint Manu- 
facturing division. 

He will discharge his new duties 
involving defense work in Chevro- 
let-owned or Chevrolet-managed 
plants from the GM division’s cen- 
tral offices here. 

One of these plants is Chevrolet 
Manufacturing Plant one, at Tona- 
wanda, N. Y., where A. R, Roskilly 
will be manager. Roskilly formerly 
headed a Chevrolet plant in Muncie, 
Ind. Chevrolet will build jet engines 
in Tonawanda. 

Edward Ravas, formerly general 
superintendent of production at the 
Saginaw-Transmission division, was 
named to succeed Roskilly at 
Muncie. 


LICENSE PLATE 
awd lh 


Heavy ‘%-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each $ .20 
Packed 12 to Box- 


Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from .. . 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind.% 


Over 100 Service Items 


‘ 
. 
bd 
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Ned 
Jordan 
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(The opinions expressed herein 
are those of Columnist Jordan 
and not necessarily those of 
AUTOMOTIVE News.) 


TF ANY American boy who has 

known regret that he did not live 
in more adventuresome days or has 
dreamed of “deeds of derring-do,” 
could have heard “Big George” 
Robertson and “Fireball” Glenn 
Ethridge . . . at the Philadelphia 
dinner of the Antique Automobile 
club . . . modestly tell the story of 
how that “OLD 16” Locomobile 
brought the historic Vanderbilt cup 


back to America on Oct. 24, 1908) 


... 43 years ago... he could under- 
stand that SPIRIT which made the 
automobile industry truly GREAT. 


It was not alone the record 


breaking speed triumph of “OLD | 


16” that thrilled the crowd .. . 
the ecstasy in George’s voice .. . 
the delightful chuckles of Glenn 
Ethridge . . . BUT, the 


narrative of the incidents that 
marked that exciting day. 


George was only 24 and Glenn 28, | 


when, on Oct. 3, 1908, at Brighton 
Beach, they took a husky 50 horse- 
power Simplex to a world’s record 


of 1,177 miles in a roaring 24 hours. | 
On Oct. 10, they won the Fairmont | 


Park (Philadelphia) race .. . 286 
miles over an eight-mile course in 
a 40 horsepower Locomobile. Then, 


two weeks later, in “OLD 16,” the} 


120 horsepower Locomobile, they 
won the Vanderbilt cup ... surely 
the only series of three major 
events ever won by the same 
driver, in three different cars in a 
period of four weeks, 

+ * + 


Hours of Work 
HAT means a lot when you pic- 
ture George, the driver, and 

Glenn, his mechanic, 








KICK | 
their audience got out of their 


going over} 


gun straddled a tree and came up| 


|without a scratch. From that time | 


| 


| 


on the race was in the bag.” 
+ * + 


To Kingdom Come 

While practicing for the “Van-! 
derbilt” it was customary for some 
newspaperman to ride over the 
course with the leading driver. 
George took a boy from the Brook- 
lyn Eagle around the eight-mile | 
course. The lad hung on until they | 
hit that Westbury bridge over the 


tracks. The reporter didn’t know | 
that when the “OLD 16” hit the) 
“hump” all four wheels left the 


road. He started straight for King- 
dom Come. George grabbed him by 
the seat of the pants and pulled 
him down . .. “I heard he was too} 
limp to write a story for a couple 
of weeks,” said George. 

If George and Glenn had had any 
nerves ... instead of having just 
all GUTS . .. the real strains would 
have come during the historic 


1 


|“Vanderbilt.” The start was sched- | 








every inch of each car, every day | 


with kerosene can and rag in hand, 


watching for a weak joint in a pipe! 


line, a loose screw, a loose bolt ... 
an important little this or that 
which has lost as many races as 
there have been horses . . who 
lost a shoe for want of a nail. Then, 
the hours of testing . . . practicing 
On the course, and organizing and 


training those high-speed men for | 


lightning action at the “pits.” 
At Brighton Beach, George 
drove a total of 19 hours at 
around 75 miles an hour. His re- 
lief driver, Frank Lescault, sat 


in off and on for the rest of the | 


24. Little Glenn Ethridge was 
“co-piloting” in his turn. Let 
George tell how they killed an 
interloper on the course when 
it was so dark “they couldn’t see 
nuthin’” ... 


“Comin’ round a curve in the dim} 


light about 2 o’clock I saw a guy 
climb over the barrier and run 
across just ahead of us. Looked 


like he was heading for the Lozier, | 


comin’ up like a bat outta hell on 


our left. I gave her all the brakes | 


{ had. How fast we were high- 
ballin’ , . God only knows. The 
guy stopped when he got near the 
Lozier and jumped back. We hit 
him square. Something that looked 
like a shadow sailed over our 
heads. Then we felt a spray and we 
thought it must be blood. He landed 
in front of the big Stearns, tailing 
us, and they ran over him. I drove 
onto the judge’s stand and told ’em 
we'd killed a man. It took us an 
hour and 10 minutes to replace the 
radiator, the lamps and everything 
else in front, before we got back 
on the course ... BUT we won the 
event in world’s record time. 

“The Fairmount Park race was a 
whipsawing bout for position, 
waying this way and now that, 
“rying to get a guy in a big Amer- 
‘can Underslug to give us room to 
pass. It was up the shore drive 
and along the river. I wanted to 
crawl right up his back and on 
over his hood, Then that son-of-a- 





uled for 6 a.m, Rain and fog de-| 


‘layed the “gun” for half an hour.|Pended in air by their eyebrows | 
run, |: 


George let that big motor 
knowing that if they let it die, it! 
would be hard to start again. 
When the motor was really 
“hot,” George told A. L. Riker, 


chief engineer for Locomobile, to | grandstand. George is crowding a|Thomas driver on the back. The 
notify the “pit” that he would | Thomas racer just ahead. The me-|wrench struck the wheel, but the 
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stop for water at the end of the 
first lap. Those pit men had been 


| trained precisely for a week be- | 


fore ... one signal from Glenn 
meant “the white can 
WATER” .. . another . 
red can... GAS”... still an- 
other... “the blue can... OIL.” 
When they pulled up at the pit | 
at the end of the first lap, a guy | 
dragging a RED CAN, leaped for | 
the radiator cap. George and 
Glennsprang from the bucket 
seats screaming. The lad had the 
red can tilted to fill the radiator 
with gasoline. The grandstand 
crowd could hear the roughest | 
longshore language ever heard 
off the water front, and George 
was still swearing when “OLD 
16” pulled away, | 
Down through Westbury like the 
ghost of the headless horseman... 
hell bent for leather .. . turn for | 
Plainview on the Motor Parkway | 
... turn left to Old Westbury .. .| 
hang on for the hairpin turn .. .| 
past the cheering crowds, sus-| 


¢o: ae 


. . down the Pike to Jericho... .| 
over the railroad bridge .. . like a 
jet bomber taking off. 

“OLD 16” is in the lead, accord- 
ing to the time bulletins near the 
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look with C. J. Seyffer (center), northeastern regional sales manager, and Nelson F. Bowe, 
New York district sales manager. Crusoe attended a supervisory dinner at the Edgewater 
assembly plant and addressed the more than 200 Ford dealers in the New York district. 


Thomas left the road and lit off 


chanic’s job is to keep a lookout 
for the hinterland. No casualties. 


behind, but the mechanic on the 


Thomas didn’t look back. The 

driver can’t turn his head. George Last Lap 

is tickling the tail end of the Now they were on the last lap. 
Thomas... “George yells... Glenn,| 4+‘ The time boards said “OLD 16” 
throw that God Damn wrench.” ... was two minutes ahead of the 


Isotta Fraschini, piloted by Herb 
Lytle. Here was the showdown be- 
tween the American car and the 
European. That was the moment 
when the Vanderbilt cup hung in 

(See JORDAN, 


Glenn half stood up and let the tire 
wrench fly. The mechanic ahead 
turned just in time to see it coming 
through the air. He slapped the 


Page 17, Col, 1) 





USE BALANCED 





DU PONT THINNERS! 


All DUCO thinners are balanced blends of expensive 
esters, ketonesand alcohols with less costly hydrocarbons. 


BALANCED “DUCO” THINNERS 


S913 SE ft) [35 


lee 





DUCO thinners give you the right balance of thinning, 
spraying, flowing and blush-resisting properties recom- 
mended by the Du Pont chemists who formulate 


DUCO lacquer. 
On the other hand, most 


low-priced thinners don't have 


this balance . . . because they are overloaded with hydro- 
carbons and short of the expensive esters, ketones and 


alcohols. 


UNBALANCED “ 


“CHEAP” THINNERS 





Unbalanced thinners usually mean more time and labor 
in compounding the finish. This wastes money . . . makes 
low-cost thinners the most expensive in the long run. 
Remember, here’s what you get in every DUCO thinner: 


e@ SOLVENCY ... the best spraying qualities 


e FLOW ... the film levels well, has higher initial gloss, 
saves compounding time 


e BLUSH RESISTANCE . 
retarder 


. . less need to use a high-priced 


e@ UNIFORMITY .. . less chance of trouble 





Always use DUCO thinners to thin DUCO lacquer. 
There are five of them, one for every type of thinning 
job: 3717, 3614-G, 3661, 3711 and 3608. Just call the 
Du Pont stock point nearest your shop. 


E. I. du Pont de Nemours & Co. (Inc.), 
Wilmington, Delaware. 


Refinish Sales 





REG. U.S, PAT. OFF 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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Do you sell spark plugs, 
fan belts, batteries, oil 
filters and cartridges, muf- 
flers, tires, brake lining, 
cooling system chemicals, 
piston rings and motor parts, shock absorbers, 
oil and gas, accessories? 


Whatever you sell, the ‘‘Keep ’Em Rolling” 
editorial which appears in the April issue of 
Farm Journal—out March 17—is going to get 
business for you. This is the third of a series of 
articles designed to promote better maintenance 
of motorized equipment on the farm. Farm 
Journal is doing this job at the best time of 
year for farmers—and at the best time of year 
for you. 


And Farm Journal is a powerful persuader. 
It’s the largest selling of all magazines, bar none, 
where more than half the families of America 
live—your best customers live, the people who 
own the most cars, who 
buy the most trucks, who 
own all the farm equip- 
ment and tractors. 


Let’s put it another 
way. Look out your front 
window. There goes John 
Jones. Besides the car 
he’s driving, he owns a 


Timing is important! The April ‘Keep ’Em 














pickup truck and tractor. There are hundreds 
of John Joneses living right around you. Among 
the Joneses—your top service customers, the 
people of rural America— Farm Journal is 
the largest and most influential magazine in 
the country. 


From our end, we are going to hit this big 
market hard. You can hit it just as hard from 
your end. Together we will 
do the job you want done. 


Here’s how you can par- 
ticipate and get maximum 
advantage from this hard- 
hitting program. Make 
**Keep ’Em Rolling’’ a 
vital part of your own 
advertising. Promote it locally through your 
own local newspaper, through your own local 
mailings. Use the business-building program 
your supplier has furnished you. The chances 
are that it will fit perfectly. Ask for material you 
can use locally if you don’t have it now. If you 
want the added advantage of a program tied in 
directly with this Spring promotion, Farm Jour- 
nal has one for you. It’s full of ideas that really 
sell—that have worked for hundreds of dealers 
like yourself. To get yours, write 
DEALER SERVICE DEPARTMENT 
FARM JOURNAL 
WASHINGTON SQUARE, PHILADELPHIA 5 


Rolling”’ editorial will be in the hands of your best 


[PRS or nen eae bis Ae MaRS I Te 


A eet eres 


~~ 


customers March 17. That’s Opportunity Day for 
you. Make sure your program is timed to hit your 
customers the same day Farm Journal hits them. 
Together, we will do the job right. 
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KEEP EM ROLLING” editorial 


romoting your business 


in rural 
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Coronet club coupe, $1,605*. ‘40 4-dr . 
$390; 2-dr., $235 | 
FORD—'50 (6) *-ton pickup, $1,325, -| 
300; Deluxe (8S) 2-dr., $1,380. °49 ee 
tom (8) 4-dr., $1,225; club coupe, $1,230, 
$1,225. "48 (8) 2-dr., $910; conv., $925; 


(6) 2-dr., $715. ‘47 %-ton panel, $750; | 









Used-Car Auction Prices Average Used-Car Prices 


(Compiled by Automotive News) 
















Market Trend {“ton pickup, $590. v4 “hdr. $200" 36 | March 1951 Feb Ja 
Everything was up with used cars last week as wholesale prices | wuheea nay tome. cere a. ‘aa ane a 
and sales advanced. The overall average took its biggest jump in | HUDSON—°48 4-dr.. $1,070. '46 4-dr., $510, | $1,009 $994 $987 1961 $2,061 $2,051 52,00 
two months as it increased $15 to $1,009, It was the first time since | | 120-104", aren 1900 1,007 nee Le 
early September that the average has been Over $1,000, | MEROURY.'40 4car” 91,240 1949 1,250 = 1,227 1,28 
Increases by model years were not general. The price of ’51s and = | NASH 02 club coupe. $26 coupe. $2 noes. wen ~~ = 
50s remained exactly even with the preceding week, while ’46s and 060. ‘49 (98) 4dr... $1,550. "48° (98) | 1947 813 779 77 
‘41s both took losses of $11 and $19, respectively. There were some sedanet, $1,360%. "47 (66) conv., $1,000; | 1946 74 685 68 
healthy gains, though. Among the postwars, '49s went up $23, ee: San G10 46 club course, GS 1942 401 326 32 
"48s increased $15 and ‘47s soared $34, The largest gain—$75 for 42s | PACKARD—'38 conv., $160. aap Mar Feb aoe 1941. 307 326 32 
resulted from an influx of especially clean units of that year, PLYMOUTH—'47 conv., $950. ‘41° club| Overall 


coupe, $295 


There was also a large jump in the number of offerings at 10 | PONTIAC__’50 2-dr., $1,815, $1,700. ‘49 Average... $1,009 $ 994 $ 98: 





a oe = oe last week totaled 1,608 units, | oi io0 "46 Z-ar, $795. 41 conv. $280. | (The above figures are averages of used-car auction prices, all 
against the preceding week’s 1,380—a gain of 223 units. 40 4-dr., $305. '39 2-dr., $180 makes and models, carried regularly in Automotive News.) 




















































































The percentage of cars sold also increased; although more pr ta nee ° a: a 0 
: ¢ a ) - . ede ‘ 5° 
modestly. Of the 1,603 units offered last week, 1,209, or 72 percent, ton pickup, S715, ; * | °46 Windsor sedan. $610*, $s90° NY sedan, $825. ‘41 Royal sedan, $210 
were sold, In the preceding week, 979, or 71 percent, of the 1,380 ; , DeSOTO—'47 sedan, $900*. ‘46 sedan, $750. | DeSOTO.—'50 Custom sedan, $1,550. ‘19 @& 
offerings were sold. N. PLAINFIELD, N. J. DODGE "45 '-ton pickup, $720. "47 se-| | Custom sedan. $1,475 / 
; 4 . . ‘ 4 , . : P dan, SO. DODGE—'49 Coronet sedan, $1,425 41 
Prices marked with an * indicate a unit equipped with | (Lebanon Auto Auction. Sale every Wed- | FORD—'51 2-ton truck, $2,455; conv., $2,- sedan, $350, $150 
automatic transmission or overdrive. |nesday. Prices are for sale of Feb. 21.) 280°; Crestliner, $2,155. '50 conv., $1,-|FORD—'51 (F-1) ‘2-ton pickup, $1,270 
| (Retail ‘‘red hot 2 rrr A ya Deluxe (8) sedan, $1,290, $1,465*, ‘50 CD (8) sedan, 2 at $1,475; CD ) 
r : ’ all suburban, $1,785. '50 S$ steed | very strong. Sold 70 units out of 70 offer- 500%, $1,520, $1,530%, $1,545*. ‘49| sedan, $1,445. ‘49 Custom (8) sedar 
VALDOSTA, GA. $1,570, $1 78°; FL Demee an 81. io ings.) Custom (8) sedan, $1,030, $1,060, $1,075, $1,245, $1,170*%, $1,180, $1,200; Custom 
(Tom Hewitt Auto Auction. Sale every $1,550. ‘49 SL Deluxe club coupe. $1,190; | BUICK "50 RM sedan, $2,075*. '49 Super ) ir $1,095, $1,100, on) 150, $1,190; (6) sedan, $1,110, $1,080; COV, $1,270 
Friday, Prices are for sale of Feb. 16.) | conv., $1,450, $1,400; FL Deluxe i-dr | sedan, $1,610*, $1,600, $1,575, 2 at $1,- ae a tear) $820, $905, $950, $1,210; %-ton stake, $705; Standard (8 
(Sold 195 units out of 299 offerings.) | $1,110, $1,160, "48 SM 2-dr.. $780, '47| 550, $1,525, $1,490. "48 Super sedan, §$1.- = } nny we, 7. sane. 48 £8) se- sedan, $1,000. "46 SD (6) sedan, $45 
BUICK —'50 Special 4-dr., $1,700, '49 Su- SM Fs $790. "46 SM club coupe, $65 0: a eon 47 Super sedan, $960; RM tay eatin’ $525, e750, ores. iooe ‘a _ ee lean cee ean e 
q é eam ? wrecker, $425 sedan, $95 | an, - pfOU, 9150, 9500. 4 an, $655. t - UP. 336 ‘2 
per 4-dr., $1,300 + RM 4-dr., $1,325 18 CHRY ‘ ER 48 NY 4-d 1.250 | CADILLAC—’50 (61) sedan, $3,600*, °49 (S) sedan, $490, $610, $650, $655, $665, sedan 285. ‘41 sedan, $275, 2 at $300 
RM 4-dr., $950 17 Super club coupe, Seem 2 dr., $1,250. , a. $695 45 %- . 52) ‘ ' . , rn * ‘ 
$725. | DODGE "50 Wayfarer roadster, $1,380 (61) sedan, $2,585° oan ps 2 .2-ton pickup, $520 $310 40 _conv., $450, > $105 F 
CADILLAC ‘nO (61) club coupe. $3.600*%;| 2-4r.. $1,430; ‘-ton express, $1,150 ‘49 | CHEVROLET ‘51 SL Special sedan, $1,- | FRAZER 48 sedan, $760, $810*. , sedan, $75. ‘38 sedan, $265 
"nae, 4. $3.910°. $4.000° a0 74% 5! Coronet 4-dr., $1,465. ‘47 Deluxe club 910, $1,875. '50 FL Deluxe sedan, $1,620, | HUDSON—'50 Pacemaker sedan, $1,230. | LINCOLN--'51 Cosmopolitan club  couj 
(62) sand “62 B75* “(61 i = $2. 450 coupe, $740. — , 7 $1,575, $1,550; FL Special sedan, $1,400 19 Super (6) sedan, $1,505*,. ‘47 Super $3.175°* 19 club coupe, $1,420 
by = 600*_ "48 F 142 F i 4 31.900. FORD—"50 Deluxe (6) 2-dr., $1,325: CD '49 SL Deluxe sedan, $1,405, $1,360, 2 at} (6) sedan, $525° . y MERCURY 51 sedan, $2,200. ‘50 sed 
on ate 744 (62) clad aa ‘abn er (S) 2-dr., $1,450. "49 Custom (6) 2-dr..| $1,300; SL Special sedan, $1,270, $1,235, KAISER—'50 sedan, $1,095*, ‘49 sedan, $1,575, $1,625. '49 station wagon, $1,350 
CHEVROI ET “51 “% t m pickup, $1 425 $1,000; ‘Custom (8) station wagon,| $1,210. ‘48 FL sedan, $1,025; FM conv $715. 48 sedan, $580, $635 sedan, $1,280; club coupe, $1,325, $1,275 
a $> 128° a i Deluxe | $1-325; 2-dr., $1,110; club coupe, $1,060. | $1,025, $915, $910. "47 FM_ club coupe, | “i a sake —— sedan, $1,-| conv., $1.350*%. ‘48 conv., $1,015. ‘47 
SL xe <- » Be, tee 00 SL, » ’ ° fomeee ” Ghia del ' At seca —an ‘48 @ ” ~ 5 49% 400° * 0 
35 » . * 48 (8) conv., $92! 16 SD (8) sté | $910, $795. "46 SM sedan, $710, $700 | Neen teees ae sedan, $800. = 
conv., $1,650; Bel-Air, $1,900; 4-dr..| Wagon’ gei0; chib coupe, §740. °" | mesOTO—-'50 Custom club ‘coupe, $1,655° oe 51_sedan, $2,380%, $2,550*, |NASH-"49 (600) sedan, $1,010. ‘47 A: 
$1,625, oe 3 $1,515, $1.7 “A | HUDSON--'49 Super (6) 2-dr., $1,100, '46 | DODGE—'49 Coronet club coupe, $1,530° $2.555°, $2,565*°. ‘50 sedan, $1,740°. '49 bassador sedan, $810. 
$1,600; FL Deluxe A-dr.. ae 0, = |. Super (6) 2-dr., $330 F . : '48 Custom sedan, $1,100, $1,020; sta-| Sedan, $1,280, $1,400, $1,405, $1,400*°, | OLDSMOBILE—'49 (76) sedanet. $1,460 
$1,550. ‘49 SL Deluxe 2-dr $1. 280, Si.-| KAISER 49 2-4 $890 td 70° tion wagon, $915. $1,410* 2-dr., $1,245, $1,255, $1,265, (98) conv., $1,725*. ‘48 (78) sedan, $1 
ames @-@F.. ee = e2.200, es "48 4-dr., | 780. - ; — | FORD—'49 Custom (8) sedan, $1,190, $1,-} _ $1.270. "48 sedan, $850 135*; (98) sedan, $1,155*. '46 (76) sedar 
club coupe, $1.175; | FL Special ‘-dr | MERCURY ‘51 4-dr.. $2,140: conv.. §2,-| 150, $1,140; Custom (6) sedan, $1,060. NASH-—'49 (600) sedan, $900. '47 Ambas- $825*. ‘41 (76) sedanet, $330*, $470) 
$1.080; 2-dr., se oe a $930. | 700°. 49 club coupe, $1,340, ‘47 4-dr.,| ‘48 SD (8) conv., $930. '47 SD (8) sta- sador sedan, $705. '46°(600) sedan, $700 (66) sedan, $200. ‘40 sedan, $210, $105 
$700 "9000; OM 3. ss0o. 147 PM Saar.’ |<, $000 | tion wagon, $960.''39 (85) sedan, $195. | OLDSMOBILE—'51 (98) Deluxe  sedan,| ‘39 sedan, $160. 
$975: club ‘eaune, e800 “1 sD a NASH —'49 wrecker, $1,630 | MERCURY—'50 sedan, $1,670 wae $3.225*. '50 (98) sedan, $2,325*, $2,640°. | PLYMOUTH-——'51 Cranbrook sedan, $1,910 
$300: Deluxe oan "9160 €o75 40 De. OLDSMOBILE—'51 (88) 4-dr.,  $2,650*, | NASH--'50 Ambs ador sedan $1,375*. "49 ‘49 (98) sedan, $1.555*, $1,580*: $1,660". club coupe, $1,925 50 Deluxe | sedar 
lu ‘4-a $350 sD ° i oo .o $2.670*; (98) 4-dr., §2,960*. ‘50 (98) | (600) sedan, $1,185*. "48 Ambas: ndor se-| $1,.665*; (76) sedan, $1,310*, $1,400*°, '48 $1,460 19 Deluxe sedan, $1.2 0; SD 
uxe > ae Sh 2-dr., $250. {-dr., $2,210*; club coupe, $1,950*%: (88) dan, $850. ‘47 (600) club coupe, $675. "46 sedan, $870, $1,000*, $1,100*, "47 (68) | sedan, $1 365; conv $1 385, ij SD se 
CHRYSLER is Windsor 4-dr., $1.080 i conv., 2.050%, °49 (SS) Deluxe 4-dr.. Nash (600) sedan, $660, $590 ee, sedan, $790*, $825*, $860*, $S865*, $SSO0*, dan, $630 41 SD sedan, $530. "40 SD 
DODGE—"51 Dn pickup, $1,350 16 $1,600*. "48 (78) club sedan. $1,075*. OLDSMOBILE— "49 (98) conv., $1,670 ; $895*. '46 (66) sedan, $730*. club coupe, $425. "39 sedan, $185 
Deluxe 4-dr., $72: PACKARD —'48 Super (8) convy., $1,200; sedan, $1,600*. "48 (9S) sedan, $1,310°; | PLYMOUTH—'51 Cranbrook sedan, $1,880, | PONTIAC-—'48 Streamliner (8) sedan, $1 
eet ho —— s cone, ‘ LOCO: é club sedan, $870. oo $1,080*. ‘46 (76) sedan, $750, $50 Deluxe sedan, $1,505. '48 sedan, $900 270°: cvenaet, $1,220. 17 Torpedo RY 
dr. ; on pickup, 475, (50 CD | PLYMOUTH —'5 Cre ‘ 660°. $925, $945. ‘47 sedan, 745 750.. °46 sedan, 820; Streamliner (6) sedar 
(6) 2-dr., $1,300, $1,475; CD (8S) 2-dr., 2.000, 2 at ge ey Soisietins PACKARD —'49 Super sedan, $1,350°*. ao Nh 0. ins on ee ” $975. 
$1.1 -—. - “. se he a ane ey i-dr., $1,910, $1,975; club coupe, $1,890, fee Sy $130 SD sedan, $1,535. '49| PONTIAC—'51 Chieftain (S) Deluxe sedan, STUDEBAKER "50 Commander sedan es, 
(S) <s-ar., ‘ 150, 060, ' $1,875. "49 SD 4-dr., $910; Deluxe 4- | sedan, ,300 $2.355, $2.495*. '50 Chieftain (8) sedan, 575. g ommander sedan $1,200 
t-dr., $1,100, $1,080, $1,010, “48 Deluxe! $950; SD club coupe, $1,035. ‘46 Si PONTIAC—'50 SL sedan,  $1,870*. '49/ $1,860*, '49 Chieftain (8) sedan, $1,495°,| Champion sedan, $1.155°. "48 RD Com 
(8) 780; conv., $750; 2-dr., $850; SD t-dr., $690, $660. Chieftain sedan, $1,540*; SL sedan, $1,- | $1,510*, $1,520, $1,540, $1,545*; SL (8) mander _cony., $1,175". 47 Champior 
i a - bso a oo, PONTIAC ’51 SL (8) 2-dr., $2,450; (8) | et = = oa cen. $1,160. ‘46 codan, age a 3S me: = $385. $700, ‘41 Champion sedan, $225 
10., 90 _ PKUp, 1 Catalina 2-dr., $2.820°. ‘50 8 6 . sedan, 9140 (8) sedan, $910, 095 .125 1,135 aD, 
"40 Deluxe 2-dr., $450 coupe, $1 560: “ee Daeteee aha mncen | STUDEBAKER—'48 | Commander _ sedan, ‘46 (8S) sedan, $510 $620 700 sfi6 . WILLYS——'48 Jeep, $740. | 
FRAZER —'49 Manhattan 4-dr., $1,000 425°." 49 SL‘ (8) 4-dr.. $1 ay $1,450: $995*. "47 Commander sedan, $930°*. STUDEBAKER__’50 Feemny pickup, $1,055. 
HUDSON~'51 Pacemaker 4-dr., $1,675; Chieftain (8) 2-dr., $1,435: 4-dr.| $1 550°. WILLYS—'51 Jeep, $1,415. ‘49 station DANVILLE VA 
2-dr., $1,575; Commodore (8) 4-dr..| "48 (6) 2-dr., $1,070; (8) 4-dr., $1,200. | DENVER wagon, $1,305; Jeep, $600. "48 Jeep, $620. | ~~ —? m sy 
$2.332*. "49 Commodore (8) 4-dr., $1,005 | STUDEBAKER —'51 Commander RD club | b s "47 Jeep, $450. (Danville Auto Auction. Sale every Wed- b 
46 Super 4-dr.. $450. coupe, $2.060. ‘48 Land Cruiser 4-dr.. Denver Auto Auction, Inc. Sale every | MISCELLANEOUS—'49 International pick- | nesday. Prices are for sale of Feb. 21.) 
ae ons as ial | $1,010*; champion 4-dr., $790. '46 Cham- eo — Colo. Prices are for] up, $850. '47 GMC 14-ton panel, $680. | (Sold 52 units out of 88 offerings.) 
ME 5 ~dr., 650. ‘49 4-dr pion 4-dr., $590 j sale of Feb. 20.) BUICK—'50 Special 2-dr., $1,365. '49 Super 
$1.350, $1,160 WILLYS.-"48 %- ac 520 (Prices steady and demand still very . “we 4-dr., $1,480*, "48 Super 2-dr., $1,160 
NASH— "50 (600) 4-dr., $1,050, "49 Ambas | MISCELLANEOUS. "51. GMC. -ton pick- strong. Sold 253 units out of 306 offerings.) EBENSBURG, PA. | cunVRORCE ‘50 SL Deluxe 2-dr., $1 
sador 4-dr.. $900 ° = up, $1,340. "50 Hillman minx 4-dr., $670, | BUICK—-'50 RM _ sedan, §$2,305*; Super; (Ebensburg Auto Auction Co. Sale every! 465; FL Deluxe 4-dr., $1,600*. ‘49 SI 
OLDSMOBILE 50. (98) -2-dr.. $2,100. "48 Prefect 4-dr., $400 sedan, $1,820, $1,870*; Special sedan, | Thursday. Prices are for sale of Feb, 22.) Deluxe 4-dr., $1,270; conv., $1,265; FI 
ee ee oe ee ee ee $1,605*. "49 Super sedan, $1,280, $1,415*.| (Prices equal to preceding week's high.| Deluxe 2-dr., $1,345. "48 FM 2-dr., $1. 
Sie si aoe. eee, a, ae (98) MASON CITY, IA $1.455°, $1.465°, $1.470°, $1,425. °48 RM | Demand very good. Sold 66 units out of 93/ 115; FIL. 4-dr., os: eee. oo 
«-ar., Oe -dr., $1,625°, . > (SS) ve sus ‘ 9 Bike sedan, $1,075, $1,080, $1,095*, $1,115*. | offerings.) ‘47 FM 2-dr., $825, '46 FL 4-dr., $700 
$1 310 $1,500, $1,465 4S (98) 4-dr., (Lapiner's Used Car Auction. Sale every ‘47 RM sedan, $820, $860, $880, $965, | BUICK-—'49 Super 4-dr., $1,510*, "47 RM| FM 4-dr., . ‘41 FL aerosedan, $315 
. * ; A : Wednesday. Prices are for sale of Feb, 21. $975, $980, $985 t-dr., $795, 2 at $750. '46 Super sedanet,| SD 4-dr., oe 
elu co TH ee + ae > (Good demand, Sold 124 units out of 168 | CADILLAC—'50 (62) sedan, $3,870*, $3,- 760. "41 Special 4-dr., $220, $175, '40|DODGE—'49 Wayfarer 2-dr.. $1,055. 
club coupe. >»; 4-cr., 550, *49 S ’ | offerings.) 975*, $3.980*, $4.005*, $4,070*, $4,400°; Special sedanet, $245. FORD—'51 Crestliner, $2,120. "50 CD (8) 
4-dr., $1,000; club coupe, $1,200; Deluxe | RUICK—'47 Super 2-dr., $875. ‘46 RM (61) sedan, $3,515,  $3.535*, $3,555*, | CHEVROLET—'51 SL Deluxe club coupe,| 2-dr., $1,475, $1,290; Crestliner, $1,700 
suburban, $1,400. 18 Special Deluxe 2-/  4-ar., $660 $3.660°, $3,200*, $3,825*, $4,100°. ‘49 $1,850, $1,840, $1,785; FL Deluxe 2-dr.,| Deluxe (8) 2-dr., $1,335. '49 Custom (*) 
dr., $1,000, $900 17 Special Deluxe | CaDILLAC—'50 (62) 4-dr., $3,875°*: Coupe (62) sedan, $2,450%, $2,750*, $2,765°, $1,815. '50 FL Special 2-dr., $1,325,| club coupe, $1,205; 4-dr., $1,015. ‘48 SD 
ned oes ad icin ‘he = ann aad de Ville, $4,470*. ‘49 (61) 4-dr., §$2,610° 2.770°, $2,775*. 48 (61) sedan, $1,995*. $1,320. i FL. Deluxe 2-dr.." $1,300*,| (8) club coupe, $905; Deluxe (8). $875 
en lye ea Se °0 | CHEVROLET—’'51 SL Deluxe 2-dr., $1,875. | "46 (62) sedan, $1,300. 1,300, $1,210, $1,200; SL Deluxe 2-dr., ‘47 SD (8) 2-dr., $805; conv., $78¢ if 
(8) cony., $1,875; Catalina, 2.! O°; (6) '50 SL Deluxe 4-dr.. $1.455. $1,445 FL _| CHEVROLET—'51 FL Deluxe sedan, §2,- $1,290, $1,260; SL Special 2-dr., $1,210, SD (8) 4-dr., $835; 2-dr., $770, $715 
4-dr., $1,650. "49 SL 2-dr. $1,375: 7 Deluxe 2-dr., $1,570, $1,600, $1, Ra, | 125, $2,130, $2,245*; %-ton pickup, $1,- $1,180; FL Special 2-dr., $1,105. "48 FL $685, $805. ‘41 SD (8) club coupe, $450 
‘40 SD (8) 4-dr., $230; ‘%-ton pickup 








pedo 4-dr., 2 at 




















250. '48 Torpedo 4-| 1:-ton pickup. 1.150. °48.FM 2-d | 550. '50 FL Deluxe sedan, $1.5 520, $1,535, aerosedan, 2 at $1.060; %-ton pickup, 

ae Se, Cae. st,| O45, SOLO. aT FM ddr $830 ‘g$o0,| $1,540, $1,545, $1,610, $1,675, $1,705; SL| $850; %-ton canopy, $695; station wagon, | $240. 
ett. SOO. | $720, "710. $705. *46 2-dr.. $710. '41| Special sedan, $1,460, '$1,505,' $1,510,| $810. '47 FM 2-dr., $850, $840; SM 2-dr..|MERCURY—'50 4-dr., $1,540. "49 4-dr 
STUDEBAKER—'50 %:-ton pickup, $S875;| 2-ar’, $290, $325, $330. ' | $1515, $1,520, $1,525, $1,530, $1.535:] $850, $825, $800. 46 FM 2-dr., $640. '42| $1,195. 

Commander conv., $1,300; Champion | CHRYSLER ‘50 Windsor 4-dr $1,950* 1%4-ton pickup, $1,100, $1,130, $1,135, SD club coupe, $205. ‘37 4-dr., $110 OLDSMOBILE—'51 (88) 4-dr., $2,300, ‘49 

Starlight coupe,  $1.325, $1,350 19| "47 NY 4-dr., $880, $60 a ‘| $1,360. “49 FL Deluxe sedan, $1,300, | CHRYSLER—'39 Royal 4-dr., $185. (76) Deluxe 4-dr., $1,230, 

Champion conv.. $1,250. | DeSOTO—'50 2-dr., $1,925. $1,310, $1,315, $1,325, $1,330, $1,345. | DODGE—'49 Coronet club coupe. | $1,390*. | PLYMOUTH ‘50 SD 2-dr. $1,530. '48 De 
WILLYS--'50 Jeepster, $1,125. ‘49 station | pODGE—'50 Coronet  4-dr., $1,775, ‘48| $1.350; SL Special sedan, $1,095, $1,145, | FORD—'50 CD (8) conv., $1,450; 4-dr.,| luxe 4-dr., $605. "47 SD 4- dr., $560, $860 

wagon, $080. °48 Jeep, $920. °4% Jeep | Deluxe 4-dr., $885. ‘47 Deluxe 4-dr $1,150, $1,225, $1,255, $1,265, $1,285 $1,390. "49 Custom (S) 2-dr., $1,120%,| ‘41 SD coupe, $315 40 4-dr., $305 

$250. '46 Jeep, $380 | $785. "46 14-ton pickup, $490 "| $1'300; $1,310. "48 FM sedan, $960. $995.| $1,120: Custom (6) 4-dr., $1,040, '47| PONTIAC—'49 SL (6) 2-dr., $1,405* 

ie | FORD —'51 Custom (8) 4-dr., $2,215. '550| $1,010, $1,020, $1,140; ‘2-ton pickup, conv., $700. "46 (8) club coupe, $510. '41| STUDEBAKER—'50 Champion 2-dr., $1 
DETROIT | Deluxe 2-dr., $1,385, $1,370: CD (8)| $860, $905, $930. ‘47 SM sedan, $785, %-ton pickup, $355 | 365. ‘49 Champion 4-dr., $940* is 
s 7 4-dr., $1,535*, $1,530. ‘49 Custom (8) $810, $855, $890. ‘46 SM sedan, $645, | KAISER—'4S8 Special 4-dr., $605. ‘47 4-dr.,| Champion 4-dr., $765. 
ae aa a, eer 7 ed- | 4-dr., $1,145, $1,105. ‘47 SD (6) 4-dr $665, $675. '41 sedan, $320, $365, $395, $500 j 

sday ces are for sale of Feb. 21.) | 95" s640. ‘46 Deluxe (8) 2- 390. $400. $405, $445 $455 MERCURY—’'42 4-dr., $315 HE 

(Sold 42 units out of 64 offerings.) | oe aia on dr., $690. | OHRYSLER—-'17 Windsor sedan, $1,120*, | NASH—'49 (600) 4-dr.. $1,040 MANHEIM, PA. 
BUICK—'50 Super 4-dr., $1,500. '46 conv., | HUDSON—'49 Super (6) 4-dr., $995. ‘48 ——————_—_—_——— | OLDSMOBILE—'48 (76) 4-dr., $955*. °46 (Manheim Auto Sales & Auction, In 

$800. '41 2-dr., $365 Super (6) 2-dr., $800 : (76) sedanet, $S15*; 4-dr., $690*; (78)|Sale every Friday. Prices are for sale 0! 
CADILLAC—’50 (61) 4-dr., $3,550° KAISER—'51 4-dr., $1,785. ‘47 4-dr., $480 4-dr., $815° | Feb. 16.) 

CHEVROLET—'50 SL Deluxe 4-dr.. $1.- $585, 7 PACKARD—'48 4-dr., $930 | (Sold 76 units out of 141 offerings.) 

485; FL Deluxe 4-dr., $1,435; FL Deluxe | MERCURY—'51 2-dr., $2.435*: 4-dr., $2,- PLYMOUTH—'49 SD club coupe, $1,305, BUICK—'50 Special 2-dr., $1,600. '49 Super 

2-dr., $1,475, $1,360. ‘49 FL Deluxe] 615*%. '49 2-dr., $1,305, $1.265 $1,295. °48 SD 4-dr., $850, $800. "47 SD| 4-dr., $1,420. "48 Super 4-dr., $925. ‘4 

2-dr., $1,220: SL Deluxe 2-dr., $1,160. | NASH '49 Ambassador 4-dr., $1,085, $1,- club coupe, $850. ‘42 SD 2-dr., $310. | Super 4-dr., $935; RM sedanet, $900. — 

"46 2-dr., $435 090*. '48 Super (600), 4-dr., $600, ‘47 PONTIAC—’50 (8) club coupe, $1,780*, ‘49 | CADILLAC—'49 (62) 4-dr., $2,600; (61 \ 
DeSOTO—'48 Deluxe 4-dr.. $1,005. (600) 2-dr., $710. 5 : | (8) sedanet, $1,450*. ‘47 (S) 4-dr., $900. sedanet, $2,460. ‘47 (62) 4-dr., $1,440 \ 
DODGE—'50 club coupe, $1,705. "47 4-dr., | OLDSMOBILE—'50 (88) 4-dr., $1,810*, "49 "46 (6) sedanet, $700 $1,390. "46 (62) 4-dr., $1,450*%, "41 (61 4 

$795. (76) 2-dr., $1,350*. '48 (98) 4-dr., $1,150 STUDEBAKER—'49 *.-ton pickup, $930 | 4-dr., $800*. y 
FORD—'50 CD (8) 2-dr., $1,380: Deluxe $1,200*. "46 (76) 2-dr., $755, $775. ; ees SS. vem ag 30 

(6) 2-dr., $1,255, $1,205. ‘49 2-dr., $1,-| PACKARD—’'48 4-dr.. $830 =e | 720*, $1,680*. 49 SL Deluxe 4-dr., $1.30 

110. $1,025, $995. ‘48 (6) 2-dr., $750, | PLYMOUTH—'51 Concord 2-dr., $1,755. '50 | CONCORD, MASS. '48 conv., $1,000. ‘47 FL aeroseda! 

$715. ‘47 SD (S) 2-dr., $700 | SD 4-dr., $1,520, $1,625. ‘46 SD 4-ar. (Concord Auto Auction, Inc. Sales every| $1,050. ‘46 SM Stylemaster /4-dr.. $so 
FRAZER—'47 4-dr., $600 $675, '47 SD 4-dr.. $720, $735 a) Monday and Friday. Prices are for sales FM Fleetmaster 2-dr., $725. '42 FL aer 
KAISER—'48 4-dr., $700. ‘47 4-dr., $525. | PONTIAC—'51 (8) Catalina $2,780*; | of Feb. 16-19.) | sedan, $600 
MERCURY—'49 4-dr.. $1,240. ‘47 4-dr Chieftain (8) 4-dr., $2,460*, $2,475*. "49 | (Sold 161 units out of 227 offerings.) CHRYSLER—’'50 Windsor 4-dr., $2,240" 

$675. (8) 4-dr., $1,420. "48 (8) 2-dr.. $1,140. BUICK—’50 Special sedan, $1,610. ‘49 Su-| ‘49 Windsor 4-dr., $1,650* 

NASH—'48 4-dr., $775 '47 (8) 4-dr., $710. '46 (8) 4-dr., $720 per sedanet, $1,535*, $1,480*; RM sedan, | DeSOTO—'50 Custom 4-dr., $1,860. ‘4% 
OLDSMOBILE—'49 (98) 4-dr., $1,510* STUDEBAKER—'50 Champion Deluxe 2- $1,210°. °48 RM sedan, $1,045. ‘47 RM Custom 4-dr., $1,380. '47 Custom clu! 
PACKARD.-'47 4-dr., $750 dr., $1,405, $1,460°. sedanet, $950. ‘46 Super sedan, $775, coupe, $1,010 

$825, $835; conv., $855. '41 Special sedan, | DODGE—’50 Custom 4-dr., $1,565; Deluxe 


PLYMOUTH—-48 conyv., $985 business | WILLYS—'48 Jeep, $840* 
coupe, 750 


PONTIAC—'50 Chieft: » 2-d $1.7 E y ° 
'48 4-dr $1 030: wb ce $i 055 47 OAKLAND, CALIF, 


club coupe 


$350. ‘40 Super club coupe, $445; RM 2-dr., $1,240. '48 Custom 4-dr., $1,080 

sedan, $275. | '47 Custom 4-dr., $895. '46 Deluxe 2-dr 
CADILLAC—'50 (62) conv $4.635*: (62) $800 

sedanet, $3,450*. "49 (62) sedan, $2,630*, | FORD—'51 Deluxe (8) 2-dr $1,800, ‘St 


SL (8) 4-dr., $825 (A. L. Pollock's Auto Dealers Wholesale 
"ae oe = $650. wagon, $855. '47 sta- | Auction. Sale every Wednesday. Prices are ony yee) =: ee on. cam ta ra > iiss Stand: har 8)'3 
agon red) for sale of Feb. 14.) sedan, 2,610. °'48 (60) Special sedan tom (8) -dr., § 85; Standar« 2- 
(Prices a little stronger on all postwars.) 2,175*. '47 (61) sedan, $1,175* dr., $1,105; Custom (6) 2-dr., $1,025. ‘4% 
CHEVROLET—’51 SL Special sedan, $1,- SD (8) 2-dr., $635. "46 SD (8) 2-dr 


ALBANY, N, 7 BUICK-'49 Super sedanet, $1,690; 4-dr., 


$1,675, $1,600, $1,615: RM -2dr., $1,500. 810; club coupe. $1,725, $1,700; FL Spe-| $620 


cial sedan, $1,910; SL Deluxe club coupe, | FRAZER—'47 4-dr., $685 





(Tim Anspach's Dealers Auto Auction 1.550. °48 975. ’ 
Sale every Monday. Prices are for sale of | $1;>00., 48 4-dr., $975. °40 club coupe. | $2,000; sedan, $1,925. '50 SL Deluxe| HUDSON—'48 (6) 4-dr., $1,010. ‘46 (6 
Feb. 19.) $350; 2-dr., $180, $295. '39 4-dr., $205. sedan, $1,685*, $1,450, $1,.620*; conv., club coupe, $530. 

(Again, prices were comparable with |CADILLAC-—'50 (62) Coupe de Ville, $4,- 2 at $1,775; %-ton pickup, $1,110, '49| MERCURY —'48 club coupe, $950 
base period level. New cars selling around, %95*; 4-dr.,  $4.150*, $4,145", $4,015; FL Deluxe sedan, 2 at $1.275, $1,265.| NASH—'47 (600) 4-dr., $345. 
delivered prices. Sold 103 units out of 122 (61) 4-dr., $3,650; club coupe, $3,850; | $1,300, $1,295; SL Deluxe conv., $1,365; | OLDSMOBILE—'49 (98) 4-dr., $1,690; (SS) 
offerings.) (75) 4-dr., $6,500*. '49 (61) sedanet, $2.- sedan, 2 at $1,275, $1,310, $1,335; club 4-dr., $1,650*. °48 (66) club coupe, $1 

coupe, 2 at $1,290; SL Special sedan, 175*. ‘47 (78) 4-dr., $915, °41 (8) club 


765*. ‘47, $1,600. '41 (61) 4-dr., re 





BUICK—'51 Special 4-d 2,35 s 
pecia dr., $2,350; Super $1,255, $1.300, $1,235; FL Special sedan, coupe, $510 





Riviera 4-dr., $2,550*. '50 Special 4-dr.,| CHEVROLET—'51 SL Deluxe 2-dr., | : ‘ : ' J Ww os 

$1,830; 2-dr.. $1,750*. '49 Super 2-dr., 250*. '49 business coupe, $1,200. "48 —¥ Pretty Grease ia | 31.300. 3s SM sedan, $1. 035, $925, C4 PLY Mot TH ‘50, Deluxe _2-dr.. $1,005 

$1,450; RM 2-dr., $1,550*. °48 RM 2-dr aerosedan, $1,190. '46 2-dr., $790; 4-dr., Willi M sedan, 2 at $1,025 . aerosedan club coupe, $1,560 9 8D 2-dr 246 

$1,125. ‘47 Super 2-dr., $820. ‘41 RM| $775, $780. '42 club coupe, $545; 2-dr. illiams Motor Co. (Pontiac), Columbus,| $1,050. "47 FL aerosedan, $880; FM se- 48 SD 4-dr., $1,130.. '47 SD 4-dr.. $815 

4-dr., $390. , nail $375 "41 4-dr., $400: club coupe, $360. Ga., called on the town's prettiest girls to| an, $510; SM sedan, $850 41 5-ton| PONTIAC—'50 (6) club coupe, $1,575 } 
: 9 36 ° a . > ann ° : < ; ke ic 27 s . sedane oO ’ 
CADHLAC—'49 (02), t-ar.. gz.enne, v4n| | "40 business coupe, $385 |pove ax mechanics during the declership's| SUD. S260: , -tam Pickup. $270; SD / $1,440, “40, (8), sodanet £1,080, $1.40 

2) -dr., 2a 2.150* 2,170* , Iv . ine ‘ * 5 s . . } s ° 55, ‘ « : ,090. 
(62) 4-dr.. $1,400°, 41 ay, 8 CHRYSLER <0 oa : o.. an: 49 | new-model announcement. This beauty is Sue| SD sedan, $405, $550. ‘39 Master (85) | STU DEBARER 50 Champion 4-dr., $1 
e-=4 ° | grat oupe, 675°; 4-dr., | Carol Walker, who also happens to be Miss} S¢dan, $110; MD sedan, $110. '37 sedan,| 300. '49 Champion conv., $1,030 
$100, $215, $50. WILLYS—'51 station wagon, $1,300; %-ton 


CHEVROLET—'51 Bel-Air, §2,325*; Carry- | DUDGE—'49 Wayfarer roadster, $1,200; | National Press Photographer. CHRYSLER—'49 NY sedan, $1,650. ‘46 pickup, $1,000. 
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license in Pennsylvania would be 
increased from 16 to 18 years under 
the provisions of house bill 149. 

| * * + 


N. C. Kills Bill Seeking 
Auto Mortgage Filing 


A committee of the North Caro- 
lina house has killed a bill which 
would have required that all mort- 
|gages and deeds of trusts on auto- 
mobiles be filed with the vehicles 
department, the bill’s sponsor. 





In the Hopper I 


Vermont’s house has killed a|used cars, and would result in a| 
»mpromise proposal to extend un-/| $15 dealer participation for the first | 
employment compensation cover-| year and $1.25 for each successive 
ige. In its original form, the bill| month. Under Regulation “W,” the | | ° 
vould have extended unemploy- | IADA states, this would provide a/| 
nent benefits coverage to employ- | maximum of $18.75 dealer partici- | 
rs hiring one or more workers.| pation, and lower maximum inter- 
mployers hiring eight or more are | est rates. 








overed under present law. A . * * 
‘ompromise would have extended North Dakota Ups Benefits The measure intended to make 
overage to four or more. Of Workmen’s Compensation _ eee a eer or 
re. ai cota om North Dakota’s senate passed and ouse for such mortgages and liens. 
West Virginia House OK & —leent to the house a bill increasing They now have to be filed with the 
One-Cent Gas Tax Hike maximum workmen’s compensation individual counties. 
An additional one-cent gasoline| benefits for total and partial dis- ee 
= = be a. we ieee ev from $20 to $25 per week, |New Way to Display Car— \N. Y. Legislative Committee 
of a bill passe y e es ir- Lownsbury Chevrolet Co., Toledo, has discovered a ‘'new angle’ for car display. Shown | ¢ 
re a house and sent to the state New Sales Tax Bill with the exhibit are (left to right) D. C. Lester, general manager; M. C. Lownsbury, and two | "= te — oa aot bing t 
senate. ; of the firm's offi \ baw Seblnaet 4 El McCl h propose ve-point truck tax 
Proponents said the added reve- Enacted in Georgia 1 _ : ee ne nee ve eee eee er ne a ar a program has been agreed upon by 
nue was needed to service second- Georgia’s new 3 percent sales the New York legislature’s joint 
ary road bonds, and also would aid tax will go into effect Apr. 1, fol- | sales except seed, feed, fertilizer (= sales of motor vehicle license|committee on highway and canal 
in road maintenance. Opponents | aaa Gov. Herman Talmadge’s | and insecticides to farmers. |plates. The revenue going to the| use. 
argued that the need for the extra) S!snature, * * & cities would have been for use on} Main part of the proposed pro- 
revenue had not been shown. Estimates of the revenue the | M ‘ene eas | gram . a ‘weight-distance” "tak 
e . e new sales tax will produce vary Montana Cities Lose Out re * * * which. if approved would go into 
tah Retaile Given F from $75,000,000 to $150,000,000 a Montana’s senate has killed a ffect Jul 
Utah Retailers Given Fee wan 2 ; I ae 9 effect July 1. 
s Z : ; year. Described as the broadest |house-approved bill which would! nereased Driving Age! Th i i u woul 
For Collecting Sales, Tax tax of its kind in the nation, the |have given citie | The committee estimates it woul 
se aot new levy will apply to virtually | pave given cities of more than| Minimum age for obtaining a|raise $17,000,000 a year, of which 
A bill given final passage by the # apply to virtually all '5,000 population half the proceeds | learner's permit or an operator's (Continued on Page 22, Col. 1) 


Utah legislature and sent to the 
governor for signature would al- 
low retailers 5 percent of sales 
tax collections, up to $100 per 
year, as partial compensation for 
collecting the tax. 

* + * 


Closed Shop Ban Kept 


In North Carolina 

A bill to repeal North Carolina’s | 
anticlosed shop act of 1947 has been 
killed by a committee on manufac- | 
turing and labor in the lower}! 


branch of the state legislature. 
* * * 


3 Indiana Bills 
Seen Harmful 


| To Auto Sales 


Three bills, cited as primarily 

c against the best interests of auto- | 

mobile trade by the Indiana Auto 

Dealers Assn., have reached the) 

committee stage in the state’s legis- 
lature. 

The first would set a maximum 
of 8 percent simple interest on all 
retail installment sales contracts, 

The second would require that | 
used car dealers guarantee the 
mechanical condition of used cars 
for 90 days. 

Bill number three would rear- 
range present maximum interest | 
rates on various classifications of 


J ordan / 


(Continued from Page 13) 








The Remind-O-Matic System* 
increased our grease jobs 


60 per cent in 3 months! 99 





A SHOT IN THE ARM like this may be 
ali your service department needs 


the balance ... WHAM... goes a , 
tire on the “OLD 16”. . . Listen to | to bring profits up to where they 
Glenn tell it. . . . “George whirled should be. where they c ; 
into an open driveway. Out of the » Where they can be. 

seats ... FAST. George unstrapped Dealers who have already put this 


the extra tire on the rear. I slipped | 
the jack under the axle. George 
pushed the new wheel in place, I 


plan to work are marveling at its 
simplicity. They proclaim it both a 


locked the new tire on. George ran endian 1 a: , 
the ear of the fack ... AMD oney-maker and a time-saver ! 
AWAY WE WENT ... Time, from | ; — 
stop to start, one minute and 48 ‘ ¥ =: Why not get the details now? 
seconds... actual.” Either see your Quaker State dis- 
“COMIN’ DOWN THE JERI- - tributor, or. if v : . 
CHO .. . crowds like election ai a Mri = you Eee. ee o 
night in Times Square. No Juaker State Oil Refining ¢ orpora- 
tion, Oil City, Pa. 


thought of slowing down for the 
mob ... we've got to win this 
cup... “OLD 16” clocked at 104 
miles per hour... George thought 
he almost cut a man in two, 
across the middle, with the fender 
support. A terrific jam at the fin- 
ish . . . no autographs in those 


~<3— 


TIMELY REMINDERS . . . READY- 








days but everyone wanted to @ mave! T h Fi 
shake hands. Jim Churchill corn- rae ! To get the most out o 
Saal . . REMINDS Y ; “e ; 
ers George, invites him to a pri- 6 = vou TO REMIND THEM. This ‘ KEEPS CASE HISTORY ON EACH CUSTOMER. your new Quaker State Remind-O- 
vate party at his famous restaur- signal file” cabinet has 60 double This cabinet holds up to 1,000 ser- Matic System, use the 8 direct mail 
ant “C ills.” ockets for filing the signal c: ic fice record c roe ‘ , 
Se sia: adele Glam . a ‘ . he sign a which vice record cards. (Larger outfits available.) folders and the 32 reminder post-cards 
x os . . < a) « . atcnhes eac -ustomer § aC *2 » oO i re ire * 290° . > . : . 
alone to New York, parks his car = as ; ' er’s recor c ird. Only Only one card is required for each customer, prepared for the exclusive use of Quaker 
ms : , one set of pockets—one ke ‘‘active’”’ ecord ; 2rvice ci ‘ > re , , i 
in Heanh at tha Ceding thatel ot a0 - of pockets one pocket for “‘active to record all service calls and reminder con- State dealers. They cover every service 
and Broadway ... steps on a man accounts and one for “inactive” accounts— tacts. Tells at a glance everything you need to you sell. Each carries a different sales 
hole cover on the curb = and! requires attention each day know about each Soe, ee J . . 
ay. g each customer’s car. message over your firm n 2 > 

BREAKS HIS ANKLE... Limps| ge ¢ your firm name imprint, 
up to the Victoria hotel and sends 
for a doctor .. . WHADDA yuh) 
know about that?... coining a new 
vhrase ... call it the TRONY OF 
FATE. 


Maj. George Robertson is now 
general manager of the _ Roto- 
Shaver organization and his ad- ; 
dress is 545 Fifth Ave., New York. Z 


while “OLD 16” is now the 
proud possession of Peter Helck, | 
the widely-known artist. ' 


REMIND OMATIC SYSTEM 


*PATENT APPLIED FOR 
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HEVROLET 


reaches an all-time high... 


f 


| a 
| iV a 





and sets a new all-industry record! 





a ee 


<Q 


LEADERSHIP 


Final and official 1950 registrations write a new all-time, 


all-industry record for Chevrolet sales. In passenger cars 

alone ...in trucks alone... and in cars and trucks 

combined. Never before has any dealer organization sold 

and delivered so many units in a single year. Never before 

has Chevrolet leadership been so outstanding... or the 

advantages of a Chevrolet franchise so apparent and so You’re FIRST with Chevrolet... 
important! ... Chevrolet Motor Division, General Motors America’s Finest Franchise! 


Corporation, Detroit 2, Michigan. 
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Car registrations by states are 
as com- 


released here weekly, 





pleted by R. L. Polk representa- 


tives in state capitals 


Arizona 

Connectic st 
Delaware 

Dist. of Columbia 
Idaho 

Illino 

Indiana 

Kansa 


4 


Maryland 
Michigan 

Neb aska 
Nevada 

New Hampsnire 
New Jersey 


North Carolina 


North Dakota 


Oklahoma 
Rhode Island 
South Carolina 


South Dakota 
Utah 

Vermont 
Virginia 
Washin aton 
West Virginia 
Wisconsin 
Wyoming 


"27 States States Reported 
P To Nate for January 


Truck 
released here weekly, 


s 
= 
« 
oO 
‘SI 38 
‘60 38) 
‘5I, 213 
50, 208 | 
Ty 42 
5 27 
SI 95 
50 82 
BI 51 
£0 26 
‘SI, 645 
‘50 813 
‘St, 322 
‘50| 257 
SI 136 
‘50:10? 
51 183 
'50' 203 
‘51, 480 
50 ~—-80! 
"5! 133 
60 142 
5) 26 
a 14 
BI 36 
£0 27 
‘51, 466 
50| 527 
‘51, 235 
‘60 154 
‘SI 64 
‘50 39 
‘SI 76 
co) 115 
51 90 
‘£0 76 
‘5! 98 
‘50 77 
‘5! 73 
50 49 
51 51 
‘50 54 
SI 14 
‘50 22 
‘S|, 256 
‘50’ 238 
5! 188 
"50! 123) 
SI 92 
_‘SO!_ 123! 
"51; 265 
‘50’ 235 
‘5! 34 
‘sO 14 
‘51, 4402 
't0 4592 


as 
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New Passenger Car Registrations, 27 States for January, 1951-1950 


DeSoto 


37 
29 
149 
99 


33 


48 
32 
39 
20 

650 

588 


295 
174 


84 
84 
139 
132 
531 
541 
65 
78 
13 
g 
22 
18 
339 
295 
196 
126 
50 
30 
68 
83 
71 
79 
123 
73 
43 
45 
60 
52 
12 
22 
168 
153 
157 
108 
55 
62 
229 
176 
30 
19 


3705 
3144 


Dodge 


8I 
84 
319 
343 
101 
66 
123 
117 
85 
62 
1435 
1535 
653 
430 
246 
207 
376 
352 
1182 
1307 
194 
252 


876 
749 
457 
444 
108 

él 
146 
229 
128 
158 
280 
277 
102 
100 

80 
104 

25 

59 
438 
491 


363. 


284 
225 
222 
46% 
397 

54 
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8653 
R440 


Plymouth 


129 
156 
347 
62! 
% 
110 
255 
213 
172 
113 
2154 
2784 
1.14 
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72 


380 
417 


613 
B14 
2640 
2625 


364 
506 


7\ 
47 
12 
94 
745 
1522 
712 
784 
225 
171 
417 
440 
174 
200 
406 
394 
158 
150 
148 
178 
62 
110 
768 
1014 
654 
454 
420 
421 
778 
789 
135 
58 


14249 
14136 


CHRYSLER 
TOTAL 


285 
307 
1028 
127 
272 
22! 
52i 
444 
347 
22 
4884 
5720 
2384 
1712 
846 
817 
1311 
150! 
4833 
5274 
756 
978 
130 
87 
263 
20! 
2426 
3093 
1600 
1503 
447 
30! 
707 
267 
463 
613 
907 
821 
376 
344 
339 
388 
113 
213 
1630 
1896 
1362 
969 
792 
828 
1735 
1597 
253 
12 


31010 
32313 
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369 
226 
1087 
968 
31 
209 
445 
387 
303 
204 
3783 
3877 
2277 
62 
791 
667 
1239 
1138 
6982 
5619 
943 
101 
/5 
238 
203 
2434 
184) 
1874 
1624 
4il 
361 
860 
753 
560 
4\3 
986 
979 
330 
335 
4il 
263 
141 
108 
1985 
1871 
988 
664 
697 
583 
1450 
1370 
220 
as 
32216 
27425 


New Commercial 


registrations by states are 


com- 


pleted by R. L. Polk representa- 


tives in state capitals. 


Arizona 
Connecticut 
Delaware 


Dist. of Columbia 


Idaho 
iil noi 

Kansas re 
Maryland 

Michigan 

Nebraska 

irs 
ea 


New Me 


Washingtor 
West Virginia 


Wyoming 


25 States Reported 
To Date for January 


Autocar 


Brockway 


3 3 
5 4 
7. 
| 2 
i 
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—— 
2 | 
23 49 
2 2 
i _ 
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Chevrolet 
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109 
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169 
108 

78 
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48 
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86 
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952 
477 
281 
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259 
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922 
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74 
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680 
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145 

93 
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Holl 
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96 
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140 
157 
6! 
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10 
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Mercury 
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74 
126 
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539 
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215 
93 
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109 
83 

110 
50 
35 
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34) 


282 
92 
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117 
424 


312 
49 
29 

8933 
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TOTAL 


FORD 


480 
286 
1468 
16 
395 
285 
589 
50 
420 
259 
5283 
5110 
2898 
1908 
1082 
958 
1573 
1465 
8927 
6846 
1240 
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131 
ttt 
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433 
1105 
983 
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1247 
1181 
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425 
530 
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769 
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714 
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1704 
274 
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42204 
34353 


Buick 


173 
496 
476 
156 

0 
225 

32 
238 


2310 
727 
983 
534 
359 
265 
470 
418 
2302 
2107 
418 
366 
56 


£9 
109 
70 
1194 
1037 
1035 
552 
183 
76 
249 
233 
155 
170 
485 
300 
194 
110 
215 
95 
74 
65 
668 
558 
586 
412 
305 
196 
85! 
578 
170 
52 


14659 
1086! 


Cadillac 
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9 
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24 


116 
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4 
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29 
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22 
30 
12 
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13 
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148 
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78 
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5! 
19 


169 
35 
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3748 
878 


Chevrolet 


357 
278 
1649 
75 
427 
263 
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407 
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94 
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2046 
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572 
271 
1412 
275 
711 
479 
1726 
1068 
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274 
433 
288 
215 
229 
29.0 
950 
1493 
808 
1082 
837 
2375 
153) 
336 
135 
46805 
34619 


Oldsmobile 


106 
69 
403 
335 
93 
59 
15! 
27 
%6 
44 


1349 
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350 
186 
78 
277 
290 
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208 
63 
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306 
85 
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96 
12 
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194 
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Pontiac 
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530 
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48 22 
7 | 
20 8 
5 3 
8 7 
13 
130 131 
3 50 
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163 
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66 
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5 
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Car Registrations, 25 States for January, 
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265 
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International 
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74 182 14 
3 3 7 
56 82 5 
29 50 9 
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43 69 22 
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— Country Gentleman carries 


more Automotive 


Country Gentleman not only leads all the farm 
magazines . .. it’s ahead of all consumer maga- 
zines of all kinds—weekly or monthly—in auto 

motive advertising linage per issue! And for 
good reason... 

Manufacturers know Country Gentleman sells 
the best customers in America’s biggest auto 
motive market—the rich 3-unit farm market. 
Country Gentleman’s 2,300,000 families own and 


operate over 5,000,000 cars, trucks and tractors! 
And Country Gentleman sells this big market 
because it is the best-read farm magazine through 
out Rural America, as proved by a recent nation 
wide survey. 
Dealers and jobbers alike know it. “Country 
Gentleman packs more selling power” say dealers 
by nearly 2 to 1—jobbers by 4 to 1—over the No. 2 





Advertising per issue than 
any other Consumer Magazine! 


—0“0VGoocococnccnnnnnan 
SE AUTOMOTIVE PRODUCTS A 


farm magazine! 


Country Gentleman 


suc 
RE ADVERTISED IN 


va 
Se 
IU 
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PROOF that ads in Country Gentleman help you sell more goods 
A recent nationwide survey of men and women 


2 Get buying ideas from the advertising in 3 out of 
household heads of Country Gentleman homes 
revealed that they... 


Read the advertising in Country Gentleman . 
96.2% of homes. 


4 homes. 


3 Recall definite buying ideas in over 3 out of 4 of 


these homes. 


..in 


Full survey details gladly furnished to anyone in 


terested in selling more automotive products 





Most powerful advertising force in 
America’s biggest automotive market 


_21 
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| per axle, or gross weights in excess 
| of 80,000 pounds. 

Also, fees of from $15 to $85 a 
| trip would be charged on vehicles 
lof more than standard width, de- 
|pending on the miles traveled. 
| * * * 


Colorado Bill Would Kill 


| State’s Fair Trade Act 

| A bill to repeal Colorado's unfair 
|trade practices act, outlawing be- 
| low-cost merchandising, has been 
|introduced in the state legislature 


$7,000,000 would come from out-of- | purpose of the bill being to tax the 
state trucks. Cleveland Transit Co.; providing 
The tax would apply only to that the county auditor shall be | 
trucks with a loaded weight of |4Ppointed a deputy registrar of mo- 
18,001 pounds or more. Rates would |tor vehicles; creating a highway 
be graduated according to weight. department vehicle inspection divi- | 
sion, and requiring semi-annual in- 





’ : . s _ ° spection of all motor vehicles, the \by Rep. W. O. Brown of Spring- 
New Hampshire Kills Bill fee to be $1.50 per inspection; pro- | ‘ field. ce. e 
On Flat Registration Fee viding a fine of $100 and a sentence % + *” 
A bill whieh would have estab- | Of 30 days for selling a motor ve- Sa Dealer Plate Fee Hike 
: : .ecune hicle which does not meet mini- ‘i i aa a Ss i. Vormant 
_s a uniform $15 cine |mum safety requirements. Wins Willys Distributor Award— ~ * . a 
Ha aidie tos te a oo d > , * + * William Newman (right), sales manager of Region |, presents a check to Fred Rosenblatt bile ie i Ser dealer 
tw ¢ ons a a , he Geor ia Senate Kills Bill (left), wholesale manager of Belt Line Motors, Inc., Albany, N. Y., for winning the grand cae oo : etitica bes ane 
1 i ned wis - eee ° B ; , national distributor award during Willys-Overland's mid-winter commercial car campaign. cites is b tnteoduced in the i 
egislature. : ; . For New Auto Taxes Charlies Gracek, general manager for Belt Line, looks on. | Ca, iecidatere . en. t 
Ohi I : 1 C id A bill that would have required = ———$—$—$—$_—__—— — a seen . Gaowa of Aion, . 
eal ae Sia ee om Gabe ten & Gireh ia in | tificate had been issued by the state |duced in the house by Rep. Laud| Vermont dealers now pay $75 
New Automotive Measures taxes on cars as @ prerequisite to |highway patrol, county sheriff or|Payne of Clay, amends a 1949 act| for the first certificate issued 


obtaining registration tags has 


Bills of interest to the motor in- been killed in the Georgia senate. |municipal police department certi- | Which provided for a minimum fee| them and receive five sets of 





dustry introduced in the Ohio gen- fying that the vehicle was i safe | Of $12 plus charges for gross loaded; dealer plates free. The proposed 
eral assembly include these meas- g ss cs ‘ ee 7 eactahian Genii Fe oe eee weight of a vehicle. | legislation would increase the rate 
ures: Permitting school boards to Missouri Legislature Gets ae 2 | nn > $145 - a Seet ne. 
trade in old cars for new and in-|¢ . -) . | a \ : ul > | second certificate now costs 
rade in old c ec Car Safety Inspection Bill Flat Truck Fee in Ark. | Dealer Insurance Men $50. Under the new bill second 


creasing the amount that may be ; ‘ , alg erage : ; , 
spent without advertising for bids| AN auto safety inspection bill has) ay Arkansas measure which .—~ eae bile deal — Weuls ge to 8 Strap 
acked by the automobile deal- | $145. 


from $3,000 to $6,000 on buildings;| been introduced in the Missouri | would permit owners of half-ton 1 . 
requiring a motor vehicle tax on|legislature. It would require that|trucks to pay a standard license fee| @TS who sell insurance, a bill has |... a ‘ —_ 
government-owned vehicles used|no car certificates of registration |of $12, has been approved by the| been introduced in the Ohio leg- | Minnesota Bill Sets Up 
for nongovernment purposes, the ' could be issued until a safety cer- | state’s senate, The measure, intro-| iSlature to remove the word | Stiffer Overload Fines 
| “agent” and “vendor” from some i a 
sections of the general code which | More stringent penalties for truck 
| deals with the revocation of in- |°VeTloading are proposed by a bill 
surance agents’ licenses. |introduced in the Minnesota legis- 
: - S/S bony It would provide fines up to 
' , $100 for 1,000 pounds of overweight 
| May Up Kansas Benefits per axle, $200 for 2,000 and $300 for 
| Sharp increases in workmen's | 3,000. The fines would be doubled 
| compensation benefits are proposed|on a second conviction and _ in- 
by a bill introduced in the Kansas/| creased by the original figures on 





x 


| legislature, Maximum weekly bene-| each subsequent conviction. 
| fits would be increased from $20 to| soe sees 
| $30 by the bill. Colorado Senate Delays 
* * * 
ae . | Action on Highway Plan 
N. Y. Bill Seeks Defrosters Colorado’s senate has killed a 
For Cars Built After °53 long-range highway plan for the 


A bill introduced in the New York State, by way of a_ resolution 
legislature would make it manda-| which complimented the commit- 
tory to have windshield defrosters | tee which fostered the plan but 
on automobiles manufactured after urged postponement of at least 
Jan, 1, 1954. The measure has been| ® Y@8F- 
endorsed by the Automobile Club : 
of New York. ff 

Enactment of the bill would not 
affect cars built before 1954. 

ca 7 * 


| Omnibus Bill Would Tighten 


Oregon Vehicle Regulations 


A massive omnibus bill designed | 
|to reenact in a single package a 
| hodgepodge of vehicle laws now 
| scattered through Oregon statute 
| books is being studied by the state 
legislature. 

The proposal, filling 243 type- 
written pages, would also stiffen 
truck weight laws. Maximum loads 
would be 18,000 pounds per axle or 
|32,000 pounds on tandem axles. 
| Overloading penalties would be as 
high as 180 days in jail with fines 
of five cents a pound, for flagrant 









It’s Bemis for 4 
Tite-Fit Tubing, too + 


This versatile 
packaging ma- 
terial saves labor, 
time and mate- 
rial. Ask about 
Bemis Tite-Fit 
Tubing. 
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violators. : 
. * + Bemis 
Neb. Senator Asks Equality a s 
For Long-Haul Trucks ce ee 
Farm and local trucks would be | aa ne: 
required to pay the same state li- Indianapolis Ae 






New Orleans 







icense fees as over-the-road com- 
mercial vehicles under terms of a 
bill introduced in the Nebraska leg- 





ae. Also Offices in Other £ 
[™ Principal Cities 





| islature. 





* * * 


’ ° Ms » Governor Favors | 
; Lets face it, Jones. Lets get the FACTS : | eae 7 s Lewy | 


Bills to impose one of the na- 
| tion’s heaviest ton-mile taxes on the | —— a 
| trucking industry have been intro- 


Po 
Scant 


Know how many new cars are being sold each month— 











where—and when. Use facts to determine sales quotas, to duced in the Tennessee legislature 
gauge service potentials, to plan profitable manufacturing with the backing of Gov. Brown-| D CHROME 
programs. Use POLK NEW CAR AND TRUCK SALES ing’s administration. be aaatea 
REPORTS, compiled from official license registrations. ' The Ap sage aration cole cori DIE CAST 
Now greatly expanded in usefulness, they give sales totals akee CE She Come PCr Sem-tne Ter 
’ 2 weights over 42,000 pounds and up 
by makes, by models, by states, by price classes, to three cents a ton-mile for LVL PLATES 
compared with previous year’s sales. Know... at all times weights of more than 20,000 pounds | 
... your market potentials. Write for details on this new, MM 
comprehensive service. . ‘ sae 
also planned direct mail promotions Georgia Ready to Slice 
mailing lists Gas Tax One Cent 
consumer research A bill reducing Georgia’s gaso- 
city directories line tax rate from seven to six 
cents a gallon, effective June 30, 
Se . the . ‘ ace : dealers . /923 | has been given final passage by DEALERS: en 
eng, aulomolve endluilin, Ké hince the State legislature and sent to | The Modern Service Identification 
Gov. Talmadge for signature. Emblem—Plus Advertising Value. 
The approved legislation re- . ; 
MOTOR STATISTICAL DIVISION maven & one-cont added gasoline FREE SAMPLE coyreautiful full-size 
tax which had been enacted in compare! mae ‘ 
R.L. OA -@.4 CO. 431 HOWARD STREET, 1949 on an “emergency” basis. “eNO OBLIGATION © 
The gas tax cut is part of an 
DETROIT 31, MICHIGAN administration tax revision pro- Ny ail le ro 


Ve: Sel eee he ee 
gram, featuring a new sales tax. SSS) 
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Auto Advertising 


By George Deery 
Associate Editor 

General Motors, Ford, Chrysler, | 
Nash and Studebaker, in that order, | 
were among the 100 leading adver- 
tisers last year in general maga- 
zines and groups, farm magazines, | 
magazine sections and _ network | 
radio and television, according to | 
Leading National Advertisers, Inc. 

GM’s $16,878,218 placed it in 
third position for all types of | 
advertisers. This compares with 
$25,097,018 in 1949 and $26,620,335 
in 1948. Last year the corpora- 
tion was second. However, the 
biggest of the Big Three repeated 
its 1949 performance of being first 
in general magazines. 

Ford spent $8,340,796 to land in| 
14th position. In 1949, the firm’s| 
expenditures were $6,001,168, and 
$5,478,279 the year before that. An 
outlay of $2,037,057 made it the} 
leader of network television, 

In the 19th slot, Chrysler’s total 
of $6,277,262 compared with $6,456,- 
193 in 1949 and $5,492,150 in 1948. 
Nash placed 40th and paid out 
$2,653,856, against $2,625,985 and $2,- 
877,189, respectively, in the two pre- 
ceding years. Studebaker, in the 
61st spot, is credited with $1,909,231, 
$2,052,171, and $1,847,907 for the past 
three years. 

International Harvester showed a 
decline to $1,695,067 from $1,975,848 
a year earlier and $1,992,681 in 1948. 
This company was rated 72nd. 

Two parts makers made the 
list. Electric Auto-Lite was No. 
70 with an aggregate of $1,741,053, 
a hike from the $1,570,324 tagged 
for it in the previous year, and 
the $904,413 in 1948, Champion 
Spark Plug expended $1,364,760, 
compared with $1,376,034 in 1949 
and $1,279,351 for 1948. 

Goodyear is found in 42nd posi- 
tion for the following totals in 
the past three years: $3,586,544, $3,- 
196,358 and $3,872,257. 

Firestone was 43rd with a dis- 
bursement of $2,532,654. Its $2,108,- 
535 in 1949 compared with $1,606,541 
in 1948. 

The figure for B. F. Goodrich, 
which ranked 62nd in the past year, 
was $1,872,157. This stacks against 
$1,949,011 in 1948 and $2,150,546 a 
year previous. 

In 44th position, Texas Co. was 
the highest oil in the compilation 
with $2,484,711. Its magazine and 
air costs a year before were $2,- 
487,968, and $2,660,810 in 1948. 

Gulf made the roll as_ second} 
highest oil, That company’s $1,770,- 
663 compares with $1,230,906 and 
$986,424 in the two previous years. 

The third petroleum firm, Socony- | 
Vacuum, placed 75th. It placed 
$1,652,425 worth of radio and maga- | 
zine advertising in 1950. In the} 
two previous years these media) 
shared $1,627,290 and $1,164,180. 

The largest sum for all types of | 
advertisers was the Procter & Gam- | 
ble budget of $27,023,122. 

ok * 7 


Wise Heads MacFadden 

Harold A. Wise, will be the new} 
president of Macfadden Publica- | 
tions, effective Apr. 25, it has been | 


announced by O.| 
J. Elder, retiring | 
president, and} 
Irving Man- 
heimer, who! 
heads the new 
group which now | 
holds working 
control of the 
company. Wise 
has been with 
Macfadden Publi- 
cations, for 31} 
years, joining the| 
company in 1919 on the advertising | 
staff of True Story, and by 1932 
was advertising manager for the 
magazine. In 1935 he became adver- | 
tising manager for Liberty and was 
named advertising director of all| 
Macfadden publications in 1941. 
From 1946 he was executive vice- 
president and general manager of 
the company until June 1950 when 


he announced his retirement. 
* * * 


House & Garden Guide 

The first in a series of motor- 
ing guides sponsored by House & 
Garden in cooperation with the 
American Automobile Assn., ap- 
pears in the March issue. The 
itinerary, planned with the as- 
sistance of the National Council 
for Historic Sites and Buildings 





H. A, Wise 





| garden 


and the Garden Club of Virginia, 
covers a major portion of Vir- 
ginia attractions including 
Williamsburg, Monticello and 
Mount Vernon. 

Charted as a two-weeks trip, 
depending on driving and sight- 
seeing habits, the motor route be- 
gins in Washington, although it 
could easily start anywhere on 
the circuit. The magazine also 
offers information on the many 
private houses and gardens that 
may be seen during historic 
week, Apr. 21-23, plus 
rates on luxury as well as less 
elaborate hotels. 

* * * 


Chicago News Wins 

The annual typography award 
for newspapers with more than 
75,000 circulation by the Inland 
Daily Press Assn, was presented 
to the Chicago Daily News at the 
association’s annual 
meeting in Chicago last week. 

The Northwestern’ university 
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ALSO, Single post 
rotating lifts for 
passenger cars and light 
trucks. Single or two-post 
for busses and trucks. 


school of journalism sponsors the | 
competition. 


, . ’ * * 
ANA Spring Parley 

The Assn. of National Advertis- 
ers’ 42nd spring meeting will be 
March 28-30, at the Homestead, Hot 





Ben Donaldson 
a Defense Economy.” Present plans 


| for the me 


“call for a careful review of adver- 
tising so that it can continue to 
meet the many new problems in 


our constan 


| Watts with Look 
Robert Watts has been appointed |time . . 


Springs, Va., Paul 
B. West, ANA 
president, has an- 
nounced. Ben 
Donaldson, Ford 
director of adver- 
tising and sales} 
promotion, has 
been named pro- 
gram committee 
chairman. The 
theme, Donaldson 
announced, will 
be “Advertising in 





-eting, Donaldson said, 


tly shifting economy.” | 
a 4 * 


_Dodge Dealers Visit TV Show— 
Dodge dealers of the New York area take a peek backstage during a telecast of ‘'Show- 
U.S.A."" Chatting with Eva Gabor, Hungarian actress, are, left to right: Irving 


23 





| Cleveland advertising manager of | Rogers, Brooklyn; Joseph Schneider, Jackson Heights; A. Messinger, Brooklyn; Sam Rush, 
|Look, it has been announced by | Jackson Heights; Irving Antler, Springfield Gardens, L. |I.; Edward Taylor, regional manager, 


midwinter | Don Perkins, advertising director. 


He was formerly Cleveland adver- | —-——— 


|tising manager of Pathfinder. 


CURTIS PNEUMATIC MACHINERY DIVISION 
of Curtis Manufacturing Company 
1976 Kienlen Avenue, St. Lovis 20, Missouri 





AIR COMPRESSORS 


Electric or Gasoline 
Motor Driven. 


Vertical or Horizontal 
Tank Mounted. 


CURTISH=--) 
T. 


LoulIs 


1 am interested in items checked: Nome............ cosdonecereceseviesneeee 
(J AIR COMPRESSORS DN kos case ane sbehr ares ce seseae saeawun 
[-} AUTO LIFTS 

Single Post [] Two Post [J SHOR ccc cicccciscderccceseccncveonseene 
[_] POWER CAR WASHERS CC aerieaacn oaks ZOne so Slales vveseee 


HYDRAULIC 
CAR WASHER 


and Joseph Goldring, Brooklyn. The program is sponsored by Dodge dealers. 


Want to Buy or Sell something? Try AUTOMOTIVE NEWS WANT ADs! 





CURTIS FULL HYDRAULIC 
TWO-POST LIFT 


HAS THESE ADVANTAGES: 


@ No deep pit 
@ 60-inch wheelbase range 


@ Plunger travels 72 inches above floor 
AM Sh (tallest men work in complete comfort) 


@ Front and rear steel frames shipped with doors 
and door operating mechanisms completely 
assembled. (Easy installation.) 


@ No obstructions above floor 





(300 Pounds Pressure) 


For better and faster car washing; more cars are 
washed per day—more profits for you. 


a ee SL 8 ED 


Py eg Maes dl all: Me oli) tol) 


1976 Kienlen Ave. « St. Louis 20, Mo. 
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“Wo the Ladios-Bloss om 


.. THEY GAVE US PUSH-BUTTON STARTING 


When they threw away the starting crank, the ladies 
scored a triumph. They were the ones most insistent in 


demanding a push-button world —a development in 








which Auto-Lite played a most important role. 


2 


T WAS 1912 when Auto-Lite gave the world the first We wy . than 400 products in 28 great Auto- 
ee Sf) \ \\ 


6-volt electric starting system in which the starter and \\ Lite plants from coast to coast. 





generator were separate units. As standard equipment on 
J 


\ 
My Today . . . Auto-Lite products, 
the Abbot-Detroit in that year, this sites backed by world-wide service facili- 
new starter pioneered the principle ties, are original equipment on many makes of America’s 
now in common use for all cars. finest cars, trucks, tractors, airplanes and boats. Their 


record of dependable performance earned by these prod- 





From those early days Auto-Lite has 


grown to be the world’s largest inde- 
pendent manufacturer of automotive 


) electrical equipment . . . producing more 
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ucts during 39 years of use is sum- 
med up in the phrase... “You're 


Always Right with Auto-Lite.”’ 


BATTERIES e¢ BUMPERS e CASTINGS e FUELPUMPS e HORNS 





GENERATORS e LIGHTING UNITS e SWITCHES e« MOTORS 
INSTRUMENTS & GAUGES e WINDSHIELD WIPERS e WIRE 
& CABLE e SPARK PLUGS e METAL FABRICATED ASSEMBLIES 


IGNITION UNITS e PLASTICS 
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lan acetylene torch from the firm's 
service department. 


* * . 


Klein Marries 
H. A. Klein, Chevrolet dealer at 
Greensburg, Pa., recently married | 
Emma Herold. 


‘ * * 


|Hodo Sells Dodge Outlet 


| To Direct Ala. Finances 
David W. Hodo announces he 
|; has sold his Dodge-Plymouth 
| dealership in Montgomery, Ala., 
Hodo Motor Co., and accepted an 
| appointment as finance director 
of Alabama. He took office as an 
appointment of Gov. Gordon Per- 
sons. 

The Hodo dealership was pur- 
Motor Co., 





Robert C, 


Greenlease, Cadillac | 
dealer in Kansas City, has pur-| 
chased a tract of land at Linwood | 
Blvd. and Gillham Plaza which| of directors, along with the other 
contains 32,000 square feet. Green- | officers. 
lease first intended to construct a| + * # 
new dealership building on the site, | Perry Chevrolet Opens 
but present uncertainties have 
postponed the plans. The area will |Its New Building 
temporarily be a used-car lot. A new building for Perry Chev- 
+ * * rolet, East Towanda, Pa., has been 

opened. Wesley Perry heads the 
nine-year old firm. 

The’ structure contains 15,000 | 
square feet of floor space, almost | 
|double the size of its former home. 


wards sr., vice-president; A. H. 
Withrow, secretary-treasurer. G. 
P. Doll is a member of the board 


Knoblock-Edwards Becomes 


Howard Edwards Motors 


Howard Edwards Motors, 
(Lincoln-Mercury), Newport, Ky., 


Inc. 





a ’ |Perry recently loaned two new, Chased by Hedrick — 
a to. — ae poss Chevrolets for driver-training io a = ee ae 
will continue to occupy the new- |CUrses in the district's schools. | an i Ge te On. oa. 
car sales and service building at | >. se 8 gomery Ford dealer as president 
the northeast corner of Fifth and | Rovale Workers Dance lot the mew corporation. The 
Monmouth Sts. The entire per- The staff of Rovale Motors, Ltd.,| transfer involved a “reported 


being retained, with | Ottawa, recently sponsored a dance | 


Hugh Savage and Bill Foster as | a al 

service managers, Herman Moses or aoa More than 100 per 

as sales manager, Herman Peas- |" > = & 

lack as office manager, Marshall | Paulk One Year Old 

Dodd as parts and accessories Brock Motor Robbed | The first anniversary of Paulk 

manager, and Carl Elkins as body Burglars stole $1,000 in cash from | Motor Co., Winter Haven, Fla., was | 

and paint department manager. | Brock Motor Co., Coushatta, La.,|celebrated on Jan. 29 by employes | 
by burning a hole in the safe with/of the organization, Cc, M. Paulk, | 


the worlds 
is the radio that 
belongs in the cars 


sonnel is price” of $200,000, according to 
local reports. 
* * * 


Officers include: 





OE 


~~ ustom-built auto radios 


you'll install more radios if you 
feature the name your customers 


know and trust! i pays —in customer 

satisfaction — to match the fine 1951 cars you sell with the 

finest accessories you can install. Motorola CUSTOM-BUILT 
auto radios are recognized by car owners everywhere 

for their long trouble-free performance, superb tone quality 
and powerful reception. There’s an easy-to-install model 
specifically designed to fit the instrument panels of the 
cars you sell. - 


pushbutton 


It’ll pay you — in bigger sales and profits —to feature 
and recommend Motorola — the world’s most popular 
auto radio . . . with high quality your customers 
know and trust! / 


. re 
contact your distri butor toda 


|new and used cars were 


most bopular auto 9a 





Motorola custom-built auto radios 
feature automatic ‘‘finger-tip”’ 


ee 





| Handles International— 


Prichard and F. A. Neal are the owners of Neal Equipment Co. (Internationa!) 


Charles, La. The firm was organized last November with Neal as general manager 
staff of 15 persons 


announced. More tnan 600 
delivered 


owner, 


during the first year. 
* * ~ 
Fire in Ellis, Kans. 

Fire believed to have been caused 
by an overhead heater, caused dam- 
ages of nearly $50,000 to Bartell 
Motor Co., Ellis, Kans. The blaze 
raged for two hours. There was 
only smoke and water damage to 
the shop part of the building. Dam- 
age in the main building, where 





{ oO 


Custom-built 


for these 1951 
cars and trucks. 










tuning . . . several 


models also available with low- 
priced manual controls! 


4545 Augusta Blvd., Chicago 51, Illinois 





Lak« 
It has 


the service station office, showroom: 
and parts department are located 
was estimated between 75 and &i) 
percent. Most of the roof over th: 
parts department caved in. Ralph 
Kippes is manager of Bartell Mo 
tor Co. Mrs. H. A. Bartell is owne: 
of the company. 
* * * 


Chrysler Appoints Lewin 
Chicago MoPar Wholesaler 


William Lewin, president of Mid- 
Central Parts Corp., Chicago, was 
presented a plaque announcing his 
| appointment as a wholesaler of Mo- 
Par parts for Chrysler. Roy A. Mc- 
Ada, Chicago regional manager, 
made the presentation at a special 
ceremony in the company’s offices 
at 6136 Cottage Grove Ave. 

Lewin has had 10 years of experi- 
ence in the automotive business. 
His company stocks more than 20,- 
000 items of parts and accessories 
for Plymouth, Dodge, DeSoto and 
Chrysler cars, and Dodge trucks. 
|It has 21,000 square feet of floor- 
| space devoted to parts warehousing 
and merchandising. 

a * + 


Michel Gets Dodge Deal 


In Grosse Pointe Woods 


Boos Motors, Inc. (Dodge-Plym- 
outh), Grosse Pointe Woods, 
Mich., has been purchased by 
Gilbert Michel who will operate 
it as Michel Motors. 

Michel was formerly president 
of Aaron DeRoy Motor Car Co. 
and owner of Michel Sales and 
Service. He has been in the auto 
business in Detroit 27 years. Ar- 
thur W. Schroeder will be sales 
manager. 


Buck, Newman Buy 3 Firms 


From Young in St. Paul 

A major transaction in the 
Minnesota automobile field was re- 
; vealed recently in the acquisition 
|by George L. Buck and Walter J. 
| Newman of Young Motor Car Co. 
|(Ford), Dealer Mfg. Co. and the 
|Grand Super DX service station, all 
lin St. Paul. 


Buck and Newman acquired the 
motor car firm from J. Raymond 
|Young who retired. The company 
employs 90 men. Both new owners 
have been associated with the firm 
| for 16 years. Dealers Mfg. Co., serv- 
icing Ford-Mercury rebuilts, em- 
ploying 57, also was acquired. The 
|dealership was changed to Grand 
| Avenue Ford Co. Young will devote 
his entire time to Young, Inc., Lin- 
coln-Mercury dealer in St. Paul. 

* 4 * 


Bothager Elected 


A. V. Bothager, Bremond (Tex 
automobile dealer, has been elected 
president of the Bremond chamber 


of commerce. 
* * * 


Emerson Eyes Council 


Leslie M. Emerson, an automobil« 
dealer, has announced his candi 
dacy for the Republican nomina 
| tion as a member of the city counci! 
of Laconia, N. H. 

* * * 
Fire Hits Fuqua-Davis 

Fuqua-Davis Motor Co., Mayfield 
Ky., was damaged by fire to the 
extent of $20,000. In addition to th: 
building, one new automobile, two 
used cars, a tractor and farm im 
plements were destroyed. The blaz 
started when gasoline was being 
|drained from an auto tank. 
| ~ 7 a 


Take Safe, Too! 

C. A. DeLong, owner of DeLong 
|Chevrolet, San Rafael, Calif., wa 
robbed of $1,000 in cash and checks 
recently, He told police that the 
| burglars carried away the safe, too 
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Workers Likely to Get 
4-Cent Hourly Raise 


(Continued from Page 1) 


Clague had explained that the in- 
dex was being brought up-to-date 
with inclusion of television sets and 
other items, and that both the new 
and old-method indices would be 
published early in March. 

In effectuating the March 1 cost- 
of-living raise, Johnston recom- 
mended also that the June 1 an- 
nual productivity raise and cost-of- 
living review be upheld by the 
Wage Stabilization Board. 

The stabilization boss suggested 
that a deferred-payment plan 
might be used for the four-cent 

“improvement factor’ raises, in 
lieu of cash additions to base pay 
rates, 

Postponing a decision on cost- 
of-living escalators until June 30, 
Johnston said, “will give needed 
opportunity to study their Place in 
the stabilization program.” 

He urged that benefits from 
health, pension and welfare plans 
be excluded from the benefits per- 
missible under the 10 percent allow- 


ance. He contended that such bene- | 


fits do not contribute to inflation- 
ary pressures. 


The consumer price index was 
174.8 on Oct. 15, 1950, on which 
basis automotive workers’ were 


granted a three-cent-an-hour raise | 
as of Dec, 1. The 174.8 reading was | 


the highest on record. 
* * 


Ae a the pay hike fluctu- | 
+4 ates one ¢ cent for every chi change 








SAE Meeting | 
To Air War’s | 
Effect on Styling 


NEW YORK.—Automotive engi- | 
neers of the U. S. and Canada will 
meet at Detroit March 6-8 for tech- 
nical study of the requirements of | 
future vehicles, whether for peace) 
or war, and of the impact of more | 
rigid government economic regula- 
tions upon the design and manufac- 
ture of cars and trucks. 

The occasion is the national pas- 
senger-car, body and materials 
meeting of the Society of Automo- 
tive Engineers in the Hotel Book- 
Cadillac. E. H. Kelley, of Chevrolet, 
is chairman of the general commit- | 
tee for the meeting. 

Status of strategic ferrous and) 
non-ferrous materials will be out-| 
lined at the opening session on 
March 6. The engineers will con- 
sider also the development of the 
new Chrysler V-8 engine. 

Program for Wednesday will in- | 
clude a forum on tires, with special | 
reference to durability, and the) 
presentation of technical papers on 
materials for military motorized 
equipment, new casting methods 
for making automotive parts with | 
closer tolerances and safety fea-| 
tures of auto bodies. 

March 8 will be given over to 
symposiums on instrumentation and 
to improved performance through 
sound valve gear design. The meet- 
ing will close with a dinner at 
which Vice-President Harry J.| 
Klingler, of General Motors, will | 
speak on “Engineering and Man- | 
agement.” | 


Kentucky Dealers | 
| 





Set Parley Date 


LOUISVILLE. — The Kentucky | 
Automobile Dealers Assn. will hold | 
its annual convention Sept. 16-18 | 
at Kentucky lake, Gilbertsville, it | 
was announced last week by Lew | 
Ullrich, managing director. 





Auto Stocks 


Feb. 26 Feb. 19 | 


Chrysler ......... 19% 15% 
CONE eae ctencaus 5 4% 
General Motors .. 50% 50 
eee eee 19% 11% 
Kaiser-Frazer .... 7% 7% 
Nash-Kelvinator .. 22 21% 
Packard . .. 8% 5% 
Studebaker . ede get 84% 33% 
OO a vic ctseces 10 10 
Willys-Overland .. 11% 11 
Average for mee — 
10 Stocks ....... 238.68 22.78 
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Water, Water... 
ae | Horn Aids Columbia, Pa., 


During Shortage 


COLUMBIA, Pa. — (UTPS) — Co- 
lumbia Auto Co. (Chevrolet), head- 
ed by George F. Horn, rendered 
outstanding community service dur- 
ing the recent water shortage here 
by becoming a substation for drink- 
ing water. 

An ice jam which subsequently 
inundated the town’s pumping sta- 
tion resulted in the shortage, and 
about 20 percent of the space in the 
shop was set aside for the distribu- 
tion of milk cans with drinking 
water, transported from Lancaster 
“land York, 

In addition to this service, some 

Rr oe ae employes of Columbia did extra 
—— f || duty as flagmen at night when 
‘Picketed' at Announcement Time— large — ce a aa 
government's “price-wage order at) Davis Auto Co. (Pontiac), Fort Wayne, Ind., didn't mind when pickets showed up in front dealership also offered the use of 
present is not workable,” E. M.| of the dealership when the 1951 Pontiacs went on display. In fact, the kids wouldn't have | its own trucks to the Red Cross 
Cushing, director of industrial rela-| been paid if they had not appeared. |during the emergency, and if per- 
tions for U. S. Rubber Co., last week | —__— —---- sons were unable to get the waher 
told a Chicago personnel conference , ; ‘ themselves, the dealershi lso de- 
of the American Management Assn.| Provision regarding farm parity | ity,” he added, “you must think in| eaves, tne cealersnip also de 

4 jlivered it to them with a small 
that “if you are going to stabilize prices as the basis for his state-| terms of compensating employes so | truck. . 
wages you must stabilize prices, | ment. | that they do not feel they are los-| Business continued at a near-nor- 
too” and “this means a change in| “If you are going to permit prices |ing position to the extent of hard-| mal pace at Horn’s dealership while 
the law regarding parity.” to increase on certain matters in | ship. I think we should stop prices} water was scarce although car 

Cushing © cited particularly the | the cost- -of- -living because of _par-! where they are.” washing was discontinued. 


of 1.14 points in the index. Reviews 
are made quarterly. 

The March 1 raise will add fur- 
ther pressure on the labor costs of 
New-car makers, still caught in the 
freeze of their prices at Dec. 1 
levels. The price freeze on new cars 
was extended last week until) 
March 31 to permit the Price Stab- | 
ilization Board further time to work | 
on a new-car price formula. 

Contending, meanwhile, that the 














30% MORE PROFIT 


WITH CONCENTRATED 


Nokorode 


1 IT’S SIMPLE ARITHMETIC! 


Most ordinary undercoatings contain a 
large percentage of solvent. You spray 
undereoati ting. Jobs 


these undercoatings to a 1%” thickness— 







but when the solvent dries out, you’re 
left with about 1%" thickness. 


Lion Nokorode Under-Car Sealer and 
Silencer is concentrated. You _spray 
Nokorode to 1%” 
to almost 1%” thickness. There’s no waste- 
ful excess Acorns 













Result: You can do half again as many 
cars with the same amount of Lion Nokorode 
as you’d do with ordinary undercoatings. 
Yet Nokorode costs no more. Drum for 
drum, you make 50% more profit with 
Nokorode! Nokorode is uniform, for smooth 
application. It’s homogenized — won’t 
clog guns. And it’s guaranteed to give 
complete customer satisfaction. Start 
making money with Nokorode—send the 
coupon below now! 


Made Under The Process Of U. S. Patent No. 2,393,774 















How To Make 
More Money From 
Undercoating! 





LION OIL COMPANY, El Dorado, Arkansas 


Please send me complete details on how | can increase 
my undercoating profits with Lion Nokorode Under-Car 
Sealer and Silencer. 


Name 





Street or Route 


City 


Brand of undercoating | am now using, if any. 
SSSSSSSSSSSSSSSSSSSSSSSeeaeaaeesusaauan a 





State 
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Via Hancock Formula... 
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New-Car Price Setup 
May Embrace All 


(Continued from Page 1) 


and oil, food, 


jewelry, 


gasoline 
drugs, 


equipment, 
beverages, 
ware, etc 

A series of other orders apply- 
ing to prices in manufacturing, 
wholesaling and retailing in a 
wide variety of items are due for | 
later issuance, OPS said. 

2. The National Production Au- 
thority issued an order permitting 
all establishments to procure on a 
priority basis equipment and sup- 
plies for maintenance, repair and 
operation of present facilities. 

3. The petroleum administrator 
for defense announced allocation 
controls, effective March 1, on 
tetraethyl lead, which will result in| 
the cutting of the octane, or power, 
ratings of gasoline sold to civilians 
by one to 1% points. 

* + 4 

T WAS claimed that the cut will 

have little effect on the perform- 
ance of the average automobile. 

Manly Fleischmann, NPA ad- 
ministrator, in announcing the plan 
giving priority rating to orders for 
materials to be used for mainten- 
ance, operation and repair, said all 
establishments will be allowed to 
buy such supplies at the same rate 








Retailers Get More Time 
To Provide Ceiling Data 
WASHINGTON, — OPS last 

week extended until March 22 | 
the time in which retailers must | 
prepare and preserve certain 
statements required under Sec- 
tion 16 (a) of the General Ceil- 
ing Price Regulation. The expi- 
ration date was March 1. The 
pertinent requirements are stat- 
ed in paragraphs 2 and 3 of 
Sec. 16. 

OPS said one reason for the 
postponement was the possibility 
of another regulation covering 
certain categories of consumer 
goods that may make unneces- 
sary the preparation by sellers 
of commodities at retail certain 
records which they otherwise 
would be preparing under the 
provisions subject to this amend- 
ment. 





hard- | 


as the dollar value of such pur- 
chases last year 

In each quarter the expendi- 
tures cannot exceed one-fourth of 
the 1950 total. 

Since such purchases are to be 
on a dollar basis, the order will 
mean reductions in the actual vol- 
ume of materials where prices have 
gone up. 

HE MRO (maintenance, opera- 

tions and repair) program, it 
was pointed out, is permissive in 
character. No one is required to 
use the ratings, but if they do they 
are bound by the limitations of the 
regulations. 

A special provision for seasonal 
businesses permits such enter- 
prises to purchase as much in 


any current quarter as in the 
corresponding period of 1950. 
Beginning next July 1, retailers 


covered by last week’s OPS order 
must display tags or other mark- 
ings showing shoppers the exact 
dollars-and-cents selling price on 
each item, 

Small retail shops, doing an an- 
nual business of less than $20,000, 
have the option of ignoring the new 
order and continuing to abide by 
the blanket price freeze which pegs 
their selling prices to the highest 
they charged between Dec. 19 and 
Jan, 25. 

Since wholesale prices still re- 


Memories 


Esquire Features Prints 


Of Antique Autos 

CHICAGO. A two-page spread 
of colored prints of 11 antique 
automobiles is featured in the April 
Esquire magazine. 

The prints, by Clarence P. Horn- 
ung, are of the 1904 Haynes-Apper- 
son touring car, 1905 Ford Model F 
Touring Car, 1906 Pierce-Arrow 
Tonneau, 1909 Reo Runabout, 1909 
Thomas Town Car, 1904 Packard 
K Tonneau, 1905 Pope-Toledo Tour- 
ing Car, 1908 Cadillac Limousine, 
1908 Buick 10 Rumble, 1910 Knox 
Tonneauette, and the 1910 Stod- 
dard-Dayton Landaulet. 
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ONE OF THE NATION'S 


LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 1866 
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FOUNDRY 


MAIN 


OFFICE AND MANUFACTURING 
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PLANTS 


CHATTANOOGA 2, TENNESSEE 











Hildegarde Christens Her Truck— 


The song stylist christens her new Mack truck which is accompanying her current national 


concert tour. Harry Seanor 


a Mack vice-president, beams his approval 


Macks have carried 


everything from ammunition to apples but nothing more thrilling than Hildegarde's collection 
of Paris, London and New York gowns, according to Seanor 


main under the general freeze, 
they cannot rise at present, but 
DiSalle said he plans eventually 
to bring them under direct, item- 
by-item ceilings, some of which 
probably would reflect higher 
costs, 

He also will extend the margin- 
type of control, at some future 
date, to most retailers not covered 
by last Tuesday’s order. 





Chevrolet Calls 
National Dealer 
Council Parley 


DETROIT. -First sessions of the 
Chevrolet National Dealer Plan- 
ning Committee under the recently 
|broadened program, which more 
ithan doubles the number of par- 
| ticipants, will be held here March 7. 
| W. E. Fish, general sales man- 
ager, said groups representing large 
,;and small dealerships will convene 
|both separately and collectively on 
'problems brought up through zone 
and regional meetings. 

Sixteen dealers, whose average 
experience tops 14 years, comprise 
|the membership of the national 
|committee. They were named for 
|zone committee service by nation- 
wide zone balloting and _ subse- 
quently moved to regional and na- 
tional committees through their 
election as committee chairmen. 

Representing the larger Chevrolet 
dealers are: Gordon Wilson, De- 
troit; M. Woolverton, Pittsfield, 
Mass.; C. L. Creswell, Baltimore; 
Walter J. Coyle, New Albany, Ind.; 
Roy Evett, Winona, Minn.; Paul A. 
McIntire, Wellington, Kans.; R. R. 
Saunders, Alexandria, La., and R. 
E. Murray, Butte, Mont. 

For Chevrolet dealers with small- 
er sales potentials the following will 
act: A. L. Rice, Mason, Mich.; C. 
B. Pierson, Caribou, Me.; L. C. 
Yobp, Verona, Pa.; D. L. Wall, 
Cuthbert, Ga.; V. Z. Hill, Streator, 
Ill.; M. E. Hobson, Kingman, 
Kans.; W. P. Allen jr., Terrell, Tex., 
and W. H. Price, Omak, Wash. 


Trailer Shipments 


Show Decline 


WASHINGTON.—A decrease of 4 
percent has been reported in fac- 
tory shipments of truck trailers for 
November as against the totals list- 
ed for October. 

The figures, announced by the 
Department of Commerce, showed 
the November totals to be 6,376 
units valued at $23,000,000. The Oc- 
tober figures were listed at 6,657 
units values at $24,000,000. 


Of the November shipments, vans 
accounted for 3,974 units (65 per- 
cent), while platforms accounted 
for 17 percent. The remaining 18 
percent was split up among low-bed 
heavy carriers, haulers and dumps. 


The report noted 123 companies | 


reporting in the November figures. 


Milwaukee Used-Car Center 

Sponsors Unusual Opening 
What is said to be the most un- 

usual used-car center in the south 


Milwaukee area is one recently 
opened by King Braeger (Chevro- 
let), Forest Home Ave. and S. 
18th St. 


For the opening, he gave 100 gal- 
lons of gas with every used car sold 
from the center, and sponsored a 
jingle contest for savings bond 
prizes. Also, an auto show of 
famous old cars was held, with 
models dating upward from 1899. 


GM Payroll Hits 
\Alltime High 
Of 465,239 


DETROIT. General Motors pay- 
rolls reached a new alltime high 
in 1950 while employment equaled 
the record during World 
War II. 

C. E. Wilson, president, and Al- 
fred P. Sloan jr., chairman of the 
board, in a statement issued prior 
|to distribution of GM's 1950 annual 
| report, termed last year a good one 
|for GM men and women from the 
|standpoint of employe benefits and 
morale, as well as employment and 
payrolls. 

Average employment of salaried 
and hourly-rate workers totaled 
465,239 in 1950, a peacetime record 
and equal to the wartime peak year 
of 1944. This compared with an 
average of 401,326 employes in 
1949, 

Payrolls rose to $1,809,218,043 last 
year, compared with $1,440,690,450 
in 1949. The increase was attributed 
to a greater number of employes 
and substantial amounts of over- 
time. With most plants operating 
on a two-shift basis and many 
shifts totaling 45 or more hours a 
week, hourly-rate employes worked 
an average of 41.5 hours per week 
in 1950, compared with 39.5 the 
previous year. 


set 


L-M Announces 


Sales Winners 


DETROIT.—Winners of a nation- 
wide contest to select the outstand- 


ing retail salesmen during 1950 in| 


Lincoln-Mercury have been an- 
nounced by Joseph E. Bayne, 
general sales manager. 

Ninety-two men from the Divi- 
sion’s 23 sales districts were named 
by Bayne as the ones whose sales 
during the period from March 1. 
1950, to Dec. 31 were the best. Ten 
other winners were also selected by 
lot to receive prizes. 


State Aid Sought 
In Mobilizing of 


Small Business 


WASHINGTON. Defense Pro 
|duction Administrator Willian 
|Harrison last week requested gov 
ernors of the 48 states establish ; 
;}commission on small business ir 
leach state “to marshal communit) 
resources for the full utilization of 
| small business in the mobilizatior 
| program.” 

Harrison said NPA was deter 
mined to see that smal] business 
makes the greatest contribution t 
mobilization as well as maintain u 
high level of production to suppl) 
civilian needs. 

He warned, however, that hard 
ships will occur in business, larg: 
and small, as basic materials in 
short supply are channeled int 
military production. Even if the en 
tire expenditure for rearmament in 
the current period of partial mobili 
zation was awarded solely to smal! 
| business, these displacements would 
}oecur, he said. 


Harrison promised that NPA 
would develop means by which 
small business capacity is made 


known to federal procurement of- 
fices and prime contractors who 
need the aid of small firms for de- 
fense related business as well as 
normal business, 

“As an immediate step,” he said 
in his message to the governors, 
“may I request that you appoint 
a governor’s commission on small 
business, composed of men and 
women experienced in such fields 
as manufacture, product and mar- 
ket research, distribution, labor and 
finance.” 





Management Assn. 
To Discuss Selling 


In Mobilization 


NEW YORK.—Steps taken by 

leading companies to adapt their 
marketing organization to changed 
selling conditions caused by a mo- 
bilized economy will be described 
at the two-day national market- 
ing conference, planned by _ the 
American Management Assn. for 
|March 12-13 at the Waldorf-Asto- 
|ria Hotel here. 
A. L. Nickerson, director of do- 
|mestic marketing for Socony-Vac- 
}uum, will be chairman of a panel 
session at which representatives of 
|\leading companies will describe 
|what their firms are doing to meet 
changed conditions, brought about 
| by allocations and shortages. 


Crudginton Honored 


Bob Crudginton, owner of Bob 
Crudginton, Inc, (Studebaker), Am- 
arillo, Tex., was honored at the 
annual banquet of the chamber of 
commerce of his home town. Laud- 
ing Crudginton for his efforts as 
president of the Amarillo commun- 
ity chest during 1950 the mayor 
presented an engraved plaque to 
Crudginton. 





THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION’ 


S LEADING CARS 


GEORGE P. HOOPER 


AUTOMOTIVE RESTFOAM SALES.~ 1914 FISHER BLDG 





, DETROIT 2, MICH 


WASH-OUT RECORDS 


COMBINATION NEW AND USED CAR SALES FORMS 


ORDER FORM 221 


Supply in stock Order direct or ask 
for sample. Prices F.O.B. St. Louis. 


ORDER DIRECT FROM 


SD sscesmsitnitiniaanin $4.20 
1000 ............. $12.00 


COMFORT SPECIALTY CO. 


200 South 7th St. 


St. Louis 2, Mo. 
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rustrations of a Washington Correspondent re 


A Day in the OPS Madhouse 











Accessories and Trucks Featured 


can be reduced—or rolled back— 

at the start, that perhaps better 

results can be achieved at the 
finish. 

Sounds good, doesn’t it? But that 
is what Dr. DiSalle and his brain 
|trusters have had in mind all the 
| time, 


+e 


2A rmy Models 
In Production 


At Harvester 


FORT WAYNE, Ind. 
Wayne Works of International 
Harvester is now in production on 
two completely military-type trucks 
for the U. S. Army Ordnance corps. 

The one known as Model M-41, 
five-ton, 6x6, has a wheelbase of 
179 inches with a cargo body and 
will carry a payload of 15,000 
pounds on the highway or 10,000 
pounds cross country. 

The other, Model 
dump body, is also a five-ton, 6 by 
6, with a wheelbase of 167 inches, 
which will carry a payload of 20,000 


M-51, with 


pounds on the highway or 10,000 
pounds cross country. In addition, 
|they will pull towed loads of 30,000 
}pounds on the highway and 15,000 
pounds cross country. 

These vehicles are reported cap- 
lable of a maximum speed on the 
highway of over 50 miles-per-hour 
with rated load and cross country 


running engine, I-H stated. 


With rated load and_= cross 


Bu: at any rate, that is the story | country towed load, it is said, they 


will negotiate a 2 percent incline at 


my fingers crossed, I turn to my/30 miles-per-hour or a maximum 


weekend holiday, hoping it may be|incline of 60 percent at 2% 


miles- 
per-hour without the cross country 
towed load. 

In addition, Army specifications 
call for the vehicle to perform 
normally in air temperatures rang- 
ing from 65 degrees F. to 125 
degrees F. 

Another requirement is the abil- 
ity of the vehicle to ford water. 
Shallow fording requires all com- 
ponents, including the engine and 
electrical system, to be _ water- 
proofed and equipped for fording 
hard bottom water crossings to a 


——|maximum depth of 30 inches—fresh 


or salt water—without the use of 


special kit equipment. 


Auto Forum 


(Continued from Page 4) 


| paredness for another possible con- | 


| flict. 


| In view of this situation, the 


automotive trade association 
must predicate its operations 
upon the expectancy of change 
from day to day, from week to 
week, and month to month. We 


Pro (Continued from Page 1) empted because they were al- 
ian ov | ready covered. If nothing is done, 
gov or to Apr. 1, as reported? will they be free to go their own 
sh ¢ " fas 99 es | way? 
s ir PR gg scl Sy agg hag Sy ig “Oh, no; I don’t think so,” he 
init that.” he ventured came back quickly. “There prob- 
n of “In the general price freeze,” I ably will be an amendment— or spe- 
itior . ‘ a |cial order—to hold them in line 
boldly pointed out, “automobiles until the Hancock formula is 
at the factory level were ex- | ” ; 
eter sranenenapsnnivtneeinhahaniner escent —-- | — ii pik é 
ness } n ere we were—-back again 
n te Two Ohio Assns. where we started. 
in a “And when will the Hancock for- 
ppl) mula be announced ... ?” but at 
Elect Officers ae ee toon we 
ard COLUMBUS, O.— Elections have Se ele ae 
arg: t been held by dealer associations in HIS report is not intended as a 
3 in Columbus and Ashtabula county. slap at anyone in the OPS. 
int The Columbus Automobile Deal- The place is truly a madhouse, 
en ers Assn. has elected James L.|with a lot of intelligent, earnest 
it in Saeger as president; Edgar Planck,|men working hard to solve the 
bili vice-president; Herman Marte, sec-| problem before them. 
mall retary, and Floyd J. Kitsmiller,} Mike DiSalle, Ed Phelps and all 
ould treasurer. John B, Barton remains|the others—from top to bottom— 
as executive secretary. are beloved by all who come in 
NPA V. S. Bishaop, Ashtabula, was|contact with them. Bruce Morris, 
hich chosen president of the Ashtabula|currently heading the Automotive 
lade County Automobile Dealers Assn. | Pricing division, and the other spe- 
of- Others elected were: H. C. Hall,|cialists associated with him are 
who Conneaut, vice-president, and David | fine, good men in their jobs. But 
de- L, Haskell, Ashtabula, secretary-|their jobs are tough, complex and 
| as treasurer, Named as trustees were: |bound round with government red 
C. E. Taylor, Geneva; C. C. Emhoff,|tape for which no one person is 
said Conneaut; Robert Webb, Ashta- | Tesponsible. 
iors, bula; Walter McGill, Ashtabula; | They are having even more 
oint Earl Thomas, Jefferson, and Andy| trouble battling their way out 
nall Masirovits, Rock Creek. | than this reporter has battling 
and — — his way in. 
elds With all this written, it mayhaps 
= Braden Upped would be the well-known irony of 
anc | fate that an answer may come just | " ini 
In Dodge Sales atter this "edition of "Avrowonve ofan, milesper-hour with smooth 
DETROIT.—Promotion of E. M.| N®¥S as gone to press. 
n. Braden to sales supervisor was an- eR: 
nounced last week by E. C. Quinn, Y E ) 
ig general sales up to this point. And so, with 
manager of Dodge. 
Braden had served 
as manager of the restful, though I am sure my nights 
by Dodge Chicago will be filled with fitful dreams. 
heir region for two And now for a kicker placed as 
ged years prior to the|it is, that I am sure will irrigate 
mo new appointment. |my editor: 
bed \ Braden joined Lazily, dreamily and noncha- 
<et- Dodge in 1941 as} lantly I picked off the conversa- 
the district manager) tion of a couple of bright young 
for t in the Pittsburgh| men that a number of automo- 
sto- } ~ region. In 1947 he| tive parts men—makers of origi- 
} E. M. Braden was promoted to| nal equipment—were in—or com- 
do- manager of the St. Louis region.| ing in—to discusse with OPS 
‘ac- { He held that position for two years| officials the matter of costs, with 
nel prior to his Chicago appointment. the background idea that if costs 
; of _ rae - . 
‘ibe 
leet 
out 
33 MILLION 
30b CUSTOMERS! 
.m- 
the o 2 * ® 
of 
— NEW PROFITS within _your 
, reach! . . . Over 33 million 
un- automobile owners have waited 
yor for the new TELESCOPING 
to AUTO GARMENT RACK .. . 





it's here NOW! . . . it's pat- 
ented .. . it's in a class by 


sale. For PROFITS and DOLLAR VALUE 


itself. The Garment Rack that makes travel a joy. Each demonstration rings a 


. . « be first to feature the new, revo- 


lutionary TRAVEL-RITE Telescoping AUTO GARMENT RACK. Sturdily constructed 
of aluminum, weighs less than 14 oz., slides easily over door windows of any 
car or station wagon, fits standard fixtures. Clothes stay pressed, neat to the 
end of journey. As you open door, garments telescope out... 


it's convenient 


must follow a program designed 
to keep our members fully ap- 
prized at all times of new devel- 
opments affecting wages, produc- 
tion and prices.- 

We must be prepared to get out 
flash mailings on the latest news 






. it's profitable. Write now for full particulars and demon- 


. it's easy . 
Retails at $3.75. 


strator on company letterhead, $2.25 postpaid. 


BAIN MFG. CO. 6103 vesper ave. 


|happenings within a 
!!| hours. We must be in contact from 
||| day to day with legislative authori- 
||| ties at all levels. We must keep our 

| ear to the ground. We must also 
+/maintain the closest relationship 
with our members, large and small, 


feeling the pulse of opinion daily. 
* * . 


VAN NUYS, CALIF. DEPT. 206 





E MUST assume the responsi- 
| bility of assimilating our find- 
lings in all fields and translating 
|them into recommendations of 
|benefit to our membership as a 
|whole. At the same time, we must | 
carry on business as usual where 
insurance programs and other such 
services are concerned. 

We must, as trade associations 
and managers of trade associa- 


AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 





Installation c tions, exercise a degree of adap- 
Macton Turntables consist of only tability and operational perform- 
e 2 parts—the base holding the | ance to measure up to the needs 


4 
driving mechanism and the runway. Anyone can put it of our membership in a way that 


period of | 








together in a jiffy. All you do is plug in—turn on the 
switch —and Macton starts working for you with motion 
that means attraction and more sales action. 


Many Other ATTRACTIVE Features: 
@ Collector Rings make possi- @ Interchangeable steel top 
ble lighting inside the car. 4 ft. dia. at slight addi- 
@Takes 300 Watts tional cost for display of 
z oO mee, - motors, accessories, parts, 
solutely e. . iti 
®@ Capacity 4500 Ibs. en Gveren- 
Representatives wanted, exclusive territories open 


MACTON MACHINERY Co., INC. 217 Locust Avenue * Port Chester, N. Y. 


has never been required of us 

before. 

In so doing, we must ask the 
| greatest tolerance and understand- 
ling of our members, to the end 
|that we may conduct our opera- 
|tions in such a way as to serve the 
immediate needs of all and to meet 
ithe requests of each member in 
the most expedient and practical 
| manner. 


Only $495.00 
F.O.B. Port Chester 
Order Today or Write 
for Literature 





| ieee tee 


Fort | MoPar Display at Chicago Show— 


One of the largest accessory exhibits at the Chicago auto show was the 300-square foot 
MoPar booth where a complete line of Chrysler Motors Parts Corp. accessories was displayed 
The special panel on the left wall demonstrated the coverage of MoPar service parts pack- 
ages which include all the parts needed for any standard repair—all under a single part 
number. Waiting to greet visitors when the doors opened were: Steve Kusenda (left), 
regional parts representative, and Roy W. McAda, Chicago regional manager. 





: * 
International Truck Exhibit— 
International Harvester Co. featured this fully automatic refrigeration body at the Chicago 
auto show. Visitors got the benefit of knowing what foods it contained by reason of the 


glass sides. 


| The Winnah... 


And ‘Most Interesting’ Car 


Community Concert Assn., and the 
winner received no prize — except 
the distinction of owning the oldest 


Is 1914 Model T and most interesting car in the 
: area. 
SARASOTA, Fla.—A 1914 model ; ; g : 
T Ford, polished for fare-thee-well| The resplendent Model T just 
nosed out another choice entry 


and hitting on all four, won the : , 
Sarasota County “oldest and most /@ 1915 Buick touring car. 
interesting car contest” in the re-| The Ford is owned by Jim 
cent competition here. Springer, and the Buick by Harry 
The contest was sponsored by the! Leuschner, both of Sarasota. 
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wlY-ug @ DEARBORN PONTIAC DEALER G 


PONTIAC ~ 


In 30 
rigged and 


seconds it's 
ready 


* 
* 


Complete from special bed and po- 
wer take-off to hook 


y car or light truck 


out of the woy : 
Side at rear controls for one-man 


io I-ton pick-ups operation. 


for surprising LOW COST and STURDY SPECIFICATIONS 


CANFIELD TOW BAR CO., INC. 


6033 E McNichols Detroit 12, Michigan 
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But Some Changes Urged . 


Not Much Flurry Yet 
Over U.C. Ceilings 


(Continued from Page 2) 


ing price of the oldest model of 
that make in that guide.” 

The oldest model listed in the 
NADA Official Used-Car Guide are 


’38s. This means that cars older | 
than '38s have the same ceiling | 
price as a '38. 

* + * 


_ problem on whether a car 
can be sold for a price in ex-| 
cess of the advertised delivered | 
price was confined to '49, '50 and | 
51 models. 

Guidebooks list higher “aver- 
age retail values” for many of 

these models than are listed un- 
der the “advertised delivered 

price.’ The explanation is that 

the factory prices listed in the | 
guides include only the list price | 
at the factory, federal excise tax 
and, in some instances, prepara- | 
tion and delivery charges. 

A spokesman at the Detroit of- 
fice of the OPS said that in his 
“unofficial opinion,” the ceiling 
prices for '49 and '50 models are 
those listed under the “average re- 
tail value” columns of the guide- 
books. 

For '51 models, he said the ceil- 
ing price was the “advertised de- 
livered price” as computed under 
the formula for determining new- 
ear prices. This allows the addition 
of all taxes, freight, accessories and 
services. 





* * * | 





UERIES from dealers’ also} 
brought an announcement 
from the NADA that dealers are 


not permitted to add to the ceiling | 
price of a used-car charges for re- | 
pair work done on the car. | 

The NADA also advised that it) 
has mailed additional copies of its | 
January (1951) edition of the NADA 


ENGINEERED 


GRULE GUARD 
TRUNK GUARD 





GRILLE GUARD 
WITH WINGRAILS 





ADJUSTABLE 
LICENSE PLATE 
FRAME 


Jf 
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Official Used-Car Guide to all sub- 
scribers. 

It was also reported that the 
NADA has added the following 
prices on radios and heaters in its 
guidebook: 


Radio Heater 
WE i diiole win ak. 6'<O Vek $60 $40 
‘49s and '48s..... 40 30 
’47s and '46s....... 30 25 
’42s and ’41s....... 20 20 
Ce cou vcauudew 10 10 


Comments on the reactions of 
dealers in various cities to the price 
ceiling law follow: 

* * * 
Providence 
i ie = price of used automobiles is 
back under controls but the 
majority of dealers here seem to 
feel that the order will have little 
effect on them. 

One Providence dealer said ceil- 
ings were left high enough to main- 
tain a profitable margin. He said 
that the order may have the effect 
of stimulating used-car sales in 
some instances. 

Another dealer said he would 
be glad to sell any car on his lot 
at the list price and another, who 
said his firm restricts its busi- 
ness to 1950 models and earlier, 
gave the opinion that those who 
have 1951 cars on their lots are 
“looking for glory, not money.” 

Dealers here generally share the 
opinion of others throughout the 
country that the effect on dealers 
and individual car buyers and sell- 
ers probably will not be felt, at 
least seriously, for two or three 
months. 
* * * 
Albuquerque 

HERE were signs of a 

market” 


“gray 
in so-called “new-used” 


Only 





plant, 900 miles 


cars developing here in the wake 
of the government order freezing 
the prices of used cars. 


One used-car dealer said the 
gray market is already a reality 
and declared: “You can find a lot 
of new cars on used-car lots that 
have never had a private owner.” 

William Randolph, secretary of 
the New Mexico Auto Dealers 
Assn., said he saw “little indication” 
a gray market is developing. He 
said that he knew nothing of such 
practices but declared there was a 
lot of scare buying after the out- 
break of the Korean war that made 
automobiles scarce. 

Dealer Guy Smith said the ordi- 
nary man can’t go to a new-car 
dealer and buy the style and make 
he wants now without having to 
wait several days or months for 
delivery, so he goes to a used-car 
lot and bids up prices. He said 
local used-car dealers were making 
only 5 to 6 percent on “new-used” 
cars, whereas the margin was 20 
or 25 percent on older used cars. 

* * * 


Houston 
TSED-CAR dealers here who have 
stocked “new-used” cars are 


protesting loud and long against 
the price ceilings on used cars. 
Some of these dealers claim they 
paid more than $1,000 over list for 
certain cars, and had only a few 









You want extra 
profits ... your 
customers want the 

best protection for 
their cars. When you 
sell CELLO both you and 


the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


top-quality materials 


and workmanship go into the making 
of Cello Guards. 


Join the thousands of success- 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1951. 


For 


full information on Cello 


Guards and License Plate frames write 
to the factory today for FREE catalog pages 


and price lists, 


GRILLE GUARDS 
your GUARD for life 


/Cello Products Co. 161 Prescott Street, East Boston 28, Masse 





| Dixie Olds Dealers Visit Plant— 
Fifty-five Oldsmobile dealers, salesmen and service representatives from Louisiana and respect to individual sales. 
| Mississippi flew into Lansing last week to visit the Oldsmobile plant. It marked the furthest | 
distance that any Oldsmobile dealer group has covered in a charter flight to the Lansing 


days to unload their stocks without | 


losing money. 


| Dealers who stock older used cars 


were more or less unexcited about 
the new ceilings. C. B. Evans of 
Evans Motors said, “The ceiling 
doesn’t bother me, because all of 
my cars are really used cars.” 

One dealer pointed out the buy- 
ing public will really be hurt be- 
cause of provisions calling for 
tradein allowances according to the 
“book.” 


+ * * 


Detroit 
RICE CEILINGS haven't had 
any effect on the used-car busi- 
ness in Detroit so far, mainly be- 
cause there hasn’t been much busi- 
ness. That’s what the dealers say, 
but all of them have theories on 

| what’s going to happen. 
| Their theories are widely diver- 
gent. Used-car ads in the daily 
|newspapers indicate just how far 

| apart their viewpoints are. 

| One ad, run just before the 
ceilings went into effect, cau- 
tioned buyers not to wait because 
the dealer’s prices were still “as 
| much as $500 below the ceiling.” 





| On the same page, another dealer | 


told customers not to rush be- 
| cause “we trade according to 
ceiling prices” and give a “guar- 
antee that you can really depend 
on.” 
| Another dealer said most of his 


|prospects last week told him that} 


| the “government has really fixed 
| you dealers. I'll be back to buy next 


|week when your prices are con-| 


| trolled by the ceiling regulation.” 
| The dealer promised that they 
|wouldn’t be any lower when that 
| customer returns, and, he added, if 
he doesn’t come back for a month, 
he may find them a lot higher. 
7 * * 


| 


Richmond, Va. 
| T= government’s used-car ceil- 
| ing order was characterized as 
|the “best type of price control pos- 
|sible” by John E. Raine, executive 
| vice-president of the Automotive 
|Trade Assn. of Virginia. 

| “Of course, none of us want price 
controls,” Raine said, “but we real- 


| ize that something had to be done.” | 


|He especially likes that section of 
| the regulation which places individ- 
|ual sales under the same ceiling 
|prices as those of dealers. 

Raine also said that some sort 


| 
| have to be worked out which 
| would allow for a difference in 
the ceiling prices of similar mod- 
| els which vary widely in condi- 
tion. 

Used-car dealers in the state ex- 
|pect the regulation to result in 
more active trading of used cars. 
Many of them said that dealers 
will probably want their customers 
| to have a tradein for anything they 
| buy. 


new cars, prices have been below 
the ceiling values listed in the vari- 
ous guidebooks. They expect this 


condition to continue for some time. 
= * * 


New York 


posing ceiling prices on used 
|cars among dealers in the New 
York area has been mixed. 
Charles Kreisler, president of the 
|New York Used Car Dealers Assn., 
|declared that the order had clari- 
fied the situation both for the pub- 
lic and the dealer. He said he 
believed that the action “provides 
great relief from the complicated 
condition which has prevailed since 
the general freeze on new cars 
went into effect. Now the car buyer 
and dealer will know exactly what 
the prices are in all brackets.” 
Since the freezing of new-car 
prices on Dec, 18, Kreisler point- 
ed out, there had been consider- 
able hesitancy on the part of the 
general public in buying used 





of adjustment would probably | 


| Most of the used-car dealers said | 
that with the exception of nearly-| 


REACTION to the regulation im-| 


cars because of uncertainty about 

prices. Now, however, he pre- 

dicted that buying would increase. 

Commenting on _ statements of 
| federal officials that too many new 
|cars have been moving into the 
|used-car market so that seller: 
could obtain over-the-ceiling prices 
Kreisler asserted there was no suct 
“widespread” practice in New York 
| Don Jennings, president of the 
|Automobile Merchants Assn. of 
|New York, believes that the effect 
of the new order will depend 
largely on how it is enforced wit} 





He added that “during the days 
|}of the OPA, lack of enforcement 
on private sellers and fly-by-night 
|operators contributed considerably 
to the black market in used cars.’ 
* + * 
Oklahoma City 

LTHOUGH most dealers want t« 
“wait and see” what the pric: 
|freeze does to used-car business 
|}some used-car men report that 
business was slowed by the an- 
|}nouncement of ceilings. 

One dealer pointed out that many 
|of his prospects figure that prices 
| will be cheaper under the ceiling 
rules and are waiting to buy. 
|Others are buying now in antici- 
|pation of scarcity, but there are 
not many in the latter class. 

R. T. Scott, Chevrolet dealer, 
predicted that the regulation will 
make little change in his busi- 
ness. Asked about tradeins, Scott 
observed that “when people can 
get more than a car is worth by 
dealing with a backyard acquaint- 
ance, that’s where they do busi- 
ness. 

Ollie M. Reynolds, sales manager 

| of Darby-Cravens, thinks the new 
ruling will take new cars out of 
the hands of used-car dealers. Roy 
Talbot, sales manager of a Pontiac 
outlet, commented: “After it levels 
| off, I think it will be fair to every- 
| one.” 
While many dealers thought that 
|the regulation might cause a re- 
|turn of black market transactions, 
the general opinion was: “We've 
lived through it once, we can do 
it again.” 


+ ° > 
Springfield, Mass. 
HILE small used-car dealers 
here are far from happy over 
the price freeze on used cars, some 
|larger automobile concerns — pri- 
|marily new-car outlets — have ex- 
|pressed considerable satisfaction 
with the government order. 

These dealers predict that the 
difference between the buying and 
selling prices of second-hand cars 
|should remain about the same as 
lat present, and that the govern- 
|ment freeze will bring about more 
| uniformity. 

Generally reluctant to discuss 
the matter on the grounds that 
they won’t know what the score 
really is until the freeze has been 
| in effect for awhile, the numer- 





| ous small dealers who sell cars 
| (Continued on Page 31, Col, 1) 
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LAS-STIK’S THE LEADER in the 


polishing cloth field—a better prod- 
uct than ever now with SILICONE 
added to the impregnation. There’s 
EXTRA VALUE in this big, heavy- 
nap flannel cloth with stitched edge, 
in serviceable metal container, Fine 
for furniture, too, If jobber can’t 
supply, order direct from: Las-Stik 
Mfg. Co., Hamilton, Ohio. 


THE ORIGINAL 
WAX-TREATED 


POLISHING CLOTH 


FOR AUTOMOBILES AND FURNITURE 
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area, which fact tends to keep| 
|prices in a reasonable range. 
se. Joseph J. Marsh, president of) 


es Not Much Flurry Yet Swayne - Marsh- Wimbush (Ford), | 


said: “It is difficult to say just| 
ler: 








ut 
re- 


tut Some Changes Urged .. . 





i\what effect this order will have. 


eze With the exception of a few makes, 
ces r the ‘new-used’ situation hasn’t been 
ack Ove U. i Ceilings prevalent in this part of the coun-| 
rk jtry. After the last war, shortages | 
the ‘Continued from Page 30) did exist, but the used-car market | 





























0! now is very normal. There is little 
‘ect for “whatever we think we can bought under assumed names to (or no sale of new cars over list 
end get for them,” declared that they be resold after little use at |prices except for one make. The 
“ith have had to make a larger mar- | higher prices, he declared. ‘total effect of the order will be to 
; of a a car, since oan Miner said he knows of no local | standardize used-car prices, not cut 
a. a on Sates ts comparatively | auto dealers who are selling new cows on the market. ; 
ght While the larger dealers were | °T Used cars at prices which would | > one a oe a 
bly wondering how strictly the ceilings | >€, in violation of the new price | Er, : i Edwa as (i dson) “Th 
rs.’ would be enforced, many of the| Tules. , SEhints EERE “Kekinin, 
F small dealers hinted that they a | foun tert ge ana tte oan tare |WGGh Dalle te Altente—. 
would go into some other business | Denver .,.._| US more. We won’t be able to Nash's Atlanta zone office, handling 87 dealerships in six Southeastern states, will soon 
. te if the enforcement were rigid, ss PINION here relative to ceiling | offer merchandise at the Price | move into its new querters. A. L. Christian (left), Atlanta zone manager, points out an 
‘ice might start selling under the coun-| prices on used cars is that it is | we can afford to sell it. It will interesting angle of the modern structure to W. A. Cook, national service manager; J. A. 
eg ag i [a les? nr at this time. There! level off the used-car market very | Huff, assistant zone manager; C. H. Hughes, Atlanta zone service manager, and % 8. 
hat Gaull Ganinen aan aoe ae “deal. | one been my evidence of new cars| sharply.” , a . Elliott, business management manager. The building covers more than 25,000 square feet. 
~~ ers) say that the freeze wan't halt = = wae he boned ed rae aan me mevinee a a a ae a os .* eae rer te 
iny any such sales if the general public | original cost. ‘cueeme ame” “eacel Canis tions. The dealer can’t hope to do; cars have been priced too high. The 
ces begins demanding used cars the! as pointed out by Henry David-|Stiffler, manager of Standard Mo-| anything like that.” /order will mean that good older 
ing way it did during World War II.| on president of the Denver Auto- | tor, Inc. (Dodge-Plymouth). “That's| W. W. White, sales manager of | models, such as '41s, will sell for 
uy. But big dealers insist they won t| mobile Dealers Assn., there is no| what happened last time. The indi-|Luby Chevrolet Co., said: “This|less. And it will cut down on the 
ici- although — eke a —! shortage of used cars in the Denver | vidual could get away with viola-| should level things off. Some new| value of tradeins.” 
are | eaasiciekadiniin baniabicecaneiaaialie : : siraclaaceetaees deck ; i ; = 
smaller counterrarts possibly will | 
r, be drawn to such deals by the lure 
ill of bigger profits. 
i ~ + . 
tt Miami > 
n = price ceiling on used cars ° more Sa Cl, 
»y will not affect the Miami mar- ° ’ ve 
Cp ket where the supply of such cars ll qt 
‘i- is more than adequate and prices you ) ‘i ha 
are as low, or lower, than those ti 
ser of the guide books, dealers here wt 
ew believe. 
of Only a few of the larger dealers 
OY are selling certain models at pre- 
fac mium prices, it was reported. As 
els a whole, the guide book prices 
y° are followed, or a lower figure 
asked. 
lat T. W. McCarty, past president of 
re the Miami Used Car Dealers Assn., 
ns, said: “I don’t think the order will 
ve make any difference locally.” He 
do said local dealers have more new 
models on hand now than at any 
time in the past four or five years, 
but that prices are not above new- 
ers ear listings. 
yer * * * 
- Buffalo 
st. PERRY W. MINER, president of 
ion \“ the Buffalo Automotive Trade 
| Assn., said the government's ceil- 
he ings on automobile prices “will not 
nd change to = pl sound 
a practices o e majority of auto- 
~ = dealers throughout the coun- WHEN You SELL 
‘n- ry.” 
The government has placed too i, 
ais much emphasis on the scattered Sunny driving can be 
3 instances where new cars were : : 
at ee, 
e Freeze FP 
cm on tiresome >=. or restful ‘SUN SHIELDS 
rs tions in Amendment 2 all stipulate es : 
iy that price increases must have been ss i our 
made “during the base period.” Eyestrain can become a driving hazard almost name ahaa 
lg knowing it. A flood of sun glare and sky glare ht 
(CONCEIVABLY, a company which | ’s big windshields takes its toll in weary vision — 
4 raised prices early in Decem- today’s 8 ll be avoided 
ber, then rolled them back before fatigue that can weil be re ll appreciate 
Dec. 19 and held the line until! Like more than a million other drivers, you app \ 
some time after Jan. 25, is now tful protection of a Fulton Sun Shield. Why not en- 
prevented from raising prices. the restfu’ P ier driving, light intensity reduced 
Contrast this with the case of a| joy such benefits as easier Orivll : as much as 10 degrees 
manufacturer or wholesaler who up to 50 percent, your car interlo 
raised his prices before Dec. 19) cooler on brilliant, hot days? i 
and did not roll them back. He can . 33 3 ing i ent in driving 
use as his ceiling price that higher The Fulton Sun Shield is a lasting eno Engineered 
figure, provided he made at least safety, comfort and dressed up car appr : ‘grin Your customers will 
10 percent of all his deliveries dur- | of lasting aluminum. Fittings are stainless steel. bee 
ing the base period at the increased ment to car frame is solid, secure. Request FULTO rom 
prThe exceptions listed in Amend- your car dealer or auto supply store. Price, $24.95. see this message in the 
ment 2 include those manufactur- a 
ers or wholesalers who announced . 
in writing and put into effect j POST April 14th. 
during the base period an in- , No. 0-7 
crease in price for a class of pur- NO. 36 DE LUXE eben TRAILER COUPLING 
chaser, and made all deliveries TRAFFIC LIGHT FINDER BUMPER mae a eae 
during the remainder of the base Brings those high over. For use in stiattiiier to up to two tons. All-steel. 
period at the higher price (ex- head traffic lights towed to eutomohile. All-steel, ad- can be bolted or wend 
cept deliveries made pursuant to inside windshield frame, justable to fit most bum, erated hand wheel, positive 
firm commitments made before Fully adjustable for all pet ersron safety latch, heat treats 
he the price increase.) No. 34, with smaller lens, nneatnwden wane 
d- They are permitted to use the . attached to windshield by Sete wanted 
E higher price as their ceiling price vacuum cup, $1.00. 
"s even if they did not make 10 per- antes 
y- cent of their base period deliveries a Futon Shee : : 
e, at the higher price. without a brim s 2 ot 
1e Two other exceptions to the a IE 
’t amendment cover price increases FULTON COMPANY : 
ik to several classes of customers and es Se : 


general increases on several items. 
In both instances, higher prices 
are permitted if the classes of cus- | 
tomers accounted for 30 percent of | 
the company’s 1950 dollar sales of 
the commodities raised, or the com- | 
modities constituted 30 percent of 
the company’s 1950 dollar sales. | 
-Bosp Gorpon | 


Pe 
Milwaukee 14, Wisconsin 








corset . AUTOMOTIVE NEWS, MARCH 5. 1951 


Chrysler Vice-Chairman Dies at 64... 


Auto Notables Mourn Fred Zeder | 


(Continued from Page 1) forming a reorganization job for 
able other automotive improve-| Willys-Overland. 
ments. Chrysler engaged them again 


* - waa a, : ._ |wWhen he became head of Maxwell 
I E LITERALLY died with his Motor Car Co. Later, Zeder and his 
boots on.” He had flown t0o/ partners were to help in designing 
Miami to attend a convention of |the first Chrysler car. 
the National Inventors Council, on a he 
which he headed a committee on w a . 
land transportation and armored | N a aoa ‘ana bir. Moder joteea | 
vehicles. |up as a Chrysler executive, an asso- 
Mr. Zeder had planned to spend | ¢jation that was to last until his 
his first evening in Miami as the | death. 
dinner guest of Charles F. Ketter- ‘ P 
ing, former vice-president in charge When Chrysler acquired Dodge 
of research for General Motors. | Obit ‘. 
On the way into a hotel dining | reuartes 
room, he was stricken by what | 
was subsequently diagnosed as a ‘Charles Cross, 
| 


coronary occlusion. He was car- ‘ 
ried to Kettering’s suite. Then a ‘Saxon Pioneer 


doctor directed his removal to a 
hospital. It was in the hospital DETROIT.—Charles C. Cross, 71, 
an automotive engineer since 1915, 


that Mr. Zeder passed away qui- 

etly 10 hours later. |died here Feb. 25. At the time of 
According to friends, he did not |his death, he was with the engi- 

realize the seriousness of his con-| neering department of Chrysler's 


| 


dition. With Mrs, Zeder by his | Plymouth division. 
side, he remained conscious nearly One of the founders of the Saxon 
to the end Motor Car Co., he began his career 


soe * in Detroit 40 years ago, as an in-| 
\ R. ZEDER was born in Bay |spector at the Chalmer Motor Car 
City, Mich. Going to work at|Co. In 1927, he became general 
the age of 11, he held jobs in a/manager of the Fisher Body plant 
box factory, was a railroad call |in Lansing. 
boy and a car checker. | . * + | 
Later, he became a machinist A. Shorry 9 
semuuites ta Gag City. iar. Se- |John A. She rry, 52, 
der’s first fulltime job was in the | Perfect Circle Aide 
motive power department of the | HAGERSTOWN, Ind.—John A. 
Michigan Central railroad. | Sherry, 52, Perfect Circle Corp. 
By such means, he earned enough | regional sales manager, died Feb. 
money to work his way through | 99, He had been a resident of In- 
engineering school at the Univer-| dianapolis, where his regional head- 
sity a, ee Working as a |quarters were, for many years. 
machinis uring summer vaca-/ 44. Shorr a 
, ; ; ; : dese , y first joined Perfect 
ag hy got his university degree | Circle in 1931 as a field representa- 
ee : , . wag itive. Later, he was appointed dis- 
His first job after gradustion Mil. trict sales manager. In 1944, he was 
with the Allis-Chalmers Co. in Mil named to the post in which he 
waukee. He became that company's served unttl his dente. 








erecting engineer in 1910. 
* * * * * * 
N 1913 he was a consulting engi- | John J, Rose 
DETROIT. John J. Rose, 53, service 


neer to Studebaker Corp. In 1914} | f 
he became Studebaker’s chief engi- ih aed ies kw eae Ford hoapttai 
neer, holding this post until 1920. [ih ‘re. Mr. Rose joined Ford in June. 1948, 

Mr. Zeder left Studebaker to or- | having formerly been service manager of 
ganize his own engineering firm a nen tek toe Distribution divi- 
with a brother-in-law, Carl Breer, ¢$ ¢ 
who recently retired as director of Charlies A. Dick 
research for Chrysler Corp., and) payrona Beach, Fla.-Charles A. Dick, 
Owen Skelton, still with Chrysler. | once secretary-treasurer of Halifax Motors. 

It was to Zeder’s engineering 





local dealership, died here Feb. 17. Mr. 
Dick was a native of New Holland, 0. | 
} 





firm that Walter P. Chrysler |coming here in 1924 
went for aid when he was per- | * *  * 
eens ——_$_— —~ | J. R. Heller 
| TUCSON, Ariz.—J. R. Heller, 50, one of 





e {the founders of Elco Lubricant Corp., 
Automotive Boo § |Cleveland, died in a hospital here Feb. 8. 
;Mr. Heller had resigned from the firm in 


| 1946 because of ill health. However, about 
That Should Be in Every a year ago his health improved enough for 
Dealer's Library 


j}him to become Elco's western sales man- 
These books should be in the library of every | **°" . ’ . 
franchised dealer—available to his mechanics I 7 ; 
and salesmen—the knowledge they contain will Os Robert W. Adams 
be valuable when the "chips are down" and SAN FRANCISCO.—Robert W. Adams, 
real competition arrives. — areca ed for Carlson Buick, Inc., 
TREASURY OF EARLY AMERICAN AUTOS. |j7ch! Jtealership. died of a heart attack 
Just out! Clymer's McGraw-Hill book of his- SGak WeeiatRe ak shag oy tee eee 
tates cars. songs, cartoons, slogans date motive business 30 years ago as a sales- 
Vanderbilt Cup Tettenapele. N. Y. to Paris |™2” EOF Don Lee. Inc., former Cadillac 
o 000 ' d . toxt "500 ‘Hustrations distributorship in San Francisco and event- 
ae, Fe Bo a La. gift aan ustra , | ually became general sales manager of that 
u .< 6a firm. He was a past president of the 
Seromorvs rn on weeee. Sales Managers Assn. of San Francisco 
TRY. By Samuel J. Lee, consultant on flee * * , | 
management. A book designed to explain the Carl John Gustafson 
fleet user to the auto dealer and the auto SPRINGFIELD, Mass.—Carl John Gus- | 
dealer to the fleet user. $5.00 postpaid. = Itafson, 89, pioneer builder of motorcycle 
JOHN O. MUNN'S "A Guide to Automobile | and automobile motors, died Feb. 22. Mr 
Selling." Handy-size clothbound book for|Gustafson worked for Harley-Davidson Co 
salesmen—64 pages. $3.50, postpaid. and Indian Motocycle Co 
KNUDSEN, A BIOGRAPHY. By Norman Beas- 
ley. 397 pages, cloth bound, $3.75 postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. Crouse. owner of Barnes Auto Sales, 2237 S. Park 


A comprehensive and basic course on the sub- sae cA Wek G1 ins 5 eae 
ject of fundamental automotive mechanics. | AVe-, died Feb. 2 8 —_ hospital 


Cloth binding. $5.50 postpaid. G Steel 
DEALER BUSINESS COUNSEL. Financial and corge Steele 


* * * | 
Darwin F. Barnes 


BUFFALO. Darwin F. Barnes, 48, 


operating facts for the guidance of automo- PHILADELPHIA George Steel owner 

bile dealers. By J. B. Van Tassel, Dealer Busi- | °f Steel's Chevreset. ates von os 

ness Consultant. $2.00 postpaid. t 

FASTEST ON EARTH. By Capt. George Eyston. Joseph P. Harpine 

Complete history of every land speed record BROADWAY, Va.—Joseph P. Harpine, 

from 1898 to the present, Paper-bound, $2.00;/58. member of the Virginia highway 

clothbound, $3.00. | commission and prominent Shenandoah 
Valley auto dealer, died at his home here 


a ig ao Nes dd aah og spt toe lrecently. He had been a member of the 
reer a CO. Foe oF iN PAPer | state highway commission since 1947 

cover, $1.50 each. Deluxe cloth-bound, $2.50. | 
Steam-car edition, $2.00 or cloth-bound, $3.00 


postpaid. | 

HENRY FORD —HIS LIFE, HIS WORK, HIS Chrysler Dealer 
GENIUS. By Wm. A. Simonds. Reprinted by - = 

Floyd Clymer. Deluxe edition, $4.00 postpaid. Cited on Re W } 
a RESAMAPOLS ACS FORESOON, det. | ; 2g | 
cles by famous race authorities with technical | “as . 

data feature stories, driver histories, cartoons b LOS actin og A judgment has 
newsy comments highlights. Prices—$1.50 post een obtained y the Federal Re- 
paid or $3.00 for Deluxe Edition Fabrikoid|serve Board against Duke Randall, 
bound with gold leaf lettering. president of Duke Randall Motors, 
INDIANAPOLIS RACE HISTORY — 1909 TO Inc. (Chrysler - Plymouth), San 


1946. 852 pages, 1,000 illustrations. Deluxe | Dadro Calif. in the U. §S. District 


edition, $5.00 postpaid. Paperbound, $3.50. ree 
FLOYD CLYMER'S INDEPENDENT TEST RE-|COUrt of Los Angeles, enjoining 
PORT OF KAISER-FRAZER CARS. Deluxe edi-|the dealer from further violations | 


tion, $2.50 each. Paper-bound, $1.50 postpaid.| of Regulation W. 
BOOK DEPARTMENT The defendant was found guilty | 








AUTOMOTIVE NEWS jot violating the one-third down| 


| payment clause, and of not keeping | 
|adequate records 


DETROIT 26, MICH 





dent, appraisal of Zeder last week 


Bros, in 1928, Mr. Zeder merged | 
the Dodge engineering setup with | 
his own and created the Chrysler 
Engineering Research Labora- 
tory, which is now responsible | 
for the design of all the corpora- | 
tion’s many products as well as 
research and experimental proj- 
ects, 

Mr. Zeder was a member of 
nearly every major technical so-| 
ciety in the nation. He was a spe- 
cial consultant to the Army’s Chief 
of Ordnance in World War II. 

In 1918, he married the former 
Margaret Lucille Monroe. They had 
four children, all of whom survive: | ~ 


Pe 


Mr. Zeder with 





His Colleagues 





Fred jr., Mrs. Dorothy F Mrs. ; i i 
riscilla’ Posselius and Mrs. Mar.| Chrysler Engineering's "Big Three" — 


Priscilla Posselius and Mrs. Mar- 


garet Blair. 
* * 7 
vice-chairman of the corporation 


When this photo was taken several years ago, Chrysler Corp.'s famous trio of Zeder, Bree 
and Skelton was still very active in the company. With the death last week of Fred M. Zeder 
the trio has now been reduced to one, O. R. Skelton (left) 


URVIVING brothers are: Henry ; oe : 
| present director of engineering. Cari Breer (right), who married Zeder's sister, retired a 


D., a Dodge-Plymouth dealer; 
John R., a roundhouse superintend- 
ent in Bay City, and James C., now | 
Chrysler’s director of engineering 
and research. 


L. L. Colbert’s, 


corporation in 1925 


Chrysler presi- 


was: “A great American, one of 
the nation’s outstanding engineers, 
a man of deep religious convictions | 
who was loved as a leader in his | 
community and in his church.” 

Paying his tribute, K. T. Keller, 
Chrysler board chairman, § said: | 
“From the first day Chrysler Corp. 
was formed, Fred Zeder played a 
vital part in its development.” { 

Representatives of the Automo- | 
bile Old Timets were: Colbert, B. E. | 
Hutchinson, Chrysler 
dent; George W. Mason, president 
of Nash-Kelvinator, and Harvey J. 
Campbell, of the Detroit board of 
commerce. 

Zeder served as an AOT director | 
for 10 years. 





left. Third from left is K. T. Keller, now chai 
A. vanDerZee present vice-president in charge 


(Continued from Page 3) making it easy for a black market 
to work. But it is only through|to develop. 
understanding, so that intelligent 


cooperation may be applied against | : 
it, that beneficial effects can be| —“ munity where dealers have not 
brought to bear. | filed uniform prices. Therefore, I 

| suggest that local associations look 
7 5 | into the situation, amend their fil- 
TS regulation has some imme-| ing, and file one single book for 

diate effects. What will it do to/ all dealers in a given locality. 

| (However, there are trust impli- | 
cations to be considered here.) | 
This is another time that Wash- 


* * * 


‘YHAOS will develop in any com- 
* * « 


the guidebook business? 

Second, it would seem wise to 
get at differential on the maxi- | 
mum allowable ceiling price by 
dealers, as compared with indi- Zone Parley Set 
viduals, simply because when 
used cars are passed from indi- 
vidual to individual a lot of state By Okla Dealers 
taxes are avoided and the cars do OKLAHOMA CITY.-— The Okla- | 
not come into hands where they | homa Automobile Dealers Assn. will | 
can be reconditioned and repaired |hold a meeting for dealers in its 
and put back in our stream of | southwest zone Wednesday (March | 
transportation in a safe, usable | 7) at Lawton. 
condition. A business session will be con- 
Another immediate consideration] ducted by Bill Dysart, president; 
of the regulation that should be| Meade Norton, Oklahoma’s NADA 
given by dealers in every commu-| director, and Fred Albert, secre- | 
nity is that each dealer file in the| tary-manager. Guest speaker will | 
district OPS office the same guide-| be Stewart MHarral, public rela- 
book. Prices vary considerably in| tions director for the University of 
the various guidebooks and if, for| Oklahoma, 
instance, one dealer would file a Counties included in the south-|} 
guidebook with higher prices he| west zone are: Beckham, Caddo, 
has effectively put himself out of |Comanche, Cotton, Custer, Dewey, | 
the market. While if a dealer files| Grady, Greer, Harmon, Jefferson, | 
a guidebook containing the lowest| Kiowa, Roger Mills, Stephens, Till- | 


prices he is automatically just | man and Washita. 


} 








| 
| 
| 


Dealer's Window Shows Ski Village— 

Carey Motors, 964 Broad St., Newark, N. J., features elaborate, showroom displays. In past | 
displays, the dealership has presented exhibits on Florida, trout fishing and general travel 
Harold Carey is president of the firm. Two stages on either side of the showroom have been 
designed to represent an authentic skiing village, called ''Carey Valley."’ 


year ago. The trio was responsible for every Chrysler 


| individual - to - individual 


product since formation of the 





ve otc: | Corporation Leaders in 1933— 

Fred M. Zeder (left), who died last week shortly before retiring as Chrysler Corp.'s vice- 
| chairman, posed for this photograph with other corporation officials back in the midst of 
| the last depression. Walter P. Chrysler, founder of the corporation, is seated second from 


rman of the board, while at extreme right is 
of sales 


Munn Analyzes Used-Car Ceilings 


ington has acted without prior 
industry conference. I think 
Washington loses by such action. 
Admittedly, this regulation is one 
difficult to administer. The OPS 
needs the advice, support and 
counsel of the industry factors 
to make it effective. 

If this first one of the specialized 
retail regulations is not successfully 
administered, and violations be- 
come rampant as they did the last 
time, this bad example will put a 
lot of strains and stresses on other 
retail regulations that are to come 
covering other fields that otherwise 
would have a better opportunity for 
a successful operation. 


Vehicle Council 


Urged by PAA 


HARRISBURG, Pa. — (UTPS) 
The Pennsylvania Automotive 
Assn.’s_ board of directors has 


adopted a resolution urging NADA 
action on supplement No. 5 to the 
general price ceiling regulation, 
which establishes procedure for de- 
termining retail ceiling prices for 
new and used cars. 

Claude S. Klugh, PAA president, 
said NADA was urged to: 

1. Insist upon appointment of an 
industry advisory council for ve- 
hicles at once. 

2. Obtain representation on the 
council from Pennsylvania. 

3. Secure differential on maxi- 
mum allowable selling prices by 
dealers as compared to “casual” or 
sales as 
emer- 


prevailed during the last 


| gency. 


lias ai. Officers 
To Meet March 20 


MONTGOMERY, Ala. Rush 
Stallings, president of the Automo- 
bile Dealers Assn. of Alabama, has 
called a meeting of officers and 
directors March 20 in Montgomery. 

Matters pertaining to the ADAA'’s 
group insurance program, state 
legislative questions and national 
economic problems are expected to 
be discussed, ; 


‘ 
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(Continued 


profits are assured. Call in your 
department heads—let them help 
budget and help administer it. Give 
each department a quota of gross 
profit and allot its expenses, Then 
keep it, for budgeting is a waste 
of time unless followed through. 
Daily management control is 
invaluable, and you don’t have to 
be an accountant to use it. Any 
good bookkeeper can tell you 
what is out of line in a 10-minute 
summary each morning. When 

conditions are changing fast, a 
monthly figure is too often a 
postmortem for items that should 
be watched daily. 

The more fixed expenses we can 
convert to a variable basis, the 
more secure the dealer's position. 
You have never known a dealer to 
go broke from variable expenses. 
They can always be controlled. But 
many a dealer gets in trouble 
through high fixed expenses accru- 
ing at a greater rate per month 
than the gross profit justifies. 

In principle, convert high fixed 
salaries to part salary and part 
commission—i.e., pay the people in 
proportion to the profits they pro- 
duce—thus making for greater 


profits and greater security for all. 
Even if your sales force is reduced 
in size, and declining production 






HOLLINGSHEAD 
bee val 
EXCHANGE 


TRANSMISSIONS 


Same day 
chifement for 
OLDSMOBILE 


PONTIAC 
CADILLAC 


LINCOLN NASH 
HUDSON KAISER 
FRAZER 


FOR EXTRA RUSH JOBS 


A Hollingshead guaran- 
teed Hydra-Matic Transmis- 
sion will be shipped before 
receipt of your old one. 
Write, wire or phone imme- 
diately for complete details 
to Dept. N-351. 


HOLLINGSHEAD MOTORS CO. 
Authorized General THlotors Dealer 


oe ee ee eee 


2550 South Michigan Ave 





“CARS IN EVERY PRICE CLASS” 


S. H. ARNOLT, 


415 EAST ERIE STREET 


Dealers tell me... 
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from Page 3) 


suggests salaries—stick to part sal- 

ary, plus incentives. Keep the 

salesmen profit-minded. Pay for in- 

creased profits, and your organiza- 

tion will produce increased profits. 
* ” + 


Take the Throttle | 
ET back into the driver's seat oe 
and take the throttle again. . ; 
An organization is but the length-| Chevrolet Cites 25-Year 
ened shadow of a man. As we say 
in the South: “The master’s tread 
is equal to a load of fertilizer.” As 
the nation looks to Washington for 


: . . name ill be enrolled 
better leadership, your organization ao Ree Z 


Left to right (rear): 





Men— 

Nine Chevrolet men become new members of the Quarter Century club—Chevrolet's honor 
organization for men in the sales department who have been with the company for 25 years. 
They were awarded watches. W. E. Fish, general sales manager, holds plaque on which their 


George A. Greig, manager, market analysis 


department; H. M. Van Alstine, supervisor, warehouse department personnel; Frank A. Hoel, 


is looking to you for a strong ,... : : . a oe 
5 ¢ Flint regional manager: G. K. Seidel, Philadelphia city manager; A. J. Busch, Wichita ware- 

— in these uncertain house manager. Front row: R. A. Costley, Chicago warehouse manager; R. G. Schulte, Minne- 

, on , th ‘ sways th apolis zone manager: Fish; P. P. Scalise, Birmingham zone manager; E. J. Stafford, zone 

hope “ak commas oan “4 parts and accessories manager, Pittsburgh 

fast enough and strong enough @ . > 

to dissuade our enemies, and that M Sh C d D 

we may not suffer too severe an tami .OUW WV Ow ips, 

upset in civilian production after e 

z But Orders Are Plentiful 

The price of freedom is never ul r ers re en l u 

cheap, but is worth all it costs. As b ; 

mobilization to protect our liberty (Continued from Page 3) 

is getting under way, all of us|for the exhibit on Sunday, and the! outh). Surveying the scene 


must make some personal sacrifices 
and suffer some _ inconveniences. 
But by each doing his or her part, 
America can and will emerge vic- 
torious again. 


| Monday attendance was nearly as 
|}good, and that day’s attendance | 
'was topped on the final day of} 
the exhibition. 


A damper was put on dealers 
in the Chrysler lines with the 
death of Fred M. Zeder at Miami 
Beach early Saturday morning. 
Zeder, vice-chairman of Chrysler 
Corp. and uncle of Jack Zeder, 
general chairman of the auto 
show committee, was to have vis- 
ited the exposition that day. 

J. C. O'Malley, general sales man- 
ager of the Chrysler division, 
viewed the show on Sunday. He 
said that he had visited all of the} 
automotive shows and while the| 
1951 exhibit at Chicago may have! 


been the year’s largest, Miami's 
was far and away the most beeuti- 
ful. 


O’Malley’s views were shared by 
H. C. Luman, of Atlanta, district | 
manager of Nash 

The Dinner Key auditorium, he 
said, afforded the best accommoda- 
tions for a show which requires 
large floor space that he has seen 
anywhere. Luman expressed regret 
that Nash was unable to bring its 
Nash-Healey sport car to the exhi- 
bition. 

Ray Chamberlain, show man- 
ager, who along with other deal- 
ers had been confident that this 
year’s show would outdraw that 
of last year, said that the latest 
curtailment ordered in auto pro- 
duction, announced the day the 
show opened, undoubtedly put a 
damper on customer interest. | 

“With Regulation W and other | 
credit regulations,” he said, “many |} 
|}people have been regulated out of 
the market.” | 

One dealer who was not dis- | 
| couraged by the slim attendance 
following opening night was 
| Charles B. Tutan (Dodge-Plym- 


OVERHAULED 


DYNAMOMETER- 
TESTED 


GUARANTEED 


Save your time and money—avoid 
worry and trouble—give your cus- 
tomers better service — send all 
faulty Hydra-Matic Transmissions 
to Hollingshead for exchange. 


Hollingshead Hydra-Matic Ex- 
change Transmissions are completely 
rebuilt. Worn or damaged parts are 
replaced with new factory parts. 
Every unit is critically inspected by 
specially trained mechanics — then 
Dynamometer-tested (equivalent to 
driving conditions)—and_ perform- 
ance is guaranteed for 90 days or 
4000 miles, the same as a new unit. 


Get full details now — be ready 
for that next Hydra-Matic job. Com- 
plete information will be furnished 
without obligation. 











Chrysler Boosts 


Conder, Leary 


DETROIT.—Chrysler Corp. last | 
week announced promotions of 
Robert W. Conder to a new post as 


er | 
Chicago, 16, Ill 


se 








Rh. W. Conder 


John D. Leary 


director of industrial relations and 
of John D. Leary to Conder's for- 
mer job of director of labor rela- 
tions. 

Conder, 47, has been with Chrys- 
|ler for more than 14 years, having 
|joined the company first in 1936 
as a member of the resident attor- 
ney’s staff. He was made director 
of labor relations in May, 1939. 

Leary has been a member of 
Conder’s staff since 1941, having 
been associated for five years previ- 
ous with Rathbone, Perry, Kelley & 
Drye, Chrysler general counsel 
Leary is 40 


INC., DisTRIBUTOR | 
* CHICAGO 11, ILL. 


}and they’re 
| customers. When you get that kind 


Thursday night, he said: 
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F TC Designated 
As Watchdog on 


Defense Orders 


WASHINGTON. The Federal 
Trade Commission has been desig- 
nated by the Department of Com- 
merce to make spot surveys for the 
National Production Authority in 
connection with the operation of 
NPA orders, according to a joint 
statement released last week. 

The FTC, at the request of the 
Commerce department, has agreed 
to conduct surveys and inquiries to 
determine how well NPA orders 
and regulations are understood and 
carried out. Factual data thus ob- 
tained, it was said, will be sub- 
mitted to NPA by the FTC. 

Information resulting from “spot” 
checks of industry operations 
under NPA regulations will be used, 
NPA stated, both as a basis for 
planning future orders and, if indi- 
eated, for appropriate compliance 
action. 

NPA said that violations are 
usually adjusted by its compliance 
staff, which has agents in field 
offices throughout the nation. It 
pointed out that lack of compliance 
in the early stages of a program 
of controls usually results from a 


“This is a good crowd. These|lack of immediate understanding 


substantial 
kind that make 


the 
the 


people are 


into your show, you don’t have to 
worry about the turnstile figures.” 

One exhibit which attracted wide 
attention was that of cars of an- 
cient vintage. Younger spectators 
gawked, while oldsters looked back 
down the years. 

Cars shown included a_e 1909 
Stevens-Duryea, 1910 Franklin air 
cooled with the circular hood; 1908 


White with a hearse body, and a 


Bugatti Type 38 Grand Prix racer. 


kind, | of all the provisions of an order. 


‘Delta (Miss.) Assn. Picks 


Weber as President 
GREENWOOD, Miss. Jack 

Weber, Indianola, Miss., has been 

elected president of the Delta Auto- 


mobile Dealers Assn, for 1951. 
Others elected were J. Frank 
Norris, Greenville, first vice-presi- 
dent; Walter Crump, Sumner, 
second vice-president; and Bob 


Redding, Cleveland, secretary- 
treasurer, 
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DATES AND INFORMATION 


Clayton DYNAMOMETER 


TRAINING SCHOOL 


SCOTT'S BLUFF, Ila. Mar. 14 
ATLANTA, Ga. Mar. 15 
INDIANAPOLIS, Ind. Mar. 20 
DAVENPORT, Ia. Mar. 27 
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e 
Car, Truck Output Estimates 
7 
By Automotive News 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) 
Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
March 3, Week, Feb. 24, Feb., March 4, March 3, 
1951 1950 1951* 1951 1950* 1951* 
CHRYSLER . 27,470 29,141 106,636 100,750 210,111 
Chrysler . 3,670 3,698 13,685 14,922 23,535 
DeSoto , 2,433 2,991 10,064 10,964 17,321 
Dodge * 8,101 8,012 27,791 28,235 55,141 
Plymouth 13,266 re 14,440 55,096 46,629 114,114 
FORD . 31,326 29,306 31,660 105,503 248,583 237,841 
Ford 24,505 22,862 24,653 81,127 193,242 184,949 
Lincoln 551 696 524 2,009 5,445 5,532 
Mercury ...... 6,270 5,748 6,483 22,367 49,896 47,360 
GENERAL MOTORS. _ 68,236 51,717 71,756 210,137 462,928 446,549 
Buick ... 12,014 9,242 12,783 41,651 79,777 82,726 
Cadillac 2,344 1,778 2,406 9,311 9,364 20,548 
Chevrolet 30,501 25,394 35,981 101,005 235,430 221,550 
Oldsmobile 9,149 7,291 9,933 27,248 64,430 52,613 
Pontiac ..... 9,228 8,012 10,653 30,922 73,427 69,112 
KAISER-FRAZER 5,310 4,651 15,012 3,573 31,778 
Fracer ............. aa er 3 
Kaiser .......... 5,310 4,651 15,012 3,570 31,778 
CROSLEY 224 116 163 822 959 1,887 
HUDSON . 4,288 2,777 4,507 16,547 23,436 38,117 
NASH. ........ 4,056 3,743 4,497 11,776 32,001 23,855 
PACKARD .... 2,152 1,106 2,141 8,615 11,693 16,902 
STUDEBAKER ...... 5,210 5,568 5,702 18,724 48,885 47,143 
WILLYS-C )VERLAND! 928 51 1,218 3,021 397 7,046 
Total Cars, U. “144, 200 "94,384 155, 436 496,793 933,205 1,061,229 
+Includes - station wagons and Seensters. “Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan, 1 dan, i 
Ended Same Ended Total to to 
March 3, Week, Feb, 24, Feb., March 4, March 3, 
1951 1950 1951* 1951 1950* 1951* 
CHEVROLET 10,499 8,291 10,772 33,299 76,508 77,873 
CROSLEY ....... 24 3 27 74 67 161 
DIAMOND T...... 251 74 255 876 923 1,879 
DIVCO ..... 96 113 100 339 650 745 
DODGE ....... 3,750 * 3,724 15,154 8,733 29,288 
FEDERAL 26 26 34 121 241 354 
FORD 7,004 7,180 7,200 24,111 59,874 54,635 
GMC ..... arses OED 2,496 3,237 ~=—-:10,294 19,033 24,019 
INTERNATIONAL .... $8,804 2,482 3,689 14,550 17,625 32,822 
EN i vaapetsiecuvews alas 380 229 298 1,439 2,160 3,248 
REO . 299 62 299 1,423 457 3,259 
STUDEBAKER | 860 1,078 848 3,108 9,213 7,208 
WHITE ., vs 450 246 450 1,487 1,905 12,004 
WILLYS-OVERLAND 1,957 cis 2,086 6,076 2,874 13,232 
MISCELLANEOUS . 268 199 268 1,054 1,704 2,353 
Total trucks, U. S....... 32, 740 22,470 33,287 113,405 201,967 263, 
Total cars, trucks 
U. Ss. whine -oeve 76,940 116,854 188, 723 610,198 1,135,172 1,324,309 
Total c cars, racks 
Ee 6,914 9,631 39,066 — 65,194 81,873 
Grand total 
cars and trucks 
U. S. and Canada........186,752 123,768 198,354 649,264 1,200,366 1,406,182 








*Revised. Miscellaneous includes Autocar, Corbitt, 


Drive, Sterting, Nash, | ete. 





Marmon H., Brockway, Four-Wheel 


Retrial of GM-Emich Case 
Set Before Same Judge 


CHICAGO. — Action of the U. S. 
Supreme Court last week in re- 
manding the case of Emich Motors 
Corp. and U. S. Acceptance Corp., 
both owned by Fred Emich, one- 
time Chevrolet dealer, versus Gen- 
eral Motors Corp. and General Mo- 
tors Acceptance Corp., for retrial 
in federal district court here pro- 
duced various interpretations as 
to what form the new trial will 
take. 

The court of Federal District 
Judge Walter J. La Buy will 
again be the scene of the trial. 
A jury in his court rendered a 
verdict three years ago after a 
four-month trial, upholding the 
two Emich companies, following 
which Judge La Buy awarded 
the plaintiffs $1,236,000 in dam- 
ages and their attorneys $257,000 
in fees. 

The U. S. court of appeals later 
reversed the verdict and award of 
damages. The case was then car- 
ried to the Supreme court by a 
solicitor general in a “friend of the 
court” role. 

It is predicted in legal circles 
that the next trial will be along 
more technical lines than the first. 
A point to be argued will be the 
extent to which the so-called South 
Bend Case, wherein GM and GMAC 
were found guilty, can be used in 
the Emich case. 

It is also forecast that counsel 
for Emich will bear the burden of 
proof in trying to show that his 
Chevrolet franchise was not can- 
celled in 1936 because of alleged 
unscrupulous financing practices 





and mistreatment of customers, as 
charged by the defendants. 


The effect of the Supreme Court 
decision was described as affirm- 
ing the action of the court of 
appeals in reversing the judg- 
ment against GM and GMAC, and 
remanding the case to the district 
court for a new trial. 

At a new trial, it was pointed out, 
efforts will be made by counsel for 
the Emich interests to prove that 
the district court could under the 
Supreme Court ruling make more 
extensive use of the South Bend 
findings. 

GM and GMAC attorneys, on the 
other hand, are expected to oppose 
such arguments and base their own 
on the necessity for the Emich side 
to show by evidence, other than the 
criminal judgment, that their fran- 
chises Were not cancelled because 
of their failure and refusal to 
finance through GMAC. 


The court of appeals in its de- 
cision, handed down a year ago, 
held that Judge La Buy erred not 
only in the use he permitted the 
plaintiffs to make of the criminal 
judgment, but also in the receipt 
and exclusion of other evidence. 


The Supreme Court last Octo- 
ber refused to review those por- 
tions of the decision by the court 
of appeals, the effect being to 
make final that portion of the 
appellate court decision. The ap- 
Peal also granted by the Supreme 
Court in October was limited to 
the question of whether or not 
the trial court had erred in the 
use made of the South Bend case. 



































But Record Quarter Is Indicated .. . 


Week’s Output Off Slightly 


(Continued from Page 1) 


during the first six months of 

1950. In July, the limit will likely 
be cut to 70 percent. 

A first-quarter production 
2,020,000 cars and trucks this year 
will require the assembly of 640,000 
cars and 145,000 trucks in March. 
Such volume would embody a new 
record for trucks (the record now 
is 137,717 trucks for June, 1948), 
but U. S. plants built 717,343 cars 


in June last year. 
* . * 


Howe U. S. plants have set 
up first-quarter schedules for 
this year that call for 288,000 more 
cars and 88,000 more trucks than 
were built in the same period of 
1950. It is safe to say that much of 
the truck surplus will result from 
military orders. 

Further, Chrysler’s strike cost 
the production of at least 250,000 
cars in February and March last 
year. Able to build only 100,750 
cars in the first three months of 
1950, Chrysler should turn out 
well over 300,000 in the same 
period this year. 

A. vanderZee, Chrysler Corp. vice- 
president, expressed confidence last 
week that his company would build 

about 1,000,000 cars and trucks in 
all of 1951, as compared with more 
than 1,300,000 last year. 

Although a 20 percent steel cut 
takes effect Apr. 1, vanderZee said 
Chrysler output in the second quar- 
ter of 1951 should only be about 
5,000 units below that expected for 


the first quarter. 
* + * 


at other plants likely will be 
heavier, especially where there were 
no extended shutdowns for model 
changeovers as was the case with 
Chrysler plants. Model changeovers 
also provide time to build up ma- 
terial stockpiles. 
Any stockpiling done by GM 
plants early this year has been off- 
set by six-day scheduling for the 


White Sense 
More Powerful, 


Lighter Engine 


CLEVELAND. — Major advances 
in truck engine design to achieve 
greater power output, weight sav- 
ings and fuel economy are incor- 
porated in a new Mustang 150 
horsepower engine now being built 
by White Motor Co., it is claimed 
by J. N. Bauman, sales vice-presi- 
dent. 

“This addition to our complete 
line of White engines,” Bauman 
says, “is the result of extensive re- 
search in truck engine design 
prompted by the changed operating 
conditions 
today. 


tations on payload due to highway 
restrictions demand high engine 


output,” he says, “we have given a} 
great deal of attention to achieving 
greater fuel economy and longer 
life of wearing parts. 

The White Mustang, Bauman re- 
ports, produces 150 horsepower, op- 
erating with a compression ratio 
of 6% pounds to one horsepower on 
normal octane gasoline. 





White Offers New Engine— 
The 150 h.p. Mustang engine is now in pro- 
duction at White Motor, J. N. Bauman, sales 
vice-president, announced last week. It is op- 
tional on any of the firm's trucks or tractor. 


of 


power with light weight. Along with | 
the development of greater power | 


in highway transport) 


“The constantly increasing limi- | 


| 


| 
| 
| 
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ECOND-quarter production cuts 


past few weeks. In fact, only a few | 


GM operations were expected to 


—— 





| SERVICE 





|work Saturday last week because | 


of inadequate supplies. 

But it is generally agreed that | 

production after March 31 should | 
continue at relatively high levels | 
at least through June, making | 
the second quarter a fairly good | 
one. 

Weekly production so far in 1951) 
has averaged 117,800 cars and 29,200 | 
trucks for a total of 147,000 units. | 
For all of 1950, which the auto in- | 
dustry wound up with more than 
8,000,000 vehicles, weekly output | 
averaged 128,000 cars and 25, 600 | 
trucks for a total of 153,600 units. | 
Thus, 1951 car production so far | 
is running 10,200 weekly behind the | 
1950 pace, while truck production | 
is running 3,600 ahead and seeming- | 
ly headed for a new alltime high 
mark. 

_ The outlook is that this year’s 


- - Classified 


FOR RATES, ETC., 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help | 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


| 





HELP WANTED 


SERVICE MANAGER WANTED for Nash 
dealership in city of 30,000 population, 
southern Idaho. Good salary and percent- 
age. Work four to six mechanics plus 
bodyshop. Only interested in man of abil- 
ity and steady habits and is desirous of 
locating permanently. Answer in own 
handwriting with photograph. Box 4831, 
c/o Automotive News, Detroit 26. 


SERVICE MANAGER wanted by large Lin- 
coln-Mercury dealer in the middle west. 
A strong, capable and qualified man can 
earn from $7,000 up, depending upon his | 
ability. Box 4830, c/o Automotive News, 
Detroit 26 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half reguiar 
rates, namely: % cents per word for each 
insertion. sh in advance. (Half-rate 
does not apply to display ads in this 
section.) 


| 
















PART OWNERSHIP. 
Young man, 31 years old, good charac- 


MANAGEMENT - 


ter and education, nice appearance, 2 
years successful experience in own used 
car operation, in top five percent na- 
tionally last 2 years as new car sales- 
man for number one automobile. Desires 
to make connection with owner of deal- 
ership who is tired or has already got it 
made and would like to throw all or part 
of management burdens on other shoul- 
ders. Would prefer to assume active 
management or act as assistant to owner 
in sales manager capacity, with view of 
eventually assuming ownership of deal. 
Willing to invest a _ very substantial 
amount, Can bring lots of pep, enthu- 
siasm and natural know-how to your 
organization. Would consider a trial prop- 


osition. Might consider sales manager 
offer with no investment. Box 4835, c/o 
Automotive News, Detroit 26. 





FULLY QUALIFIED BY 15 years’ experi- 
ence to manage Ford or Chevrolet deal. 
Now employed. Desire management small 
dealership or truck manager large dealer- 
ship. Age 45, high school and legal edu- 
cation. Sober, ambitious, money maker. 
Excellent references. Good personality 
and health. Must make $7,200 yearly. 
Box 4832, c/o Automotive News, De- 
troit 26 
MANAGER. Eight years’ large 

dealership experience, Thorough knowl- 

edge of all ‘phases of service department. 

Excellent references. Box 4833, c/o Auto- | 

motive News, Detroit 26. | 


ACCOUNTANT-OFFICE MANAGER, ex- | 
perienced business manager, General Mo- 
tors, Packard and Chrysler systems, 25 | 
years’ accounting experience, 15 years | 
public accounting, part auditing automo- 
bile agencies, middle aged, college grad- 
uate, available immediately. Box 4834, 
c/o Automotive News, Detroit 26. 

OFFICE MANAGER-ACCOUNTANT, auto- 
mobile and wide varied experience. Mid- | 

fifty weekly and percentage. | 

Can invest one thousand (more later), | 

well established General Motors dealer | 

within seventy miles Philadelphia. Box 

4821, c/o Automotive News, Detroit 26. 


QUALIFIED MANAGER: Would like con- 
nection with new or established dealer. 
References. Reply to Box 4828, c/o Au- 
tomotive News, Detroit 26. 


DEALERSHIP AVAILABLE 


AGENCY IN TEXAS, now handling Nash, 
doing $222,000 gross in 1950. Very prof- 
itable deal. Modern buildings, 6,250 square 
feet. Service department well equipped, 
body, wash and grease departments. All 
goes at $45,000 plus parts inventory of 
about $10,000. No used cars to buy. 
Would consider selling dealership and 
leasing buildings and lots. Owner called 
to service. Box 4824, c/o Automotive 
News, Detroit 26. 











dle age, 


car production will continue t: 
lose pace. Few observers consid. 
er last week’s output of 144,20( 
cars as being anywhere near 
normal. 

Feeling is that car plants ar 
|running out the string now befor 
|new material restrictions go int» 
effect next month. 

As one plant official put it las 
week: 

“Up until two weeks ago, we 
were to some extent voluntarily 
keeping schedules down at the 
request of government officials. 
However, the ‘gentlemen’s agree- 
ment’ is off now. 

“One in writing takes effect Apr 
1, and we'd like to build as many 
cars as possible before it hits us 


‘along with everyone else.” 


Want Ads - - 


SEE NEXT PAGE 


_ DEALERSHIP _AVAILABLE 


DEALERSHIP FOR SALE, now handling 
Chrysler-Plymouth and Massey Harris 














farm implement. 75 car contract good 
farm territory. Will sell all or % interest. 
Northeast Arkansas. All replies confi- 
dential, Box 4844, c/o Automotive News, 
Detroit 26. 

FOR SALE. Agency available, now handling 


Studebaker in southwestern Ohio on U. S. 
highway. For details contact Markey and 
Duke Realtors, 103 Barron St., Eaton, 
Ohio. Phone 97. 

ONE OF LEADING, independent dealer- 
ships, Dallas, Texas. Profit 1950—§$60, - 
000. Low rental. For valid reason, sell for 
inventory. Approximately $25,000. Box 
4839, c/o Automotive News, Detroit 26. 


FOR SALE. Prosperous automotive and 
truck dealership (now handling Hudson) 
with parts and full garage equipment. 
Sacrificing to cash buyer to save mar- 
riage. Write P.O. Box 974, Clearwater, 

a. 


FOR SALE—Popular made truck distribu- 
torship in the largest city in the south 
Sell for inventory. No real estate. Good 
lease. Box 4816, c/o Automotive News. 
Detroit 26. 


DEALERSHIP WANTED 


DEALERSHIP WANTED. Prefer Chevrolet 
or Ford. Also interested in Pontiac, 
Oldsmobile, Chrysler or Studebaker, 150 
to 500-unit deal. Would buy all or would 
buy part interest and assume active man- 
agement. Factory approval assured. Your 
reply held strictly confidential, Box 4836, 
c/o Automotive News, Detroit 26. 

















| DEALERSHIP WANTED. GMC _ or Ford 


products. Prefer Chevrolet or Ford. 200 
units minimum. Will buy outright or buy 
\% interest and take active management 
for someone wanting to retire. Can ob- 
tain factory okay. Box 4838, c/o Auto- 
motive News. Detroit 26. 


WANTED-~—-General Motors dealership, Olds- 
mobile preferred. 100-300 units, prefer- 
ably south. Experienced operator, factory 
approval assured. Replies strictly confi- 
dential. Box 4837, c/o Automotive News, 
Detroit 26. 

NEW CAR DEALERSHIP, G.M. or Chrys- 
ler. Buy whole or half interest. North 
Jersey or New York suburb preferred. 
Automobile background. Replies strictly 
confidential. Box 4800, c/o Automotive 
News, Detroit 26. 

GENERAL MOTORS, Ford or Mercury- 
150 cars minimum. Warm climate of 
southern east coast preferred. Successful 
used car dealer, clean cut, young, aggres- 
sive. confidential. Box 4845, c/o Auto- 
motive News, Detroit 26. 


YOU CAN TAKE IT WITH YOU. G. M. 
dealership wanted in or around Chicago. 
Have factory approval. Ample finances. 
Why give it back. Confidential. Box 4801. 
c/o Automotive News, Detroit 26. 


120-200 CAR DEALERSHIP WANTED in 
midwest, handling one of ‘‘Big Three.’’ 
Factory approval assured. Replies strict- 
ly confidential. Box 4813, c/o Automotive 
News, Detroit 26. 








WANTED 
CHRYSLER or G. M. 
PRODUCT DEALERSHIP 


Whole or Part 
300 to 500 Cars 


a 
REPLIES HELD 
CONFIDENTIAL 
e 
BOX 4846, 


c/o Automotive News 
Detroit 26 
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DEALERSHIP WANTED 


XPERIENCED AUTO DEALER wants to 
purchase transferrable assets of dealer- 
ship having possible gross sales of $500,- 
000.00 or more, Prefer one of the top 
line franchises. Cash deal. Replies held 
“ confidential, Box 4825, c/o Automotive 
News, Detroit 26. 

700 ve- 


DEALERSHIP WANTED—200 to 7 
j hicles. One of ‘‘Big Three’’ in or within 
125 miles New York city. Factory ap- 
proval assured. Have ample capital. Re- 
plies confidential. Box 4822, c/o Auto- 
motive News, Detroit 26. | 





FORD DEALERSHIP — Ohio or nearby. | 
Factory approval. Strictly confidential. 
Box 4827, c/o Automotive News, De- 


troit 26 | 


BUSINESS OPPORTUNITIES 


FLORIDA INVESTMENT—Valuable prop- 
erty, West Palm Beach, Dixie Highway, 
now leased. Small payment required, 
lease pays balance. Three room apart- 
ment for owners use. Box 4540, c/o Auto- 
motive News, Detroit 26. | 


FOR SALE—Controlling stock in corpora- 

tion, Chrysler-Plymouth dealer. New 

t building, modern equipment, Good terri- 

tory located in North Carolina. Reason 

for selling, other interests. Box 4841, c/o 
Automotive News, Detroit 26. 


DEALER SERVICES 


INVENTORY SERVICE 


| 
PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 
Accurate | 





—y 











Confidential 

Counted by Expert Partsmen 

Accepted y Government 

Counted in One Day | 

Complete With Automatic | 
Stoek Control System 

Priced With Authorized Publications | 

Used to Buy-Sell Dealerships 

Quality at Low Cost 


Talbot's Automobile Dealers 
inventory Service 


4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valley |-7765 | 








INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; | 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
wooklet on Parts Department operation sent 
on request. Cail or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 


915 








USED CARS FOR SALE 








€ 





Chicago Headquarters | 


WHOLESALE 
200 — CARS — 200 


ALL MAKES — ALL MODELS 
41's to 50's 


DICKER AND DEAL 
Packard Michigan Ave. 


PACKARD-MICHIGAN AVENUE 
2347 S. MICHIGAN 
CHICAGO 16, ILLINOIS 


AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 


ALBANY, N.Y. 
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CLASSIFIED WANT AD DEPARTMENT 


estimated 90,000 


Reaching an 


readers engaged in all branch Lalit eth 


PER WORD for 


tomotive industry from Maine to eer 


half 


California 


Rates: EIGHTEEN CENTS (18c) each Cash in advance. Position Wanted Ads accepted at 


rates to encourage this classification for the benefit ovr employing readers. Count initials and groups of numbers 


as one word. Ads may be signed with your full name and address rates, but if Box No 


Dollar ($1) per 
Display Ads 
PENOBSCOT 


at requliar signed in 


care of Automotive News, Detroit 26, Mich add One nsertion for address and 


$9.80 per 
BUILDING 


extra service as 


replies are forwarded, unopened, the 


AD DEPT., 


petal gta RA te inch insertion 


rae) 


day 
AUTOMOTIVE 


per 


ete a aes) DETROIT MICH 








USED CARS FOR SALE PARTS FOR SALE TRUC KS WANTED 





| WANTED—1 


1946-48 Studebaker pickup ‘cab 
| with instruments. Give best price, de- 
|} scription. Don Pierson (Dodge-Plymouth), 

—_—AUTO— DODGE TRUCK Comanche, Texas, 
PARTS TRUCK EQU IPMENT FOR SALE_ 
A U C T ] O N | FOR SALE—Light wrecker equipment for 
} ‘%- or 1-ton Chevrolet pickups, 1948 to 


| Chrysler — DeSoto — Dodge — Plymouth 
For Hard To Get Parts 


RAYNAL BROTHERS | 


DODGE DEALERS 


1951 models. Outfit consists of model 
310 Braden power winch, 2 speed power 
takeoff, Caro folding crane, 200 feet 
wire line and towing cradle. Guaranteed 
in good condition. 200 dollars buys 
all. Jack Kohler Chev., Depew, Okla. 


deel ees 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


it | 
} 


35 


ANTIQUE CARS FOR SALE 





ANTIQUE CAR — 1928 Model 12 Falcon 
Knight 4-dr. sedan. Frank’s Auto Sales, 
Blaek River Falls, Wis. 





ANTIQUE CAR FOR SALE 


1906 FORD ROADSTER 
Good Running Condition 
Will trade for new, 1950 Ford 
convertible coupe or sell outright 
PETER WEISS 
50-01 Roosevelt Avenue Woodside, N. Y. 





MISCELLANEOUS 





BOAT FOR SALE. 35 -foot. Chris Craft 
cruiser, twin motors. Boat in _ perfect 
condition. Permanent sleeping quarters 
for four. Private state room with bath. 
Cabin room and galley. Heated thermo- 
static control, fully equipped. Will sell or 
trade. If interested, write for full details 
and pictures. Docked in Florida. Reply to 
Box 4843, c/o Automotive News, De- 
troit 26. 


ENGINE REBUILDING — - Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 
Lynchburg, Virginia. 





You 


Jos. 





Dealers Meet at the Cross-Roads of America | 





Dealers Welcome | BIG DEALER AUCTIONS 


6600 N. Broad St. 


WEEKLY PRICES MAILED ON REQUEST 





DAMAGED 





| 9103 Chalmers 
Phone LAkeview 6-1300 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


Most complete stock in middle west 


will action at 





always find real 
both these auctions. 


R. D. WEST, Prop 


Tex Rickard 


OLDSMOBILE 
PARTS 


Write - Phone - Wire 


Jordan 4-6618 
GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


E. Johnson 
Auctioneers 


KEN SCHAEFER'S 
The Only Indiana | 


AUTO AUCTION 


in Continuous Operation Since 1943 
EVERY THURSDAY | 


INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
Iineis St. Phone Lincoln 5383 | 


Philadelphia's 


“ 24 Hours Service on Shipments 





PONTIAC PARTS 


ONE OF THE LARGEST STOCKS 
IN THE EAST 
TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 


All parts shipped on same day orders 
are received. 


Write us, we can help you. 
Automobile Auctioneers 


University Motor Sales 
1971 Massachusetts Ave. Cambridge, 
Kirkland 7-1916 


Phila, Pa. 
PLENTY OF CARS AND BUYERS 


Tel. Livingstone 8-3000 








DUAL ACCELERATOR, left foot gas pedal. 
Now you can step on the gas with either 
foot with equal ease, It makes driving 


SHELDON OLDS 





PARTS FOR SALE 


PARTS WANTED 


WANTED: 











Mass. 


“Fresh air intake package for | 


SHOP EQUIPMENT FOR SALE 
Detroit 13, Michigan 








PATENT SALE 


FOR SALE—Weaver safety lane combina- 


tion brake tester, wheel alignment indi- 

a cam ey Tos “ A small inertia operated switch attaches to 
cator, floor type WY25. Used very little. | brake pedal and operates on an initial quick 
New price $855. First $295 buys it. F. O. | novement only. Connected to a sander on a 
B. Des Moines, Iowa, Hudson-Jones vehicle, it starts same at once, thus relieving 
Automobile Co. Phone 3- 6235, 


driver of additional action. The coming thing. 





| FOR SALE. John Bean visuliner frame ‘and Has other uses. 
wheel aligning machine. Complete with MARTIN M. COLLINS 
frame tools. $2,500. Like New. Murphy- 40-72 Denman St., Elmhurst, L. |., N. Y. 
Wheeler Pontiac, Iowa. 





8421 Michigan, Detroit pone — Se ce Hydra- 
s atic, ‘ower- e, tra-Matic, Fluid- 
Always @ selection of good used cars. drive, etc., as well as all cars with con- 
Wholesale ventional clutch. Guaranteed for the life 
Write. wire or telephone of — a=. Takes only a few minutes 
to install, Order today and enjoy this 
P. E. QUINLAN new comfort in driving. Prompt. ship- | 
Used Car Manager ment, Price $6.95. Add 25c for postage. 
Tiffany 6-4800 R. V. Lehner, Manufacturer, Ness City, 
Kans. 








Hampton, 








FORD and LINCOLN-MERCURY DEALERS Exclusively 
COMPLETE DEALER MANAGEMENT SERVICE AVAILABLE TO YOU! 


Bring to your dealership the profitable benefits of our National experience. We 
supply experienced volume operating manager and supervise your entire operation. 
Our staff is composed of experienced merchandisers capable of producing maxi- 
mum revenue in all departments. 
Now rendering management service to Ford and Lincoln-Mercury Dealers in many 
principal Cities Coast to Coast. 
References: Ford Motor Company and City Natl. Bank & Trust Co. 
Kansas City, Missouri 
Inquiries Invited CENTRAL SERVICES, INC. 
(Principals @ Berl Berry @ Rudy Fick @ C. V. Nichols) 
1221 BALTIMORE, KANSAS CITY 6, MISSOURI 


LEASE NEW 1951 FORDS 


And be sure of having dependable transportation for your business needs in the 
uncertain months ahead 

A limited number of new 1951 Fords are available for leasing to reputable companies 
in the Detroit, Toledo, Cleveland, Columbus and Chicago areas for a minimum period 
of twelve months. 


Only reputable companies in need of four or more cars can be considered. A reason- 
able monthly charge, based on average driving conditions, includes insurance, plates, 
heater and any other desired accessories. 


For Complete Information, Write 


TRANS LEASE CORPORATION 


Box 4847, c/o Automotive News, Detroit 26 


Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Murfreesboro, Tenn. Huntsville, Ala. 


Every Thursday 11 A.M Every Friday 
Phone 111 F Phone 3188-J 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





(For Dealers Only) CARS FOR SALE. More 1948 Dodge passenger, part No. 1163595. 
EVERY MONDAY 12 NOON than fifty repairable postwar cars, Most- Frank’s Auto Sales, Black River Falls, 
Member of N.U.C.D.A. and N.A.A.P.A. ly 1950 and 1951. Cadillacs to Fords Wis, We 
Can arrange transportation to any part oR » a 
| of the country. Also tremendous stock of sow a SES FOR SALE 
q late model sheet metal parts. Diehl | BUSES FOR SALE. 1947 Studebaker- 
‘reckers, 1771-5 Plymouth Rd., Phone Superior 54 passenger, 1948 Ford-Superior 
THE TUESDAY SALE—11:30 A. M. Ann Arbor, Mich | 36 passenger, 1942 Reo-Wayne 60 pas- 
GENUINE 1950 and 1951 FORD back| SenSer, 1830 international (2) 60 passen- 
FORT WAYNE bumpers—-$10 each, Clark’s Auto Wreck- Metro. Ne es oi DisEnats008!- 
ing Co.. 1027 W Gwinnett ahoan. Me », I ational Bus Sales Co., 101 N. 
; ~ ’ 33rd St., Philadelphia 4, Pa. Phone: 
AUTO AUCTION nah. Ga BA 2-7605 
KAISER-FRAZER AND jeep parts and ac- BUSES WANTED 
cessories. In first class condition. List SEs A. 4 
—DEALERS ONLY— furnished on request, Madison Motor Co WANTED TO BUY. Late model airport 
Correctionville, Iowa. type bus, 35 to 40 capacity. Flexible or 


(In the Heart of the Nation) 





similar type. Write complete information. 





95050 Box 4842, c/o Automotive News, De- 
-1254 2¢ F 
Phones: E i BUICK PARTS a 
z i TRUCKS FOR SALE 
Open cll night, Monday night “WORLD'S LARGEST DEALER WRECKER. 1948 Chevrolet COE, 2 speed, 
No Reservations 20,000 miles. Holmes traffic king with 
OF GENUINE BUICK PARTS Holmes body, towing cradle, fully 
WEBSTER-MARKER MOTORS, INC. ; . . equipped, ready to work. Photo on re- 
Whole-alers: We are Quantity : a . : . ‘ 
J quest Harden Chevrolet Co., Circleville 
324 W. Main St Ft. Wayne, Ind Shippers of All General Motors’ Ohio 





AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop 
2 Mile East of lilinois State Line on Route 26 
EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 


Cars guaranteed against cracked blocks, 
bad transmissions and differentials 


STRICTLY WHOLESALE 


Dealers Buy - - - Dealers Sell 
George Lawson and Bud Fennema 
OWNERS 
Automobile Auctioneers 
DYER AUTO AUCTION 


Phone 2361 & 4051—Dyer, Ind 
Res. Lansing, !Ii. 730 & 107R 





ROBERTSON BUICK CO. |- 





TRANTER-WILLIAMS MOTORS, INC. 





Ports. . Same Day Service 19148 FORD PARTS TRUCK VAN, 16 foot 

On Mail Orders and Inquiries. cab over engine. Equipped with parts bins 

: ° and motor boxes. Nearly new, $2,450 

All Shipments on C.O.D. Basis Herby’'s Inc., 1600 Duke Street, Alexan 
dria, Va. Phone ALexandria 0374 


TRUCKS WANTED 

|BUS CHASSIS WANTED. Any make and 
quantity. Wire, write or call advising 
make, quantity, wheelbase, special equip- 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 


ment, location and price. Superior Coach | 
All Phones WAbash 2-1030 Sales Co., 3724 North May Ave., Phone 
SS 9-4458, Oklahoma City, Okla 





w ANTED TO BUY. Holmes W-45 or model | 


650 wrecker. Prefer Ford chassis but will 
FORD PARTS consider any type chassis. Must be new 
or perfect, Moses-Hatfield Motors, Inc., 


Shipped Anywhere 
Call-—-Write — Phone 


Welch, W. Va 

AUTO WRECKER WANTED, preferably on 
Dodge chassis. Give model. mileage, type 
of rig and price. Dulaney Motor Co., 


4016 Alliston Avenue Towson. Md 
CINCINNATI 9, OHIO WANTED. Dodge with Holmes wrecker. ‘48 
MElrose 7275 or later preferred. The McClain Motor 


Co., Bellaire, Ohio. 


New Subscription Order: 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 





AUTOMOTIVE NEWS. PENOBSCOT BLDG., DETROIT 26, MICH 


Street Address 


TRADE CONNECTION: 
Truck Dealer [] 
Insurance ((} Financial [) 


Manufacturer (1) 
Supplier [] 


Car Dealer () 
Jobber (1) 


3-5-51 
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ENGINEER APPROVED ACCESSORIES * 


Bure K 


FACTORY ENGINEERED PARTS 


See what this 
special set 
will do for you! 


OIL MILEAGE INCREASED—Flex-Fit oil ring (illustrated) 

wipes cylinder walls clean—keeps snug, easy contact even if cylinders 
are worn out-of-round, or ‘“bowlegged”’ in the middle. Buick’s 
Flex-Fit represents a ring design style which stops oil waste through 
burning, minimizes scuffing and the blow-by caused by scuffing. 


FITS ALL BUICKS from 1940 on—Part of a specially engineered 
4-ring set. Two tight-seal compression rings, and two clean-wiping 
oil rings work as a team—each one tailor-made to do its job best. 


FULL TRADE DISCOUNT—From your regular Buick dealer, 


as on most Buick parts—and it comes to a nice piece of change! 


TOP QUALITY—Made to highest specifications, rigidly 
inspected and fully guaranteed to you. Helps you do 
the best job in the least time! 


Better work with Buick parts | see your Buick dealer 


Top compression ring — 
beveled to twist slightly, so it 
seats itself fast, resists flutter, 
and controls blow-by at high 
speed. 


Second compression ring 
— tough yet flexible , to seat 
quickly, resist rotation and 
flutter, help with control of oil. 


Upper oil ring — two-piece 
type, designed with scraping 
edge to give instant sealing 
action and high oil mileage. 


FLEX-FIT oil ring — notched 
for quick-acting flexibility. 
Follows any shape cylinder 
wall for clean wipe. 








